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“Wisest and Safest Investment” 


That's what thrifty, far-sighted home owners, all over 
this good land of ours, are saying of their homes bought 
a few years ago. They bought, and held on, despite the 
dazzling pictures of the “pot of gold” at the rainhbow’s 
end, dangled before their eyes by promoters of every sort. 
And they are reaping their reward in dividends of con- 
tentment and security. To find out at first hand just how 
representative home owners regarded their homes from 
the investment standpoint, an enterprising retail lumber 
IX. Wheaton & Co., Wheaton, [ll.—recently 
sent letters to a number of persons who had built homes 


concern—F. 


during the last few years, asking them to state whether 


they considered that, in 


More than that, the benefit to 
the country, through a nationwide revival of favor toward 


lumbermen would share. 
home ownership, would be immeasurable. This sugges- 
tion supplements and gives practical expression to the 
proposition set forth on front page of the AMERICAN 
LLUMBERMAN of July 23—that the home is “America’s 
Premier Investment’’—-which was backed by a compara- 
from the investment, in 
August, 1929, of equal amounts in a home and in a list of 


tive showing of the results 


Nothing that the AMERICAN [UM- 


BERMAN has published in recent years has aroused so 


high-grade stocks. 


much interest as has this study of comparative values. 


Telegrams and letters by 





so doing, they had made = J[——_ 2 — 
wise and satisfactory in- 
vestments. The lumber 
company was surprised F. E. WHeaton & Co., 
and gratified at the large Wheaton, Ill. 
. : ; Gentlemen: 
number of replies re- 
ceived, and the warmth panying photograph). 
of the sentiment favor- 
able to home ow ning 
which they expressed. 
The Wheaton conipany . 


is now featuring some 
of these letters in a series 
of advertisements in its 
local newspaper. One of 
these advertisements is 
reproduced herewith, and 
another will be found on 
If other 


dealers, all over the coun- 


an inside page. 


ary, would proceed simi- 
larly in their own com- greater. 
munities — getting some 
good letters from home 
owners and running 
them, as advertisements, 
in their local newspapers, 
a vast amount of home sane ta Gal, Cab Onn 
today? 


owning sentiment would 
created, in the 
benefits of 


thus be 


which the 











GOOD INVESTMENTS 


Six years ago we invested in our present home (shown in accom- 
Of course we could buy it much cheaper _ | 
today, but when we consider how other investments have depreciated 
we do not know how we could have put our money to better use, 
where the depreciation would have been as small and the dividends 





We have our home today with the comforts and enjoyment 
it furnishes, and we are truly thankful that we acted so wisely. If we 
had it to do over again we would not do otherwise, and we believe 


Above letter was received by us, along with a number of others. 
We will publish one such letter a week for a few weeks. It 
find any better way to invest 


F. E. Wheaton & Co. 


WHEATON, ILL. 


the score have poured in, 


stinted approval and 
this 
| effort to put home own- 


| expressing the most un- 
| commendation of 
ing in a proper light be- 
fore the people of the 
country. Requests for 
| repr ints of the page 
already total close to 20,- 
| 000 copies. Lumber com- 
panies are sending them 
to their salesmen and 


customers: dealers are 


having the article re- 
printed in their local 
newspapers; other pub- 
lications are wiring ask- 
ing permission to reprint 
—and one enthusiastic 
lumberman is having the 
front page containing the 


article framed to hang in 








that money invested in a home today is the wisest and safest investment. his office all of which 
Very truly yours, may be interpreted 
(Signed) Mr. anv Mrs. L. B. Dotan. simply to mean that 


lumbermen, the country 
over, recognize and ap- 
preciate the efforts which 
are being put forth by 


[Turn to page 22 
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MINNESOTA 
LINE YARD 
MANAGER PRAISES 


“S&K WEATHER-TITES” “hg 


® Leer 
a" 


“mighty enthusiastic about 


He says everybody was 
the merits of this frame.’ 
You'll say the same thing after you have closely ex- 
amined this New Frame with the Exclusive Lock Joint. 
In fact, there are 14 distinct advantages in the new 
S & K “WEATHER-TITE” frame that will interest you. 
Write now for new catalog and get full particulars 
on this frame which positively keeps out water and 
wind. It’s a great business-builder! 


SEGELKE &KONLHAUS COMPANY 
LACROSSE; VY/ISCONSIN 
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“Over-the-Top” Door Equip- 
ment offers the most revolution- 
ary improvement in garage door 
operation since garages came 
into existence. +. ee a 

a Lifts the doors, up out 

of the way. 
es Easily operated hy 


women and children. 


& Applicable to OLD or 


new doors. 


= Quickly installed—no 
costly fitting. 


Never needs adjust- 
ment or servicing. 









Weather - tight — no 
snow or ice worries. 
* For doors varyin 
from 8' to 18' in widt 
and 7’ to 12' in height. 
Priced within the 
reach of every purse. 






NEW LOCK «with 
catches on both jambs 
atno EXTRA COST’ 


* . 


 % 


Lumber Dealers! There is a vast 
profitable market for ‘‘Over-the- 
Top” Door Equipment in your 
community. Write for more in- 
formation and prices. 


FRANTZ MFG. CO. 
Sterling, Ill. Dept. AL 


be el 





ver Door Equipment 
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Lets get back to the A B Cs of 




















Sisalkraft has 2808 lineal feet 
of sisal fibre reenforcing in 
every square yard. Experience 
has proved that this provides 
ample strength and toughness 
for every service requirement. 

















You can scarcely drive a nail 
in Sisalkraft without striking 
a sisal fibre. The strength is 
uniformly distributed and re- 
sists a strain, wherever applied. 


THE SISALKRAFT CO. 


205 W. Wacker Drive (Canal Station) Chicago, Ill. 
55 W. 42nd St., New York City 


55 New Montgomery St., San Francisco 
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Reenforeed Building 


There’s a demand for 
reenforced building pa- 
Meet it with the 
sheet that gives over 


1-2 MILE 


of reenforcement in 





Paper 


per. 








SQUARE 
YARD 


That’s a good reason 
for any dealer to stan- 
on Sisalkraft 
and conscientiously 

















Sisal is non-elastic—the only 
suitable material to reenforce 
paper (which also is non-elas- 
tic) without permitting the 
paper to tear before the fibres 
resist. 


dardize 


recommend it for ev- 
ery building paper job 
small. 
Sisalkraft is sold only 
@ through established re- 
tail dealers. Ask for our 
dealer proposition. 


—large or 


; of 431 South Dearbor 
¢ at Chicago, Illinois, under the Act of March a i878. | 
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Can't Insure Against Loss 
of Non-Existent 
Profits 


NE OF the newer forms of insur- 
C) ance protection, which has found 

wide and increasing acceptance 
in the last few years among lumber 
manufacturers, operators of wood- 
working plants and owners of lumber 
yards, as well as in many other lines of 
business, is that known as use and 
occupancy insurance, the function of 
which is indicated by the descriptive 
phrase. 

The protection afforded by use and 
occupancy insurance begins where the 
regular fire insurance covering prop- 
erty damage and loss leaves off, its 
intent and obligation being that of 
carrying along the profits and ex- 
penses of the business on the same 
basis as though no fire had occurred, 
until rehabilitation is completed and 
the business is again in full operation. 
In short, it is intended to provide 
against that secondary disaster, inter- 
ruption of business, which in number- 
less cases has—without this provision 
—proved almost as serious as the 
primary calamity of fire. In fact, a 
going and prospering concern might 
easily suffer an even greater loss from 
protracted interruption in its business 
than from the direct damage to its 
physical property. 

While the advantages of this form 
of insurance protection are obvious, it 
should be borne in mind, especially in 
these days when so many concerns are 
operating without profit, that it pro- 


tects only the actual earnings that 
would have been made during the 


period required to restore the plant to 
operating condition following a fire or 
other casualty. 

To quote from a paper on this sub- 
ject by E. N. Harriman read at an 
underwriters’ conference recently held 
in Cleveland: 

“In its essence a use and occupancy 
insurance contract operates during the 
period of business suspension to pro- 
vide the same net earnings that the 
business would have enjoyed had no 
such interruption occurred. Specific- 
ally, it pays the net profits that a busi- 
ness would have earned, also those 
earned business charges and expenses 
which would continue during period 
of business suspension.” It does not, 
however, provide for payment of any 
fixed charges in case the plant was not 
operating at time of the fire, and con- 
sequently was earning nothing. “In 
such case,” says Mr. Harriman, “the 
plant’s overhead is already a loss. This 
is a depression loss, and not a fire loss.” 

In connection with this subject of 
use and occupancy insurance, the ex- 
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perience of the Puget Sound Lumber 
Co., Tacoma, Wash., is illuminating. 
That concern carried use and occu- 
pancy insurance on its sawmill which 
burned in May, 1930. The insurers 
refused to pay, claiming that the com- 
pany had made no profit in 1929 nor up 
to the time of the fire in 1930. The 
superior court held that the company 
earned its fixed charges and expenses 
and was entitled to recover on its use 
and occupancy insurance. This judg- 
ment, however, was reversed by the 
supreme court of the State of Wash- 
ington, so that this company received 
nothing in the way of indemnity on its 
use and occupancy policies. 

In view of the strictly limited scope 
of use and occupancy insurance, it 
probably would be wise for lumber 
companies or others now carrying 
policies of this class to consider 
whether they are in position to make 
valid claim for indemnity in case of 
interruption of business by fire, as un- 
less they could show that they are 
making a net profit, or at least earning 
their fixed charges, no indemnity could 
be collected, and payment of premiums 
is an outlay without prospect of bene- 
fit therefrom. 


“Out of the Mouths of 
Babes---” 


LUMBER dealer in Florida re- 

cently conducted a contest for 

school children, offering prizes 
for the best essays submitted on the 
subject, “What should we do, now, to 
better the social and business condi- 
tions in our country?’—surely a 
rather tough proposition to put up to 
a bunch of kids. But they tackled it 
with a zeal worthy of the resolutions 
committee of a national political con- 
vention framing the economic planks 
of the party platform—and with fully 
as satisfying results. 

In fact, one little girl, with the di- 
rectness of childhood, struck the nail 
squarely on the head with the declara- 
tion: 

“Tf they would stop all taxes which 
are not necessary, people would have 
that much money to the good.” 

Well said—and you spoke more 
wisely than you knew, little girl of 
the Southland! For the crying need 
of today is that, whether in the halls 
of Congress or State legislatures, or on 
the governing boards and councils of 
counties and municipalities, “they’— 
the tax gatherers and tax spenders— 
shall be brought to a stern realization 
of the universal demand for drastic re- 
duction of the burden of excessive 
taxation which is hamstringing busi- 
ness and delaying the return of pros- 
perity, besides placing an intolerable 
load upon the shoulders of the home 
owner and the consumer. 
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Use Trade Acceptances 
to Encourage Buying 


of Lumber 


HE RELUCTANCE of banks 
i generally to increase lines of 

credit, and the fear of the lumber 
dealer that he would be unable to se- 
cure from his bank the necessary funds 
with which to pay for his purchases on 
the due dates, are factors that are sery- 
ing to retard a freer movement of lum- 
ber and are preventing the purchase of 
stock that is really needed. Some 
lineyard concerns, particularly, have 
admitted that the outlook for business 
now would justify the buying of lum- 
ber in considerable quantities and they 
would buy but for the conditions men- 
tioned. 

The AMERICAN LUMBERMAN believes 
that this offers an opportunity to make 
good use of a plan suggested by an 
executive of the DuPont organization, 
which has adopted the plan, both in 
selling and buying, of a more general 
use of trade acceptances, receiving 
these in payment for goods sold and 
issuing them in payment for purchases 
made. These acceptances may be dis- 
counted at the banks or sold to note 
brokers and in turn may be used for 
securing enlarged credit from the Fed- 
eral Reserve Banks. The banking and 
industrial committee of the Second 
Federal Reserve District has approved 
this plan to increase the use of trade 
acceptances. 

The lumber manufacturer could well 
afford to take trade acceptances for 
some of his lumber, and the dealer 
could well afford to make greater use 
of this facility. The acceptances, 
which are renewable when necessary, 
could be used by the manufacturers 
and the banks and thus aid the local 
dealer to replenish his stock without 
depleting his line of credit at his local 
bank. If he is reasonably sure that 
he can sell the material he should have 
no hesitancy in buying now, and utiliz- 
ing this credit facility. Moving lumber 
from the mills would ease the situation 
of the producer and enable him to give 
employment to more labor. 

The atmosphere seems to be clear- 


ing. Already there is an increasing 
number of inquiries. There is more 
confidence. <A_ little encouragement 


and help will start a lumber buying 
movement. Manufacturers willing to 
co-operate in the larger use of trade 
acceptances could advise their sales- 
men that these would be accepted from 
substantial concerns, and the salesmen 
could explain to buyers how these ac- 
ceptances could be used to mutual ad- 
vantage. 
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UERY AND COMMENT 


Statistics on Lumber Production 


We are making a study of various industries 
to determine present conditions in comparison 
with former years. Will you assist by telling 
us the number of feet of lumber produced in 
1929 and 1931? If you can also give us the 
yearly production from 1927 to the present date 
we would like to have it.—INQuIRY No. 2833. 


[This inquiry comes from a large advertising 
agency in the East, in which the research de- 
partment is constantly making studies that will 
be of value to its clientele. Figures compiled 
and published by the United States Census 
Bureau give production of lumber for the sev- 
eral years indicated, as follows: 


ee Tee 34,532,420,000 
eT Cee 34,142,123,000 
ET Ghivstcane cu warns 36,886,032,000 
PO ciwiveeewensas 26,051,473,000 


Figures have not yet been made available for 
1931. However, mills reporting to the National 
Lumber Manufacturers’ Association in 1931 pro- 
duced 67 percent of the amount produced by 
them in the previous year. This probably is 
representative of the production of all the mills, 
in which case the production for 1931 would 
figure a little less than 18 billion feet. This is 
believed to be a fairly accurate estimate— 
EpiTor. } 


Plywood and Its Uses 

Will you kindly supply us with a list showing 
the various uses for plywood, that will be of 
assistance to us in developing a trade for this 
product ?—-INQUIRY No. 2832. 

{To this inquirer, a retail lumber dealer in a 
Chicago suburb, was sent copy of an advertise- 
ment of the Douglas Fir Plywood Manufac- 
turers, announcing a prize contest and cash pay- 
ments for ideas and sketches showing practical 
fir plywood projects. Also was enclosed an ad- 
vertisement of the Pacific Mutual Door Cc., in 
which was listed a number of uses for plywood. 
A clipping from the AMERICAN LUMBERMAN 
was sent, referring to plans prepared for the 
use of retailers, showing their customers how 
to make things of plywood. Sales of plywood 
through retail lumber yards have rapidly in- 
creased and the possibilities for the use of that 
product seem almost unlimited.—EbITor.] 


What Is Commercially Dry Lumber? 


We are subscribers to your paper and have 
got into a discussion as to what constitutes com- 
mercially dried southern pine lumber. Our posi- 
tion is that if southern pine lumber is commer- 
cially dried, it will shrink perhaps a little but 
not a great deal, cracks will not appear within 
three weeks of the working of the lumber, open- 
ing up in the lumber from \% of an inch to 
nearly two inches, and shrinking longitudinally 
and shrinking from 4, to 11%4 inches. Will you 
kindly give us your views on this matter and 
let us know what commercially dried lumber 
actually is, first, and what it will do in relation 
to shrinking and cracking and opening up as 
above, three weeks after using?—INQuIRY No. 
2835. 

[This inquiry comes from a large construc- 
tion company in the East. The first reaction to 
it was that development of such defects was im- 
possible, and when referred to an expert on 
wood technology, he also could not understand 
how such defects could develop under ordinary 
conditions of use. What constitutes commer- 
cially dry lumber is covered in the grading rules 
ot the Southern Pine Association; a copy of 
that section has been sent to the inquirer. It is 
Not certain whether this inquirer means that 
there has been a longitudinal shrinkage of 1% 
to 1% inches. In southern pine the shrinkage 
in length amounts to about 1/10 of 1 percent, 
which would mean that a board 12 feet long, as 
Its moisture content went down from fiber 
Saturation point to oven dry condition, should 
shrink only 15/100ths of an inch. It is also un- 


certain to which dimension of the cracks ref- 
erence is made, whether those cracks were 4 
inch to 2 inches wide or that long. Southern 
pine, as its moisture content is reduced from 
fiber saturation point to oven dry condition, 
shrinks an average of 8 percent in width and 
thickness. In commercial use it never reaches 
oven dry condition, so the normal shrinkage 
would be less. The figure of 8 perecnt is an 
average of two. shrinkages—tangential and 
radial. A handy rule to follow in southern pine 
is to allow for a shrinkage of 1 percent in width 
and/or thickness for each reduction of 3 percent 
in moisture content—percent of moisture con- 
tent being, of course, based on oven dry weight. 
—EDITor. ] 


Wants Grading Rules for Logs 


We are desirous of securing a grading rule on 
birch and maple logs and also desire to know 
if there is published a grading rule on alder.— 
INQUIRY No. 2843. 

{This inquiry from a large hardwood con- 
sumer in the State of Washington was sent to 
the National Hardwood Lumber Association 
and by that organization referred to the AMERI- 
cAN LuMBERMAN, As far as this publication 
knows, there are no grading rules for alder logs 
extant. To the inquirer was sent a copy of the 
general rules for measuring and grading north- 
ern hardwood logs, adopted several years ago 
by the Northern Logging Congress. These, of 
course, included rules for grading birch and 
maple logs. While these rules were adopted by 
the Northern Logging Congress, aparently there 
is no organization policing or enforcing them.— 
EpITor.] 


Changes in Cross Tie Prices 


Will you please furnish us with a list of the 
changes that occured in prices of cross ties 
f. o. b. St. Louis, Mo., in the period between 
Jan. 3, 1928, and May 30, 1931, during which 
these prices were not published in the AMERI- 
RAN LUMBERMAN ?—INQUIRY No. 2836. 


[As these prices may be of interest to other 
readers who wish to maintain continuous records 
of the course of tie prices, the figures as sup- 
plied to this inquirer are printed here, the new 
prices appearing opposite the date on which they 
became effective. 


White Oak Ties— 


Change effective No.5 No.4 No.3 No.2No.1 


January, 1929 .....$1.45 $1.30 $1.18 $1.08 $0.98 
October, 1929 .... 1.37 1.25 1.12 1.02 .92 
March, 1930 ...... 1.32 1.20 1.07 .97 87 


September, 1930 .. 1.27 1.15 1.02 .92 82 
December, 1930.... 1.23 1.10 .99 .89  .79 
February, 1931 .... 1.20 1.08 .97 87 .77 


Untreated southern sap pine— 


Change effective No.5 No.4 No.3 No.2 No.1 
January, 1929 .....$1.20 $1.00 $0.93 $0.78 $0.68 
October, 1929 .... 1.12 .95 .87 .72 .62 
March, 1930 ...... 1.07 .90 .82 .67 57 
September, 1930 .. 1.04 .88 .80 .65  .55 
December, 1930 ... 100 .87 .78 .65 ~ .55 
February, 1931 ... 100 .87 .78 .65 ~ .55 


White oak switch ties— 
Change effective 
January, 1929...$42.00 
October, 1929... 41.00 
March, 1930.... 40.00 


Change effective 

September, 1930 $38.00 
December, 1930. 38.00 
February, 1931.. 37.00 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Of the five lumber firms in 


Mr. Pal- 


Los Angeles, Calif., J. M. Grif- 
fith & Co., Perry, Woodworth 
& Co., and A. Lothian & Co. 
have planing mills attached to 
their yards. There is a large 
amount of lumber used there, 
and all the firms pool prices 
and make nearly $10 per thou- 
sand profit. Rough lumber is 
sold at $30 a thousand. The 
lumber is brought by schooner 
from the upper coast and all 
of it is redwood or hard pine. 
. a 


Washington Territory boasts 
the widest gauge railway yet 
reported. It is an eight-foot 
gauge logging road running 
from the Skagit River. The 
rails are wood, 8x8 inches. The 
cars are large and are carried 
on twelve wheels, of nine-inch 
face, with double flanges. 

* * a 


One of our traveling readers 
writes from Molino, Fla.: “This 
is a nice little town situated 
on the Louisville & Nashville 
Railroad and the Escambia 
River 22 miles from the city of 
Pensacola, and has one large 
sawmill and one large store 
and hotel in connection with 
the mill, several small stores 
and about 1,200 inhabitants, 
one-fourth of whom are white. 





The mill was built in 1872 by 
the Pensacola Lumber Co. 
under the direction of A. C. 
Conn., a former Wisconsin lum- 
berman. 

& * @ 

Stetson & Post’s new mill on 
Puget Sound is now running 
constantly, turning out 30,000 
feet of lumber every ten hours 
and the capacity will be in- 
creased one-third. The old mill 
is now used for the manufac- 
ture of sash, doors, blinds and 
moldings, and a lath machine 
has been added. 

* * 

Mrs. Crocker, wife of the 
cook for Farnham & Lovejoy’s 
drive in Minnesota, was the 
first woman who ever shot 
Sauk Falls on a drive. The 
crews of the lumber camps re- 
gard her in the light of a 
heroine and presented her with 
an $85 gold watch. 


George L. Palmer, of Pal- 
myra, Ill., has recently been 
south prospecting for timber. 
He will locate portable mills 
near Sylva, N. C., on the moun- 
tain sides and erect planing 
mills, ete., that will be run by 
water power. He will manu- 
facture ax handles, wagon and 





buggy stock, and various kinds 


of building material. 
mer explodes the idea that 
“none but an angel” can handle 
this mountain timber and says 
that every tree can be handled 


profitably. 
* se * 
H. C. Akeley, of the Grand 
Haven Lumber Co. Grand 


Haven, Mich., was looking over 
the Chicago cargo market last 
week, and looked hale and 
hearty as ever. The company 
is engaged in the building of a 
shingle mill that will replace 
the one that was burned a few 
months since, the frame already 
being up. It will be remem- 
bered that the one burned was 
the largest in the world, its ca- 
pacity being about 200,000,000 
yearly. 
* #*# @ 

The Hall Brothers, Olympia, 
W. T., are about to build a 
three-masted schooner that will 
carry 600,000 feet of lumber, 
which, it is said, will be the 


largest craft in the lumber 
trade on Puget Sound. 

. o « 
During May there’ were 


4,697,341 feet of yellow pine 
lumber shipped from Jackson- 
ville, Fla.; 4,242,000 feet went 
to the domestic and 455,341 to 
foreign markets. 
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“Wisest and Safest Investment’ 


(Continued from Front Page) 


the AMERICAN LUMBERMAN during 
this period of depression to lay 
the foundation for increased demand 
for lumber, for home building, when 
the clouds now beginning to lift 
shall have rolled away before the 
sun of returning prosperity. Among 
the spontaneous, unsolicited ex- 
pressions of approval received, the 
following are quoted as represen- 


tative of both the manufacturing 
and distributing branches of the 
lumber industry : 

NEW ORLEANS, La. (Telegram): 


Wire lowest cost 10,000 reprints of 
cover page last issue AMERICAN 
LUMBERMAN.—ROGER E. SIMMONS, 
secretary American Pitch Pine Ex- 
port Co 

St. PauL, MINN.: First page of 
AMERICAN LUMBERMAN of July 23 
contains the best article I have 
seen. Every salesman should have 
it, and should see that every re- 
tailer has it too.—Harry T. KEN- 
DALL, sales director Industrial Divi- 
sion, Weyerhaeuser Sales Co. 


HowstTon, Tex. (Telegram) : May 
we have permission to use front 
page of July 23 as copy for 
co-operative advertisement, giving 
you credit line? Would also like 
to order two copies of that issue.— 
Houston GARGOYLE. 

SHREVEPORT, LA.: If possible let 
us have a few reprints of the edi- 
torial on front page of July 23 
issue, entitled ‘“‘America’s Premier 
Investment.”” We want to give one 
of these to each of our newspapers 
and distribute a few elsewhere.— 
PEAVY-WILSON LUMBER Co. (INC.) 





TACOMA, WASH.: Please let us 
know cost of 5,000 or 10,000 re- 
prints of front page of your July 
23 issue. Think we could use this 
with a letter to lumber dealers and 
jobbers calling attention to the 
comparative’ stability of home 
values throughout a period of years 
compared to other investments.— 
T. L. MANLEY, secretary Washing- 
ton Manufacturing Co. 


BurFraLo, N. Y.: Congratulations 
on cover page of July 23 issue. 
Kindly give us price on 2,000 copies 
of a run-off of that page for use 
as stuffers in our mailings, and for 
our contractors to hand to custom- 
ers.—GERARD M. ZIMMERMANN, vice 


president Zimmermann Lumber 
(Inc.). 
MUSCATINE, IOWA: We _ would 


like to inquire if you could supply 
us a cut of the home shown on 
front page of July 23 issue, and if 
you will grant us permission to in- 
corporate the data accompanying 
this illustration in a piece of ad- 
vertising which we contemplate 
sending out to our jobbers and 
dealers. We want to compliment 
you on the work you are doing in 
promoting home building. As a 
matter of information we would 
very much like to know if it would 
be possible for you to find out from 
the lumber dealers of Warren, 
Ohio, who in 1929 built the house 
referred to at a cost of $7,245. 


what the cost would be today. We 
are curious to know what the 
shrinkage in value actually is.— 
HvuTTIG MANUFACTURING Co. 

SAN FRANcIscO, CALIF.: Your 
front page editorial of the July 2: 
issue is very interesting. Do you 


happen to know the present market 
value of the demonstration house, 


or have you any figures showing 
the average decrease in the value 
of improved real estate?—R. HIL- 
LIARD, manager of sales, the Paraf- 
fine Companies (Inc.). 


Answering the two foregoing in- 
quiries, J. W. Welsh, president 
East Ohio Lumber Co., Warren, 
Ohio, writes the AmMerIcAN LuM- 
BERMAN: “In my opinion the house 
built in 1929 could be reproduced 
today for perhaps 26 or 27 percent 
less than it cost at that time. We 
have figured similar houses con- 
structed in 1929 and have found 
the difference anywhere from 26 
to 28% percent, and believe you 
would be safe in using those 
figures. I was greatly interested 
in the last issue of the AMERICAN 
LUMBERMAN and think that it is 
the best issue that I have ever 
read.” 

In this same connection, Frank 


J. Ward, vice president and gen- 
eral manager Eclipse Lumber Co., 
Clinton, lowa, writes the AMERI- 
cAN LuMBERMAN: “Taking as a 
basis a certain house on which we 
figured the cost for you in 1929, 
the cost of constructing this house 
in Clinton today would be approxt 
mately 25 percent less than in 1929. 
I suppose this 25 percent would 
be all that should be considered 
as ‘loss’ While there has been de- 
preciation of something like 10 
percent, the resident owner has not 
had to pay rent, which would have 
been necessary had he elected to 
have invested his money in stocks 
instead of in home building in 
1929.” 


ERIE, Pa.: We would like to use 
the cover page of the July 23 issue 
of the AMERICAN LUMBERMAN, 
headed “America’s Premier Invest- 
ment,” in a loose-leaf sales manual 








O. C. Gettinger: 


Mr. RatpH WHEATON, 
Wheaton, III. 


Dear Mr. Wheaton: 


GOOD INVESTMENTS 


As promised last week, we publish herewith a letter from 


Four years ago | purchased from you my home at 316 W. Roosevelt 
Road (shown in accompanying photograph), which from an investment 
standpoint has proved highly satisfactory. I have made some improve- 
ments and if the property were to be put up for sale today the value 
would be as good as the purchase price four years ago, due to the 
improvements which cost less than ten percent of the purchase price. 

I also have a two-apartment house which I purchased in 1920, 














worthless today. 


investment. 


wisest and safest of investments. 


owners of today? 








which has proved a good investment; the property will bring more 
than the original purchase price and has paid a better return on the 
investment than the average bonds. 

There were times during 1928 and 1929 when | felt as if it might 
be better to convert my real estate investment into stocks and bonds, 
and the stocks which I would have favored at that time are practically 


I feel that when the valuation of a home in this community is re- 
duced there will be a greater reduction in the value of the average 
I fully believe that an investment in a home today is 
better than any time in the past ten years, and that it is one of the 


Very truly yours, 


Are you as satisfied with your investments as are the home 


"HANG DEPRESSION—BUILD NOW!" 


F. E. Wheaton & Co. 


WHEATON, ILL. 


O. C. GETTINGER. 


























prepared for use in our Office, in 
an endeavor to better acquaint our 
prospective customers’ with our 
service and with the value of home 
ownership. We therefore shal] ap- 
preciate it very much if you wil) 
kindly send us ten of these sheets 
for that purpose.—P. P. DoppDRIDGE, 
general manager Johnson Lumber 
Co. [This company has been a sub- 
scriber to the AMERICAN LuMBER- 
MAN for thirty-three years.—Epy. 
TOR. | 


ROCHESTER, N. Y.: We are very 

much interested in the front cover 
article, ‘America’s Premier Invest- 
ment,” in July 23 issue. Please 
tell us if reprints of this article 
are available, and how much they 
will cost?—WHITMER-JACKSON Co, 
(INC.). 
St. JoseEPpH, Mo.: We would be 
interested in about 3,000 circulars 
bearing the front page editorial in 
your issue of July 23, to be used in 
an advertising way.—C. H. Nozp, 
president C. H. Nold Lumber Co, 


JOLIET, ILL.: You are to be com- 
plimented for the very convincing 
way in which you illustrate the 
stability of a home as an invest- 
ment as compared with stocks. May 
I have two copies of the front cover 
of your July 23 issue, showing this 
very apt illustration?—ArRT SMITH, 
Realtor. 





KANSAS CITY, Mo.: Please send 
us 17 copies of the AMERICAN LuM- 
BERMAN of July 23. The front page 
with comparison of stock value 
changes, 1929 to date, versus home 
ownership, is just wonderful. We 
want to send the copies to most of 
our yards, plus some of our cus- 
tomers locally. In fact, our Mr. 
J. N. Daniels wants to frame that 
page.—F. N. DANIELS, Dascomb- 
Daniels Lumber Co. 


HAVERHILL, MASS.: We were very 
much interested in the first page 
of the July 23 issue of the AMERI- 
CAN LUMBERMAN. Could you sup- 
ply us a cut of the house so that 
we gould use this information for 
local advertising, and would there 
be any objection to our copying the 
information in the article?—H. L. 
STONE, manager D. D. Chase Lum- 
ber Co. 


SANTA ANA, CALIF.: I would like 
to secure a few copies of front 
page of the July 23 issue of the 
AMERICAN LUMBERMAN _ showing 
value of real estate compared with 
the same investment in_ stocks 


which have depreciated. These are/: 


wanted for use in our local Build- 
ers’ Exchange and Lumber Club.— 


N. E. LENTZ, treasurer Barr Lum- 
ber Co. 
DuBUQUE, lowA: We are won- 


dering if it would be possible to 
get 2,000 reprints of front page of 
your July 23 issue, headed “Amer- 
ica’s Premier Investment,” with 
our name printed at the bottom, 
for sending out to our trade. Please 
advise what the cost would be. 
That article is a real statement of 
facts worth thinking about.—W. A. 
NORMAN, secretary Carr, Ryder & 
Adams Co. 


ToLEDO, OH10: I have been very 
much interested in the article on 
front page of your issue of July 23 
and have showed it to quite a good 
many people as they came into my 
office. A lumberman friend in the 
office today told me that in 1929 
he invested $8,000 in 240 shares of 


what he thought was one of the 
best stocks in the country. It now 
is listed at $1 per share, so that 


his investment is worth today $240. 








August 6 


After lool 
your artic 
wish I ha 
of putting 
js worth p 
a in: 
Co. 
SPRINGF 
would sen 
of front 
issue, witl 
want to g& 
At a meet 
Monday e 
and passe 
I get som 
each of th 
sure that 


—_—_-- 


Imp 
R 


WASH 
appearanc 
Union Tr 
announcin 
constructi 
build thei: 
National 
wrote to 1 
tion as te 
marked a 


| particular 


dent of tk 
of that 11 
for homes 
ers. This 

There ; 
this banl 


| struction 


In the 
situation 


| proved. 


fears are 
steadying 
to begin 
where sh 
as we ha 
that it w 
munity? 
Home 
field, for 
1 By 
small ho 
benefits « 
possible | 
of people 
economic 
thrifty, } 
~~ -? 
the build 
fore, loar 
men to ¥ 


3. The 

lilding 
. home t 
more, re 
clining f 
us, there 
bility to 
—especia 
land of 1 
homes, ¢ 
made. 

We dc 
speculati 
had beer 
the buil 
too awar 
speeulati 
quently, 
who are 
to live t] 
to a CoO) 
house fo 
finds a « 
Put up a 
to carry 
the cont 
the bank 
customer 
to add : 
houses 
Want to 





932 


, in 
our 
our 
ome 
ap- 
will 
eets 
‘DGE, 
nber 
sub- 
BER- 
Ep1- 


very 
‘over 
vest- 
lease 
‘ticle 
they 

Co. 


d be 
ulars 
al in 
ed in 
NOLD, 
Co. 


com- 
ncing 
» the 
ivest- 
May 
cover 
s this 
MITH, 


send 
LuM- 
page 
value 
home 

We 
ost of 
- cus- 
r Mr. 
» that 
comb- 


> very 
page 
.MERI- 
1 sup- 
> that 
yn for 
there 
ng the 
-H. L. 
Lum- 


ld like 
front 
of the 
owing 
d with 
stocks 


se ares. | 


Build- 
‘lub.— 
* Lum- 


» won- 
ible to 
age of 
‘Amer- 
' with 
nottom, 
Please 
ild_ be. 
nent of 
—-W. A. 
yder & 


on very 
icle on 
July 23 
a good 
into my 
| jin the 
in 1929 
ares of 
of the 
It now 
so that 
ry $240. 


August 6, 1932 


After looking over the figures in 
your article he remarked, “My, I 
wish I had bought a home instead 


BRYAN, 


AMERICAN LUMBERMAN 


bunch each has a copy.—J. F. 
secretary Illinois Lumber 


sive advertisement 
newspaper. 


in our 
We believe an adver- 
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our local paper, and also use it for 
circulars. We feel that this is con- 


local 


of putting my $8,000 in stock that 
is worth practically nothing today.” 
BARNETT, Collier-Barnett 


I wish you 
would send me about 100 reprints 
article in July 23 
jssue, With bill covering same. I 
want to get our dealers interested. 
At a meeting of Springfield dealers 
Monday evening I read the article 
and passed it around. 
I get some extra copies will send 
each of them one, and I want to be 
sure that the LaSalle County Club 


& Material Dealers’ Association. 


Farco, N. D.: The front page of 
your July 23 issue appeals to us so 
strongly that we would like permis- 
sion to reproduce it verbatim as an 
advertisement at some of our yards. 
May we do this?—J. J. DAHL, divi- 
sion manager Thompson Yards 
(Inc. ) 


NEENAH, WIs.: We would ap- 
preciate it if you would supply us 
a cut and allow us to run the 
article which appeared on front 
page of July 23 issue, which we 
believe would make a very impres- 


As soon as 


tisement of this kind in our local 
paper would show the value of first 
mortgage loans on homes and help 
stimulate home building.—E. F. 
WIECKERT LUMBER CoO. 


MARIETTA, OHIO: The front page 
of your July 23 issue was a knock- 
out. Lumber dealers should find 
this wonderful ammunition.—G. A. 
LAVALLEE, vice president Marietta 
Paint & Color Co. 


ELYRIA, OHIO: Please rush us a 
cut of the house shown on front 
page of your issue of July 23, as 
we want to publish this article in 


structive advertising and is really 
telling the public the truth, ac- 


quainting them with something 
they do not know. We will remit 
immediately for the cut.—C. J. 


CREHORE, treasurer Elyria Lumber 
& Coal Co. 


YPSILANTI, MICH.: Can you sup- 
ply us a mat of front cover of July 
23 issue of the AMERICAN LUMBER- 
MAN? This is certainly a very 
conclusive argument for the pur- 
chase of a home, and we would like 
to have our local newspaper repro- 
duce the article—W. H. KELLY, 
H. R. Scoville Lumber Co. 














Improved Banking and Credit Situation 
Releases Money for Home Building 


WASHINGTON, D. C., Aug. 1.—Following the 
appearance recently of an advertisement of the 
Union Trust Co., in the Cleveland newspapers, 
announcing that that bank was ready to make 
construction loans to customers who want to 
build their own homes, T. M. Knappen, of the 
National Lumber Manufacturers’ Association, 
wrote to the bank and asked for some informa- 
tion as to whether or not this advertisement 
marked a change in its lending policy and other 


| particulars. In reply W. G. Stuber, vice presi- 


dent of the bank, explained in detail the policy 
of that institution in making available money 
for homes that are to be occupied by the own- 
ers. This letter follows: 

There are a number of reasons underlying 
this bank’s decision to begin making con- 
struction loans to builders of small homes. 


In the first place, the banking and credit 
situation here in Ohio has definitely im- 
proved. Withdrawals due to rumors and 


fears are a thing of the past. Deposits are 
steadying. We found we were in a position 
to begin to make loans. The question was— 
where should we begin to extend such credit 
as we had available for loans, in such a way 
that it would do the most good for the com- 
munity? 

Home building seemed to us an excellent 
field, for the following reasons: 


1. By lending money for the building of 
small houses we would be spreading the 
benefits of our loans throughout the largest 
possible number of people—exactly the class 
of people who are the foundation of a city’s 
economic prosperity, ordinary citizens of the 
thrifty, home-owning type. 


2. A large share of the money spent for 


the building of homes goes into labor. There- 
fore, loans of this sort would help put many 
men to work. 


3. The remarkable reductions in costs of 
lilding materials make the idea of building 
‘home today a very attractive one. Further- 
more, residential construction has been de- 
clining for the last five years. It seemed to 
us, therefore, that there was a real possi- 
bility to stimulate some activity in this field 
—especially as we had seen signs in Cleve- 
land of the revival of the building of small 


homes, even before the announcement was 
made. 

We do not wish, however, to stimulate 
speculative building. Speculative building 


had been the cause of a great many ills in 
the building industry, and banks are only 
too aware of the unhealthy results of over- 
speeulation in the building field. Conse- 
quently, we are making loans only to people 
who are building homes in which they expect 
to live themselves—we are not making loans 
to a contractor who expects to put up a 
house for sale. Of course, if a contractor 
finds a customer of our bank who wants to 
but up a house and has the money necessary 
to carry through his end of the proposition, 
the contractor may bring the customer into 
the bank, and we will make the loan to the 
customer. The point is that we do not want 
to add a single dwelling to the number of 
houses standing empty and for sale—we 
Want to be sure that any houses which we 


help put up will be lived in by the owners. 

We are limiting loans to customers of the 
bank—but this is simply a matter of or- 
dinary banking procedure and is no different 
from what any bank’s practice has been in 
the past. 

Neither is there any change in our policy 
with respect to the basis upon which loans 
are made. We have always made real estate 
loans upon the basis of a conservative per- 
centage of the total of the appraised value 
of the property, and present loans are being 
made on that basis. We are not setting up 
any new or special home owning plan, but 
are simply following methods which long 
practice has shown to be correct. 

Thus far only a few days have elapsed 
since the announcement regarding construc- 
tion loans was made. Since that time we 
have been flooded with inquiries. It is too 


early, of course, to tell at what rate actual 
applications will come in. At this writing 
(less than a week after the announcement 


was made) we have already made one loan 
and have a number of applications in. Of 
course, we will not be able to tell how much 
activity is stimulated in this direction until 
a number of weeks have passed. 

In our opinion the most important feature 
of this announcement is really the announce- 
ment itself, rather than the amount of home 
building and employment which we may be 
able to stimulate. In short, we have told 
the public that banking conditions are stab- 
ilized, that the bank is now beginning once 
more to extend credit, that the bank is doing 
what it can to stimulate employment, and 
that it is looking forward toward the re- 
vival of business, rather than holding back. 

Our announcement was received with a 
great deal of enthusiasm by the newspapers, 
by our customers, and by prominent business 
men in many different lines of industry. The 
newspapers commented favorably editorially, 
following the news announcement—and offi- 
cers of the bank have been receiving a flood 
of telephone calls of congratulation upon the 
bank’s decision. 


Shall There Be a Lumber House at the 
Chicago Exposition ? 


WASHINGTON, Aug. 3.—Lumbermen, great 
and small—manufacturers, wholesalers, retail- 
ers, Commission men, woodworkers—the whole 
big lumber family—will decide during the next 
month whether lumber shall be represented at 
the Chicago Century of Progress Exposition by 
a lumber-built house. No association, no group, 
nobody but the individual lumberman, will have 
the final responsibility for this momentous deci- 
sion. 

The decision will be in the form of dollar 
contributions. 

The house and a large edition of a descrip- 
tive booklet will cost approximately $6,000. 

If the 40,000 lumber concerns in the United 
States will vote that sum, lumber will be splen- 
didly represented with an exquisite home, the 
latest word in the building art “moderne,” a 
fitting champion of lumber for home construc- 


tion. 
A Mass Contribution 


Owing to the fact that no lumber association 
has any budgetary provision for financing the 
proposed house or can make any under prevail- 
ing fiscal conditions the fund must be raised 
by direct contributions. Walter F. Shaw, trade 
extension manager of the National Lumber 
Manufacturers’ Association, has assumed the 
responsibility of the initiative with the full 
approval of the association, and it will donate 
its facilities to the direction of the campaign. 
While it is a matter of profound regret that 
there is no fund anywhere that can be drawn 
upon, Mr. Shaw makes the point that it is after 
all far better that the house that is to champion 
the merits of lumber shall be a direct free-will 
offering of thousands of individuals than the 
contribution of organizations. 

Every type of association that is interested 
in lumber will be enlisted in the promotion of 


the campaign, but every cent will be an indi- 
vidual or company gift. The standard contribu- 
tion will be one dollar, but larger subscriptions 
will be accepted. 


W. M. Ritter, Treasurer 


W. M. Ritter, vice president and treasurer 
of the National Lumber Manufacturers’ Asso- 
ciation, has consented to act as treasurer of 
the house fund. Checks should be drawn to 
“W. M. Ritter, treasurer.” They may be for- 
warded to the National Lumber Manufacturers’ 
Association, 1337 Connecticut Ave., Washing- 
ton, D. C., or to the local or regional associa- 
tion which solicits the subscription. All checks 
will be held until the campaign closes on Sep- 
tember 15. If by any mischance the $6,000 total 
is not reached, and the project fails, all con- 
tributions will be returned. The lumber trade 
press is also authorized to receive checks. Ap- 
peals for co-operation are now goin out to all 
lumber-interested associations, and they are ex- 
pected to circularize their members. 


Ideal Modern Home 


Lumber’s model house is intended to be the 
best possible house to demonstrate the superior- 
ity of lumber for home-building that can be 
built for approximately $5,000, conformably to 
the conditions imposed by the Architectural 
Board of the Exposition, as to dimensions, num- 
ber of rooms, materials, etc. The objective is 
to provide the public with comparable houses 
of different materials, material and labor cost 
data being stated in detail. With the facts 
before it the public will be left to draw its own 
conclusions. 

The Chicago Lumber Institute, of which Leo 
Kraemer is manager, will select and purchase 


(Continued on Page 47) 
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REALM OF THE RETAILER 


Two Retailers Talk of Home Values 


The AMERICAN LUMBERMAN Urges a Campaign of Confidence—Finding 
Those Who Are Glad They Own Homes—Problems of the Home Loan Bank 


H. S. Wormhoudt, of the Wormhoudt Lum- 
ber Co., Ottumwa, Iowa, is getting ready 
some trade promotion publicity which may 
be doing its stuff before these lines get into 
print. Mr. Wormhoudt has promised us 
some samples and a more detailed story 
when the plan is in operation; but it sounds 
so promising that perhaps some others of 
the retailing fraternity may want immedi- 
ately to adapt it to their own needs. So 
we're going to try a rough preliminary de- 
scription. 

But before starting on the building we'd 
better put up a little scaffolding. The man- 
ager of the AMERICAN LUMBERMAN, after 
watching the construction industry for some 
time, is rather convinced that some people 
don’t build because they are suffering from 
a poverty of confidence rather than of 
money. Oh, yes, we Know; opulence isn’t 
a general ailment these days, and the worst 
thing to have around the house is no cash. 
But there is a stray, now and then, who 
has him a box of money, sometimes depos- 
ited in a bank and sometimes under a goose- 
berry bush. He needs a new house or a 
new roof, but the idea of spending that 
money causes him to relapse into the jitters 
again. 


Those Unfortunate Ghost Stories 


The building material industry hasn't been 
doing much to brace up his nerve or to 
Now and 


explain the facts of life to him. 





H. S. Wormhoudt, of the Wormhoudt Lumber 
Co., Ottumwa, Iowa, has a trade promotion 
plan under way 





then we find a dealer who helps in the wrong 
direction by telling his own ghost story. Not 
long ago we talked with a dealer who said 
flatly it was no time to build; that he’d be 
glad to sell his own house at a discount of 
30 percent. He quoted a banker as saying 
a man was an ass who built a house; and the 
dealer seemed to think the banker was a 
wise man who spoke the truth. Of course 
if a person really believes that, he is honest 
if he says so right out loud, where his cus- 
tomers can hear it. 

But of course dealers are not the most 
industrious prophets of gloom. Every sort 
of story has been spread around; that house 
values have shrunk to practically nothing, 
that traditional methods of frame construc- 
tion are all wrong and that some mysterious 
new methods of building houses in a factory, 
like an automobile, are going to present the 
public with new beauties and new economies 
that will make the general run of old houses 
look like a junk dealer’s discard. 


How Valuable Is a Car? 

We never could see the point when a man 
compares a house with a car, to the latter’s 
advantage. Buy a new car, and the first 
time you blow the horn the machine depre- 
ciates in value by 30 percent, and at the end 
of two years see what you can realize on it. 
We'll put the lasting value of a house against 
that of a car any time and not bother to 
inspect either. 

Of course a lumberman doesn’t need to be 
told that these whispered derogations of 
house values are like the stories of the sea 
serpent. They come out of a bottle of con- 
traband. As a rule, house values during 
these troubled times are shining examples 
of stability. If our dealer friend is willing 
to discount his house by 30 percent, and we 
have a wooden nickel that says he wouldn’t 
sell if he were offered that sum in cash, let 
him look over the stock market quotations. 
Here’s a security which we’ll not name but 
which represents ownership in a great com- 
pany which has perhaps the finest reputation 
in the corporation field; well managed and 
essentially non-speculative. It has declined, 
not 30 percent in three years, but 80 per- 
cent. Can you think of any house, worthy 
of the name, that has taken that much of 
a drop? We can’t either. And if you throw 
in the securities that have dried up and 
blown away, the comparison with a house 
becomes ridiculous. 

Not much needs to be said about the ghost 
story of the strange houses that are to be 
turned out in factories by mass-production 
methods. Of course changes will appear in 
design and in methods of construction. They 
have been appearing steadily, as long as the 
oldest lumberman can remember. But these 
new houses have to be invented, the factories 
built and the machines designed. The poets 
tell us that Ilium, like a mist, rolled into 


towers to the strains of music. But we ean 
leave that form of construction to poetry 
and not anticipate that the new methods 
will be quite so miraculous. And neither 
will they be inexpensive. Pin the loudest 
proponents of this miracle down, and they'll 








A yard device observed by the Realm in a Mis- 
souri yard. 
gravity rolls 


tell you they heard a man say he understood 
that mass-production methods might be tried 
out some time in house building. In the 
meantime a lot of people are living in rented 
houses they don’t like. 


Telling the Story of House Values 


But all these things have had their effect 
in weakening the confidence of people al- 
ready frightened, and so they leave their 
money in the bank or out in the garden. 
The manager of this paper believes that one 


of the really important things to be done 


now, important alike to the industry and 
to the potential customers, is to tell these 
people all over again about the enormous 
values which home building has to offer 
them. He wants it clear that this is in their 
interest. He does not want anyone to buy 
something he doesn’t need or want, just to 
put money into circulation. He puts it sol 
idly on the basis of self interest, of safe 
investment and of values in terms of the 
good life. 

This in brief is what Mr. Wormhoudt pro 
poses to do. He has arranged a builders’ 
page, to be run once a week in the local 
paper. The ads are to be centered about 4 
picture of an Ottumwa home, with the name 
and address of the owner given. An “il 
quiring reporter” will see the owner and get 
a brief interview about the values, safety 
and satisfaction involved, and this picture 
and story will serve as the focus of the 


It is an adjustable support for | 








August 6 


specific a 
ent pictu 
successiv: 

The A 
that loca 
stacles, r 
haps mal 
It may b 
tion in a 
fact remé 
are perse 
or repair 
fears. It 
and to re 
a couple 
town. T 
provemel 
thousand 
decided « 
that bols 
And that 
of the po 
one perce 


The W 
markable 


| and this 


It has of 
the pres 
making 

years th 
single hi 
customer 
for a sin 
man whc 
in distre: 
make hi: 
ment of 

agreed 1 
dollars, | 
to the n 
time as 

adjustme 
much fo 


» loans he 


steadfast 
Ottum 


» months 


great Mc 


good rec 
» company 
» ing weel 


but it i 
well ma 


| bulwark 
» ing last 
' ranked 

F cities in 
| permits. 


quick te 
usual a 


} the lett 
» tract: f¢ 
» terials. 


Two | 
the nort 
Webster 
also be 
tials fe 
cating 
Stability 
tangible 
home ¢ 
decided 
it will | 
interest 
Dhotogr 
collectic 
togethe: 
The let 
tude fo 
the last 





1932 


e can 
oetry 
thods 
either 
udest 
hey’ll 





a Mis- § 


rt for 


rstood 
> tried 
n the 
rented 


Les 


effect 
le al- 

their 
arden. 
at one 
» done 
y and 
these 
rmous 

offer 
1 their 
to buy 
just to 
it sol- 
f safe 
of the 


1t pro- 
ilders’ 
» local 
bout 4 
/ name 
n “in- 
nd get 
safety 
yicture 
of the 


| time as his affairs mended. 
' adjustment, too, is most unusual. 


' good record through the depression. 


| bulwark of local welfare. 





» cities in the country in building 


» quick to say that this was un- 


» tract; for which he sold the ma- 
» terials. 


August 6, 1932 


specific advertisements. Naturally a differ- 
ent picture and story will appear in each 
suecessive page. 

The AMERICAN LUMBERMAN knows well 
that local conditions may present local ob- 


' stacles, requiring certain adaptations or per- 


haps making such advertising inapplicable. 
It may be advisable to carry this ammuni- 
tion in a still hunt for prospects. But the 
fact remains that in every community there 
are persons well able to finance new houses 
or repairs who are needlessly paralyzed by 
fears. It is important to remove those fears 
and to restore confidence. Suppose there are 
a couple of thousand families in a given 
town. To start business on the road to im- 
provement it isn’t necessary to build two 
thousand new houses. But if two families 


decided each to build a new house, would 


that bolster confidence? You know it would. 
And that isn’t making sales to 100 percent 
of the population but merely to one-tenth of 
one percent. 


House-Financing Success 


The Wormhoudt company has had a re- 
markable record in the financing of houses, 
and this fact gives power to its advertising. 
It has offered this service for years, and at 
the present time about forty owners are 
making monthly payments. In all these 
years the company has not repossessed a 
single house, ‘and it is most unusual for a 
customer to get behind with his payments 
fora single month. Not long ago a working 


' man whose wages had been reduced came in 


in distress and said he was afraid he couldn’t 
make his payments. He made a full state- 
ment of his circumstances, and the company 


) agreed to reduce the payments by a few 


dollars, making up this sum and charging it 
to the man on an open account until such 
This need for 
It speaks 
much for the skill and care with which the 
loans have been made, as well as for the 


steadfastness of Ottumwa home owners. 


Ottumwa has come through the difficult 
months quite well. Its big industry is the 
great Morrell Packing Co., which has had a 
This 
company has reduced the hours of the work- 
ing week to spread employment, 
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“The news has gotten around,’ Mr. Web- 
ster said, “that this company is in a position 
to finance second mortgages. Some appli- 
cants are in a position to need seconds and 
to carry them. But it’s rather surprising 
how many of these people fall into two 
classes. In the first place, of course, are 
those whose credit is so weak we can’t afford 
to take them on. And in fact this is one of 














B. A. Webster, of the 
Webster-West Lumber 
Co., Mason City, Iowa, 
sees great advantages in 


Home Loan Bank bill 




















the things that makes general advertising 
somewhat questionable; since the larger 
number of those who respond, under the 
present conditions, are those who are in no 
position to build. Giving them credit is bad 
for them and dangerous for us, and if we 
advertise service and then are forced to turn 
down most of the applicants the total result 
of the effort is questionable. It makes me 
wonder if a still hunt for prospects isn’t 
better than general broadcasting; at least 
for the time being. 

“But the second 
consists of people 


class, curiously enough, 
who don’t need second 





but it is soundly financed and 
well managed and has been a 
Dur- 
ing last May this city of 30,000 
ranked twelfth among all the 
Permits. Mr. Wormhoudt was 
usual and came about through 
the letting of a $400,000 con- 


Two hundred miles or more to 
the north, B. A. Webster, of the : 
Webster-West Lumber Co., has _ 
also been accumulating mate- 
tials for the purpose of indi- 
tating to his customers. the 
stability of house values and the less 
langible but no less real satisfactions of 
home ownership. He has not yet quite 
decided how to use this material so that 
It will fit local conditions; but he has some 
Interesting exhibits in the form of letters, 
Photographs and the like. Notable in the 
collection is a letter from a postal carrier, 
together with a photograph of his house. 
The letter expresses satisfaction and grati- 
tude for the careful services rendered and 
the lasting value of the investment. 














This device to be seen in a Dakota yard is a home-made truck for the 


storage and distribution of gravity rolls 


mortgages, but who are so little informed 
about house financing that they don‘t know 
it. Not long ago a man came in to see if he 
could get a second mortgage for the purpose 
of remodeling his house. I made some in- 
quiries and found that he owed less than 
$200 on his house. I told him, to his sur- 
prise, that he’d be able to get the $900 he 
needed on a first mortgage. He was hardly 
ready to believe it; so I went with him to 
the finance concern involved, and the mana- 
ger said at once that he’d be willing to loan 
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$1,200 on the house, especially in view of 
the fact that the money was to be used to 
add value to the collateral. 


The Home Loan Bank Bill 


“I’m especially interested and anxious 
about the field covered by the Home Loan 
Bank Bill. During the last’ three years 
people have been trying to pay the obliga- 
tions contracted in the easy-debt days when 
prices were higher and when as a conse- 
quence money was worth much less in terms 
of goods than it is now. Under the circum- 
stances people in general have done some 
remarkable things in paying off their obli- 
gations. How they’ve done it is hard to 
understand, but many of them have been 
doing it. However, it has been difficult, and 
it need not be surprising that some persons 
are finding it impossible. Suppose a man is 
within two years of paying off the debt on 
his house. He finds that the payments are 
simply larger than he can possibly meet, and 
he is in danger of losing all that he has 
already paid in. If it were possible to ex- 
tend these payments over six years instead 
of two, and if the payments could be reduced 
to a third of their present size, plus neces- 
sary interest, he could hope to make it. That 
I consider to be a service of tremendous 
social value. It would benefit the lumber 
and building business, too; for every time a 
house is foreclosed and the owner loses what 
he has already paid in, his neighbors are 
discouraged from trying to own homes. 

“There are a good many angles to this 
matter covered by the Home Loan Bank Bill. 
One that is important is the matter of uni- 
form and intelligent appraisals. I think 
that too many loaning organizations are 
headed up by men who are trained solely in 


banking finance and who know little or 
nothing about house building or house 
values. I have one such in mind now. The 


loaning officer knows finance in general 
terms; but repeatedly, to my knowledge, 
he has been over-generous in the amount 
of money he’d loan and then on the next job 
he’d refuse to loan even a conservative 
amount. The reason for this is that he 
doesn’t know house costs or values and isn’t 
trained in understanding the factors which 
make one of two houses which 
look about the same on paper a 
much sounder loaning risk than 
the other. This erratic appraisal 
is bad for everyone concerned. 
Too generous loans of course re- 
duce security value and make 
owners careless about watching 
expenditures. They explain a 
good many of the difficulties 
that have shown up in our field 
in the last three years. And too 


conservative loans, equally of 
course, hamper reasonable proj- 
ects. 


“The experience which the in- 
dustry has been going through 
these last few years has made it 
necessary for lumber retailers to 
take account of these matters which didn’t 
used to be thought of as falling within our 
field. But with margins narrowed all 
around we have to organize all these side 
issues, such as financing, design and fitting 
a building to the needs of the customer and 
to his capacity to pay, to make sure that the 
project can be completed to the benefit of 
all concerned. I think this is something in 
which the lumber industry has been receiv- 
ing a good deal of practical education. Our 
interests have spread over a good deal wider 
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area. Toward the end of the boom we were 
offering more and more costly services to at- 
tract customers who felt that they had serv- 
ice coming to them. Now, I think, we’ll have 
to offer a different kind of service; that of 
helping the customer to get full value for 
his money as measured in terms of his own 
needs and his capacity to make the buildings 
useful and profitable. 

“This company has been following a policy 
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in relation to roofing materials which I’m 
well aware is not followed by all retailers. 
We long ago came to the conclusion that 
it was to our interest, in selling roo‘s that 
were supposed to last for long periods, to 
promote materials in which we had complete 
confidence. We found it worked pretty well 
even in boom days, and we have seen no real 
reason to change during the period of reces- 
sion. 
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Mention of other Mason City retail yards 
will be made in an article which will appear 
in a later issue. 

—_—_—_—_ 

THE INCREASE in farm population in 193} 
was the largest in the ten years in which the 
United States Department of Agriculture has 
been estimating changes in population. On Jan, 
1, 1932, the farm population was 648,000 greater 
than on Jan. 1, 1931. 





Jaunt Discloses Considerable Building 


On a recent swing through northern Illinois, 
C. F. Miller, of the National Lumber Manu- 
facturers’ Association staff, ran on to a number 
of interesting home building and modernizing 
jobs under way. He had a camera along and 
took some snapshots, from which the illustra- 
tions appearing herewith were made. 

Among other interesting experiences, Mr. 
Miller tells the AMERICAN LUMBERMAN about 
a home under construction on highway 19 near 
Palatine, Ill. In conversation with Mrs. C. 
Chalupa, wife of the owner of the new home. 





“Back to the soil” home being built by Charles Misor 


Mr. Miller asked her how they happened to be 
building at this time, and reasons for building 
the new home. Her answers were enlightening. 
Roughly condensed, they were about as follows: 

“Wanted to have a safe place for our money. 
Did not have quite enough left out of the bank 
failures to pay for the house, but wanted to 
save what is left. I wanted to help my niece’s 
husband and brother-in-law, who were both 
out of work. They are building it for me. 
Wanted to get away from paying high rent, 
and to have a place where we could raise plenty 
to ext and maybe sell some too.” 

Another interesting stop was made at “May- 
day Farm,” near Roselle, Ill., where an old 
house has been modernized into a_ beautiful 
farm home, on the farm of Carl Mayer. In 





Old house on “Mayday” farm, near Roselle, Ill., before modernizing 


conversation with Mrs. Mayer it developed that 
she had designed the new house herself, re- 
sulting in making a lovely home from what 
was an ordinary, homely old farm house. 
Photographs of both the old and the new 
house are reproduced on this page. The house 
has many attractive features. The living room 
and sun porch are beautifully paneled in knotty 
pine. Boards, 1x8 inches fitted flatwise into 
a rough plastered ceiling give the suggestion 
that the bottom edges of the beams are show- 
ing through. It was not possible to use actual 











beams, as the ceiling was very low. The front 
part of the upstairs was made into one master 
bedroom, with doors opening onto a porch roof. 

Austin Bell, renter on Mayer Bros. farm 
near Roselle, had 25 new small hen coops with 
enclosed runways in front. The fact that Mr. 
Bell constructed the hen coops himself proves 
the possibility of selling portable buildings to 
the renter. Even if Mr. Bell moves next year 
these coops can be easily transported to his new 
location. 

The “back to the soil” idea was the motive 
which led Charles Misor, on the Dundee road 
east of Barrington, Ill., to erect the modest 
home which was under construction when Mr. 
Miller drove by. Unstable employment in town 
caused him to move back to the land where he 


could play safe if jobs fail. Mr. Misor said 
he was moving out where he could “have cheap 
rent, and raise plenty to eat.” 

At Glencoe, Ill., a large all-wood house js 
under construction, the owner being Sherwood 
Platt, an attorney, the lumber for which was 
supplied by the Edward Hines Lumber Co, 
Highland, Ill. This home, which was nearing 
completion, is shown in one of the accompany- 
ing pictures. 

Two miles north of Palatine, IIl., a cottage 
was in process of construction, and a small 





Small cottage under construction near Palatine, Ill. 


house was under way not far distant. The 
lumber for these jobs also was supplied by the 
Edward Hines Lumber Co. 

Many buildings were under construction or 
repair along the highway. At least seven other 
farm homes were noted which had either just 
been built or remodeled, or substantial re- 
modeling was going on. 

Driving through Elgin, Mr. Miller saw a 
man mowing a lawn in front of his house, and 
thought it a good opportunity to see what the 
owner thought of the home owning proposi- 
tion. “I am sure glad I have it,” was his 
laconic but expressive reply—referring to his 
home. 

Numerous other visits and interviews in the 
course of a two days’ tour convinced Mr. Miller 











Modernizing old house (opposite) resulted in this beautiful home 
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All-wood home nearing completion for Sherwood Platt, Glencoe, Ill. 


not only that there is some home building being 
done even in these dull times, but that home 
owners as a rule are glad that they put their 
money into homes and now have something 








. 





substantial to fall back upon—a home where 

no landlord dictates the terms of occupancy. 
“TI returned home from this trip,” said Mr. 

Miller, “feeling that the depression is over. 


New home under construction near Palatine, Ill., by C. Chalupa 


New construction was evident in many places, 
and I did not talk to a person that did not 
feel that he was doing the right thing in re- 
pairing and building now.” 


“Flashes” That Point to Better Business 


Dimension Plant Books New Orders 


OAKDALE, La., Aug. 1.—The dimension plant 
of Hillyer-Deutsch-Edwards was placed in op- 
eration last Monday for the first time since 
April and 80 men were added to the payroll. 
The plant closed down three months ago for 
lack of business, but the recent receipt of new 
orders for furniture parts has necessitated re- 
sumption and the plant is operating on a single 
shift. The orders on which the plant now is 
working call for the cutting up of red and 
black gum. 


Three Million Bushels of Corn 


According to a bulletin of The Corn Belt 
Farm Dailies, old timers say they never saw 
a better prospect for corn. This crop will rep- 
resent new wealth, wealth that did not exist 
before, and will help the country no matter 
what the price may be. This new wealth in the 
form of crops comes out of the ground every 
year, and a big crop is always worth more to 
the country than a little one. This country has 
produced but four corn crops that ran three 
billion bushels or more, but there may be an- 
other one this year. 


Furniture Plant Adds 200 Men 


BLOOMINGTON, ILL., Aug. 1.—Following the 
July furniture market at the American Furni- 
ture Mart in Chicago, more than 200 men have 
been added to the force at work in the plant 
here of the Hayes-Custer Stove Co. It is esti- 
mated that this increased force will be kept on 
the job for at least four months. ' 





Overhauling the Sawmill 


Bay Minette, Ara., Aug. 1—T. R. Miller 
Mill Co., this city, is giving employment to a 
number of regular men in a general overhaul- 
ing of the sawmill. The work had been needed 
for a long time so the plant shut down for a 
short time while the work was done. 


Residence Shortage Developing 


As the result of a recent nationwide survey, 
the National Association of Real Estate Boards 
reports that even under present pinched condi- 
tions of family income and the consequent dou- 
bling up of families, only 14 percent of the 
cities report oversupply of single family dwell- 
ings; 10 percent report a shortage, and 76 per- 
cent report a normal balance of supply and 
demand. Many cities report that actual count 


of doubled families shows a number so great 
that any undoubling would absorb all existing 
single family space or produce an actual short- 
age. Six percent of the cities report a shortage 
in apartment structures. Residential shortage is 
appearing most strongly in cities under 25,000 
population and in suburban communities. 


Sells 800 Breakfast Sets 


LittLe Rock, Ark., Aug. 2.—The purchase of 
800 breakfast sets, from the National Wood 
Products Co. here, by the Haverty Furniture 
Co., for distribution through its twenty-three 
stores, was announced by E. V. Markham, 
manager of the Little Rock Haverty store. 


Books Many Small Lumber Orders 


Pine Biurr, Ark., Aug. 1.—Business is: get- 
ting better in Pine Bluff. The Standard Lum- 
ber Co. last week experienced a 50 percent in- 
crease in business over the week before, repre- 
sented by a number of small orders. 


Plant Adds Extra Shifts 


CAMDEN, ArRK., Aug. 1.—In order to take 
care of increased business recently secured, the 
Camden Furniture Co. has employed extra 
shifts at its plant in this city. In recent weeks 
cars of furniture made in Camden have been 
shipped as far west as Salt Lake City and as 
far east as Boston. 


Building a Sawmill 
PricHarD, ALA., Aug. 1.—The Ingram-Day 
Lumber Co. is building a sawmill at Three Mile 


Creek near Prichard, on the Mobile & Ohio 
Railroad. 


Creates Demand for Grain Storage 


Minot, N. D., July 30.—The rapidly spread- 
ing movement among the farmers throughout 
North Dakota to withhold wheat from the 
market until it reaches the dollar mark will 
create a considerable demand for grain storage 
facilities that should result in some active busi- 
ness for the retail lumbermen in this territory. 
North Dakota’s wheat crop, according to Fed- 
eral estimates, will total 124,000,000 bushels in 
1932. The movement for higher wheat prices 
has spread into several hundred townships, with 
the producers signing pledges to keep their 
grain until the dollar level is reached in Win- 
nipeg for the best grades. 


Idle Mills Resume Cutting 


ABERDEEN, WASH., July 29.—The Anderson 
& Middleton Lumber Co.’s mill here will re- 
sume operations on a one-shift basis next week, 
putting 200 men to work. The mill has long 
been idle. , 

This week, the M. R. Smith shingle mill, at 
Moclips, put 60 men to work on a one-shift 
basis, in addition to 30 men working in the 
company’s cedar camp. 


Inland Empire Plant Starts Up 


SPOKANE, WASH., July 30.—The plant of the 
St. Maries Lumber Co., owned and operated by 
G. A. Rogers, of Spokane, began operations 
July 29, employing about 100 men. The mill 
is expected to run for the next two months on 
logs which are being received from the com- 
pany’s camp on Mica Creek. 





Advertise and Increase Sales 


CINCINNATI, Onto, Aug. 1—Lumbermen 
were encouraged by the report of the Philip 
Carey Manufacturing Co., made by G. D. 
Crabbs, president, that orders for Carey prod- 
ucts, such as roofing, had greatly increased in 
the last four weeks. They hoped this would 
be reflected in increased sales of lumber. 


Auto Plants Buy Plywood 


LouIsvLLeE, Ky., Aug. 1—The Mengel Co., 
Louisville, has re-opened its Hickman (Ky.) 
veneer plant, to fill some orders for plywood 
floorboards for automobiles, having been ex- 
perimenting with such a product for a year or 
more. 


Gives Employment to 300 


Everett, WASH., July 30.—The plant of the 
Puget Sound Pulp & Timber Co., resumed 
operations a few days ago on a 24-hour sched- 
ule, employing 300 men at the mill and pro- 
viding work for scores of truck drivers and 
pulp wood cutters throughout the county. 

——_—_— 


U. S. Forest rangers distinguish two kinds 
of lightning, red and bluish-white. Red light- 
ning is usually accompanied by heavy rain and 
rarely starts fires because of the wet condition 
of the trees and ground cover. White lightning 
occurs during “dry” thunderstorms and is a 
much dreaded source of forest fires. 
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Retailers Round Table 








Small Sales Are Put on Cash 


Basis 


Aug. 2.—The Cunningham 
Lumber Co., of this city, announced that, effec- 
tive July 1, all sales amounting to less than 
$10 would be made on a strictly cash basis. The 
reasons for the adoption of this policy are set 
forth in an announcement issued under date of 
June 30, as follows: 

“In these times of economic stress, it be- 
comes necessary for those of us who would sur- 
vive to keep a very careful check on our costs 
of operation. With this idea in mind, we have 
just been going into the matter of credit sales 
on small accounts. We believe you will appre- 
ciate our frankness in laying our cards on the 
table, and that you will be interested in the 
following information : 

“Of all accounts on our books June 1, 50% 
percent were for amounts less than $10. Yet 
the amount of these accounts in dollars and 
cents was only 7 percent of the total on our 
books at that time. It will also interest you 
to know that 33% percent of the value of these 
accounts was over thirty days old. And today, 
on the last day of June, 51.7 percent of these 
same accounts, amounting to 55 percent of the 
value, is still unpaid. 

“To us, the important thing is this: We have 
been doing approximately one-half of our book- 
keeping, and more than one-half of our collect- 
ing, on 7 percent of our charge accounts. The 
only possible conclusion is that this 7 percent 
of our charge business is being done at a con- 
siderable loss. To make this up by higher prices 
would be unfair to those who pay cash or pay 
promptly. We must keep prices down during 
these times. 

“We appreciate small orders, and hope our 
friends will realize the necessity of our putting 
all sales of less than $10 on a cash basis from 
now on. Our chief regret is for those who have 
always paid promptly. But we believe they will 
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A paint exhibit in the display win- 
dow of the Albuquerque (N. M.) 
Lumber Co. embodies an idea that any 
dealer can use in fixing up an atten- 
tion-getting paint display. This dis- 
play consists of a realistic imitation of 
an engine and train of cars, all built 
up of cans of paint of varying sizes. 
The boiler is a round gallon can of 
paint; the cab and tender are half- 
gallon square cans on end and on side, 
respectively; the steam dome is a 
quarter-pint can of enamel; the smoke- 
stack a quarter-pint can of lacquer 
thinner; the cowcatcher consists of 
6-penny finish nails driven into a piece 
of wood, properly shaped; the cars are 
square gallon cans, with wheels of 
half-pint cans. The entire display is 
very ingeniously conceived and exe- 
cuted, and has attracted a good deal of 
attention. 











understand why we must apply the same rule to 
all, and that they will continue to give us their 
business. Keeping our costs down will enable 
us to give them even better values than here- 
tofore. Your comments on this change of pol- 
icy will be welcomed.” 





How a Dealer Makes a Hobby 
Help His Business 


GLENDORA, CALir., July 30.—The Glendora 
Lumber Co.’s yard is distinguished by the great 
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Reduced reproduction of one of the folders sent out by the W. O. Sloan 
Lumber Co., Des Moines, Iowa, to announce its cash and carry policy 


variety of cactus surrounding it and planted in 
beds inside the yard as a decorative treatment 
of the office building. More than 1,000 va- 
rieties of the stickery stuff may be found on 
the property, every spine of which was brought 
from the deserts of the Southwest, from Porto 
Rico, Mexico, South America and some from 
Africa, and transplanted in the lumber yard 
within the last year. 


“We decided to be different and to provide 
something that would arouse the interest of the 
people of the community as well as the interest 
of visitors,” explained George McLain, presi- 
dent. “Furthermore, our collection is of edu- 
cational value; for students from colleges in 
Los Angeles, Pasadena and elsewhere come 
here to study the plants. It is quite the thing 
for Glendora hostesses to bring their guests 
down here to show them the great number of 
different varieties of cactus to be found in the 
deserts.” 

“When the depression hit us,” said Mr. 
McLain, “we decided that it was about time we 
fixed up our place, as a means of drawing more 
drop-in trade. Our cull lumber pile was directly 
behind the office and occupied a space 30 feet 
wide and about 75 feet long. It was unsightly, 
without a doubt. We have moved it toward 
the rear and have utilized the space for the 
cactus beds and walkways. We have planted 
a vine type of cactus all around the office build- 
ing and within a short time we'll have the walls 
covered with it. We have some of the prized 
Joshua trees in the garden and at the gateway. 
We have other varieties in the parking on two 
sides of the property, and along the fence by 
the alley.” 

Collecting cactus has 
hobby for years. 


been Mr. McLain’s 
There is not a specimen pe- 


culiar to California that is not represented in 
the garden, and he also has nearly every kind 
known to Arizona and Mexico. 

Thus a lumberman’s hobby is becoming an 
excellent advertisement of his business, for not 
a day passes but what several visitors appear. 
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All PRICES Are LOWER At Sloan’s Cash Yards 
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Operates Yards on Cash and 
Carry Plan 


Des Moines, Iowa, Aug. 1.—Since April ¢ 
of this year the W. O. Sloan Lumber Co, 
which operates a dozen or more country yards, 
with headquarters in this city, has been operat- 
ing on the cash and carry plan, with satisfac. 
tory results. 

The reasons for adopting this policy, and how 
it is working out in actual operation, were ex- 
plained by R. E. Farrand, of the general office, 
as follows: 

“We came to the 
conclusion that this was 
the only thing to do un 
der existing conditions, 
Our cash customers 
were going elsewhere 
aml buying at cash 
prices, and many of our 
credit customers were 


a eo 
bargains are offered at all Sloan yards. 


KOKOMO BARB vas $2.61 


iain insolvent, so that it 
Shinglee 7le looked as though we 


were simply trading 
good lumber for bad 
accounts, 

“Many of the local 
merchants had already 
adopted the cash and 
carry plan, so that our 
customers were paying 
their cash to the other 
merchants and _ buying 
from us on time. 

“We have advertised our cash and carry plan 
and its resultant reduced prices quite exten- 
sively, mostly by sending folders and printed 
postal cards to all the residents in the town- 
ships in which we operate. 

“In this advertising we show that it still pos- 
sible to buy from us on time, by making satis- 
factory arrangement at our head office here in 
Des Moines. 

“So far as we know, there has been very 
little opposition to this change. Most of our 
customers see the point readily, and are glad 
to be able to buy their building materials at 
lower prices, and avoid paying the higher prices 
that it has been necessary to charge under the 
credit system on account of the possibility of 
bad accounts.” 


ee 
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Paint Demonstration Attracts 
700 Women to Yard 


In Longfellow’s “Tales of a Wayside Inn” 
occurs the classic line reading, “All things come 
round to him that will but wait,” which has 
been shortened into a popular proverb expres- 
sing the same meaning. But a better motto 
for these times is, “Business comes to him who 
hustles while he waits,” according to the belief 
and practice of Kennett Hudson, head of the 
Hudson-Houston Lumber Co., line-yard op 
erator, with headquarters at Ardmore, Okla. 

Believing that this year, especially, it is ¢& 
sential to stimulate the sale of the smaller items 
of stock in every way possible, rather than to 
depend on large sales of staple items of lumber 
etc., the Hudson- Houston Lumber Co. has quite 
recently staged three “parties” at as many of 
its yards. 

The one held at the Ardmore yard took the 
form of a paint demonstration, showing how 
easily and inexpensively various items of house 
hold and lawn furniture equipment can 
beautified by the judicious use of paint, lacquer 
and varnish. This demonstration was cart! 
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on through four or five days, with a total at- 
tendance of about 700 women of the community, 
who came to the company’s yard and sat 
through the lectures and demonstrations to hear 
and see just how these products should be ap- 
plied for best results. This resulted in some 
business, but, according to Mr. Hudson, the 
greater benefit derived was that of general ad- 
yertising, through familiarizing this large num- 
ber of women, most of whom had never visited 
the yard before, with its location, facilities, and 
especially with the present low prices of goods. 
At two of the company’s smaller yards “open 
house” days were held, with demonstrations of 
yarious kinds, and a few small prizes, for which 
all visitors registered. These “open house” 
days developed a number of prospects, besides 
calling the attention of the people to the mer- 
chandise carried in stock and promoting closer 
acquaintance with customers and people of the 
community. — 
Mr. Hudson feels that promotion activities 
such as these, or any other means of attracting 
people to the yard and cementing pleasant re- 
lationships, are well worth while, especially 
during the present slack season, and that the 
contacts thus made will be an asset in future. 





Now, When People Feel the 
Need, Is Good Time to 


Sell Insulation 


When people are sweltering during days, and 
tossing uneasily through hot nights, they are 
most conscious of their need of such comforts 
and conveniences as iced drinks and cooling 
fans. And such hot spells as occur during 
August furnish the retail lumberman an ideal 
opportunity to remind these sufferers that he 
can supply their greatest hot weather need— 
protection of the interior of the home from the 
baking heat of the sun and assurance of com- 
fort both day and night. 

There is a real August sales appeal in insula- 
tion, which keeps the house cool on the hottest 
day. And as the temperature falls after sun- 
down, cross ventilation will admit a supply of 
fresh, cool air. Next morning the house may 
be closed against the heat, and the cool night 
air retained in it during the day, while a blanket 
of insulation prevents the penetration of heat 
from the outside. Insulation has proved its 
effectiveness in providing summer comfort. Re- 
tail lumbermen can be confident that in recom- 
mending such a method of obtaining summer 
comfort they are not advocating a make-shift. 
It was such a system of air conditioning, with 
simple modifications, that was recommended by 
the chief engineer of one of America’s largest 
furnace manufacturers in addressing a meeting 
of the American Society of Heating & Venti- 
lating Engineers. 

People are often more ready to listen to the 
story of insulation against summer heat than 
they are to talk about cutting down their win- 
ter fuel bills by preventing heat losses, because 
the benefit is more immediately apparent. The 
lumberman, however, is able to assure them 
greater comfort in the home during both sea- 
sons through installation of insulation. 

To help sell insulation during the hot weather 
the coolest booklet one ever laid eyes on, pocket 


size, has been prepared by the Wood Conver- - 


sion Co., of Cloquet, Minn. Its cover is in a 
cold shade of blue and bears the title, “a COOL 

Ouse in summer,” while this same color car- 
nes the suggestion of coolness into all its six- 
teen finely printed and illustrated pages. 

This booklet emphasizes especially the appli- 
Cation of Balsam-Wool in the attic, to prevent 
the heat of the summer sun from seeping down 
into the living rooms below. Where it is de- 
sired to finish off the attic for use as an extra 
room that would be comfortable in summer, 
Nu-Wood is mentioned as the ideal companion 
Material to Balsam-Wool, as Nu-Wood pro- 
vides a distinctive wall surface of pleasing color, 
and also extra insulation that makes the attic 
Itself as livable as any room in the house, dur- 
mg summer’s heat or winter’s cold. 
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Copies of this little booklet, “a COOL house 
in summer,’ and particulars of the Balsam- 
Wool summer attic plan, may be obtained from 
the Wood Conversion Co., of Cloquet, Minn., 
or from any of the company’s branch offices: 
New York, 3107 Chanin Building; Chicago, 360 
North Michigan Avenue; Kansas City, 1420 
R. A. Long Building; Minneapolis, 414 Baker 
Building. 


Office and Yard Attractive 
and Well Arranged 


The accompanying illustrations afford two 
views of the new office of the Vandalia Lumber 
Co., which is located on State Route No. 2, two 
blocks north of the main business district of 
Vandalia, Ill. The new combined office and 
sales room is 40 by 38 feet, very attractive 




















The man standing at right (wearing a hat) is 
Lowell G. Ewart, manager, and the one at left 
(wearing a cap) is H. C. Benefiel, yard foreman 


and well arranged, with plenty of room for 
displays of numerous items. The floors are of 
maple, and all interior woodwork is yellow pine 
stained golden oak and varnished, which brings 
out the grain of the wood very nicely. 

The yard has a horseshoe driveway, with two 
front entrance gates, and displays a good, well 
arranged stock of lumber. Recently, the drive- 
ways were given a 
coating of crushed | | 
stone, which adds ma- | 
terially to the appear- 





This trim and attrac- 
tive building is the new 
business home of the 
Vandalia Lumber Co., 
Vandalia, Ill. It has 
good display windows 
and is finished through- 
out in a modern and at- 
tractive manner 





ance of the yard. The 


new office and_ sales 
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Single Price Plan Pleases Dealers 


MILWAUKEE, Wi1s., Aug. 1.—In a recent bul- 
letin to the members, Don S. Montgomery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association, said that one of the best liked items 
of information received recently by lumber 
dealers is the announcement from roofing manu- 
facturers abolishing the quantity discount on 
patented shingles and the adoption of a single 
price plan. He said: “This new one price plan 
will eliminate the iniquities caused by the crea- 
tion of fictitious jobbers and the abuse of 
quantity discounts.” The bulletin advises that 
the single price plan is also being applied to 
roll roofing by some of the manufacturers. Car- 
load prices will continue to include full freight 
allowances to destination. 


Store Is Modernized 


Bic Sprines, Nes., Aug. 2.—The Big Springs 
Lumber Co. has recently modernized and dec- 
orated its store, which now presents a very at- 
tractive appearance. New shelves and other 
fittings have been installed, and the walls fin- 
ished in an attractive color scheme. A public 
opening was held a few days ago, about 400 
persons accepting the company’s invitation to 
inspect the new store. Refreshments consist- 
ing of ice cream, wafers and lemonade were 
served, and souvenirs were given to the children. 

—_e_o___— 


Another Conveyor Suggestion 


With reference to a “safety hint” which ap- 
peared in the AMERICAN LUMBERMAN of July 
23, relative to the use of gravity roller con- 
veyors, T. J. McFarlan, of the Dexter Lumber 
Co., Norwood, Ohio, sends the following in- 
teresting comment : 

“We have convenient a number of wedges, 
tapered from 1 inch to nothing and about 3 
inches wide, and in using conveyors we usually 
put a wedge under the last roller, or the last 
two rollers, so that it acts as a brake to the 
roller. This prevents lumber coming over the 
conveyor from rolling off and falling on the 
ground.” 








Twenty-Five Cents 


The importance of the small sale developed 
through attractive displays was presented in a 
unique way recently by C. E. Snyder, mer- 
chandise counselor of the Chicago Paint Works, 
in discussing this feature of merchandising. To 
a local manager, he said: 

As an example, suppose that last year you 
personally waited on 20,000 customers and 
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room building has a 
display window, and the displays therein are 
changed at intervals. Next to the office build- 
ing is the sash and door room and cement shed. 
—e—_—oo 

A GOLD medal for the best two-story house 
constructed in America between 1926 and 1930, 
has been awarded to Dwight James Baum, ar- 
chitect of Riverdale-on-Hudson, N. Y., accord- 
ing to a recent announcement by the American 
Institute of Architects. This medal was awarded 
for the residence of Francis Collins, of Field- 
ston, N. Y. 


sold $10,600 worth of merchandise. Divide the 
amount sold into the number of customers 
and we find that the average customer pur- 
chased 53 cents worth. Assuming that your 
salary was $22 a week, or $1,144 a year, 
and dividing this into the number of cus- 
tomers, we find 5% cents, which represents 
the cost to serve each customer, not includ- 
ing the overhead and profit. Deduct this 
from the 53 cents and we have 47% cents. 
Suppose now that every customer you 
waited on had purchased an extra 25 cents 
worth; this would have amounted to $5,000. 
Added to the $10,600, this would total $15,600, 
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which you would have sold at no additional 
overhead, and each customer would have 
spent 78 cents instead of 53 cents, at no addi- 
tional cost to secure this extra business. 
Deduct the 5% cent cost to serve each cus- 
tomer from the 78 cents, and you would have 
sent the general office 72% cents instead of 
47% cents. 

A display table neatly arranged, with nails, 
bolts, hinges, hasps, padlocks, hooks, screen 
door hardware, tacks, screws, paint, brushes, 
putty, sash cord, and many other small items 
earried in stock by practically every lumber 
yard, helps to secure these little additional 
sales so often overlooked by the lumbermen. 
Merchandise of this type, when displayed, is 
half sold, but if you hide it you will keep it. 
Display it and you will sell it. 


Dealers Enjoy Picnic and Learn 


About Shingles 


Fremont, Nes., Aug. 2.—In the interest of 
the proper application of red cedar shingles, 
the Fremont lumber dealers held a most en- 
joyable picnic on the evening of July 29, at 
the Knights of Pythias Park on the Platte 
river. A. J. Wartes, field representative of 
the Red Cedar Shingle Bureau, Seattle, Wash., 
gave a most instructive demonstration of the 
proper method of applying red cedar shingles. 

Early in the evening a baseball game was 
played between the lumbermen and the car- 
penters, and there were horseshoe pitching con- 
tests and other sports. Harry B. Huston, well 
known Omaha wholesaler, was judge of the 
sporting events. Then followed a dandy picnic 
dinner, furnished by the Fremont lumber deal- 
ers to their guests. And as guests they had 
their architect, carpenter and contractor cus- 
tomers, totaling 75. 

Mr. Wartes gave a talk that interested all 
in attendance. In the near future he has meet- 
ings scheduled for Maryville, Hannibal and St. 
Joseph, Mo., and Salina, Kan. 

Out-of-town lumbermen attending were: Karl 
Christensen and son and M. R. Lippincott, 
Blair; Henry Olson and James Manly, Valley; 
E. B. Nordell, T. C. Fortune, James W. Han- 
ley, Frank J. Hughes, and J. F. Gresly, 
Omaha. 





Company Opens New Store 


BurraLto, N. Y., Aug. 2.—The B. Brady 
Lumber Corporation is celebrating its fortieth 
anniversary this year by opening a new store in 
which it will handle paints and oils, glass and 
builders’ hardware. In the company’s office is 
a large sign bearing the words: “One Stop, 
One Shop, for the Home,” the idea of course 
being that intending builders will find all their 
wants supplied at this lumber yard. 

—_e" 


Another Problem for the Dealers 


INDIANAPOLIS, INp., Aug. 1—A measure in- 
troduced in the legislature that is adding to the 
worries of lumber dealers is one setting up a 
tax of one-half of one percent on all retail 
gross sales. The lumber jobbers and manufac- 
turers likely will be asked by the retailers to 
aid in defeating the bill. The measure will 
serve as an amendment to the chain store li- 
cense law, the constitutionality of which re- 
cently was upheld by the United States su- 
preme court. At present the retail and job- 
bing trade pays $3 a year per establishment for 
store tax. In case any firm owns three or more 
establishments, the tax mounts rapidly. The 
bill was passed by the 1931 legislature and 
was aimed, of course, at the big chains, but in 
order to not make it class legislation, all es- 
tablishments were taxed. 


—_—_—_—_—_—_—_—_— 


Cot. Pace S. BuNKER, State forester, reports 
that hundreds of log houses are being built in 
Alabama as a partial solution of the shelter 
problem of families driven from the cities back 
to the land as a result of the depression. These 
houses are encountered frequently along the 
back roads and are especially numerous in the 
northern and western parts of the State. 
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"LET'S START SOMETHING!" 


Heres another retail concern that has started 
something. 

It is the Van Ness Lumber Co., Little Falls, 
N. J., and M. M. Van Ness, treasurer of that 
company, writes the AMERICAN LUMBERMAN 
about it as follows: 

“Yes, we have started a ‘Home Owner’s 
Service,’ and have sent out our first mailing 
on this proposition. 

“While it is yet a little too early to give a 
definite report of results, I may say that we 
have had seven or eight direct calls as the re- 
sult of this mailing; and we believe that a 
number of indirect inquiries which we have had 
may be attributed to this announcement of our 
new service.” 

Mr. Van Ness sent us a sample of the mail- 
ing piece referred to, and it is an excellent piece 
of sales literature, attractively printed and well 
calculated to get attention—and results. 

The sheet on which the announcement is 
printed is of yellow stock and measures 8 
inches wide by 15 inches long. The subject 
matter reads as follows: 

HERE IT IS 

Just what you have been waiting for—de- 
pendable advice and help on how to solve 
that problem. That problem in the back of 
your head! That problem which keeps bob- 
bing up every little while! That problem 
about which you are being reminded and 
questioned every day or two! 

What is this problem? It may be: How 
shall I screen in that porch? How shall I 
repair those back steps? How shall I mod- 
ernize my basement? How shall I make that 
playroom in the attic? How shall I build a 
garage? How to re-roof my house? How to 
build that additional room? How to repair 
that lock? How shall I paint that kitchen; 
or perhaps it’s the whole house—or, How can 
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I build a new house? 

Well! If some of these problems are 
bothering you, here is the answer: We have 
established a new free service for you, Mr. 
and Mrs. Home Owner; and have organized 
a department, and called it our Home Own. 
er’s Service. There may be some manner of 
repair or improvement around the house that 
you would like to attend to yourself—and we 
believe you would take a lot of pride, ang 
enjoy a feeling of real satisfaction in doing 
the job yourself. We have men in our em. 
ploy who are experts on various lines of 
material. They are now at your service to 
help you save. 

It costs you nothing to mail the attacheg 
coupon, and we will send a man at your con. 
venience to talk it over and later, if re. 
quested, can put you in touch with a reliable 
mechanic. Check the coupon and mail today 
in the enclosed envelope. (Our representa- 
tive can call in the evening, if you so desire.) 
Give your phone number—it will help us to 
call at your convenience. Remember, you are 
not obligating yourself in any way—it will 
give us pleasure to serve you. 

At the bottom of the sheet is printed a coy- 
pon, with a perforated line for detaching, this 
coupon to be filled out and returned to the 
Home Owners’ Service department of the Van 
Ness Lumber Co. Exclusive of the address and 
date line, the coupon says: 

I would appreciate dependable information 
about (see items checked): Please have your 
representative call On ....ccccseces at about 
si el o'clock. Painting—reroofing—insula- 
tion—garden furniture and walks—built-in 
features—screens or storm sash—lily pools— 
hardware—new garage—new house—mod- 
ernizing—minor repairs. It is understood 
that I assume no obligation for this service, 


This undoubtedly is a good way to uncover 
prospects for modernizing and repair work, and 
an aid in establishing the company using it as 
headquarters for dependable home repair service. 
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Ideas and Suggestions Designed to 
Help Dealers Advertise Effectively 








Uses Vacant Store Windows 
The Hartwick-Woodfield Co., Jackson, Mich., 


has been making effective use of window dis- 
play space in vacant stores located on the prin- 
cipal street of the city, according to a recent 
statement of Secretary H. T. Woodfield to the 
AMERICAN LUMBERMAN. The use of these 
store windows is secured without charge. The 
windows are kept clean, good displays installed, 
and illuminated in the evenings. “We find this 
more effective than anything else we have 
tried,” says Mr. Woodfield. He also reports 
that the company’s direct advertising at present 
is largely confined to using, in the regular mail- 
ings, the sales literature supplied by manufac- 
turing connections. 


Timely Advertisement 


A recent full-page newspaper advertisement 
of a Wisconsin dealer is headed “A Safe Place 
for Your Money,” and proceeds to say: 

“When stocks, bonds and other investments 
do not appeal to you as the place to put your 
savings, and you are worried over where to 
put them to be safe, think of home. Perhaps 
another room or two can be added from which 
a rental income can be derived. A glassed-in 
porch will add to your comfort. New roofs, 
new stained shingle side walls, hardwood floors, 
front doors, French doors, will add to the value 
of your home. Such investments will be safe 
and pay good dividends. You can make these 
investments now at the bottom of the market. 
Extremely low prices now add greater value 
to your dollar.” 

The above fills about one-half of the page, 
the other half being occupied by four “boxes,” 
in which are told the cost of new hardwood 
floors, new doors, new roofs and new stained 
shingle “overcoat” for the house. 

The dealer sending this advertisement in says 


that he made it up largely from gleanings from 
the AMERICAN LUMBERMAN, and adds that this 
advertisement has resulted in many sales and 
inquiries—which proves two things: First, that 
the idea of a safe investment appeals to people 
nowadays ; and, second, that they are interested 
in knowing the exact cost of contemplated im- 
provements to their homes. 


"Ties In" With Bi-centennial 


The F. D. Sterritt Lumber Co., Cambridge, 
Mass., has been getting good  advertis- 
ing results with publicity that ties in special 
materials the company is offering with features 
of local and timely interest, some clever catch- 
phrase being carefully planned to arrest the at- 
tention of prospective customers and help put 
the message across. The company has recently 
been featuring the Washington bi-centennial in 
its direct mail advertising. Some famous spot 
made historic by Washington is shown on one 
side of the mailing piece, and on the other ap- 
pears the company’s sales appeal as a “Sterrit- 
type Message” telling about various products 
carried in stock. 


Solicits Repair Work 


The Scruggs-Guhleman Lumber Co., Jeffer- 
son City, Mo., is going after modernizing and 
repair business in its territory; using for that 
purpose a postal card printed on the reverse 
side with the caption, “It Is Very Expensive to 
Neglect Needed Repairs for Your Home,” fol- 
lowed by text reading as follows in part: . 

“We know most every home in this city 
in need of some sort of attention. Now, yo 
can paint, remodel, repair, reroof, put down 
new floors, build a new garage, add an extra 
room, repair the porches; in fact, fix up the 
home generally, cheaper than at any previous 
time.” 
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To Continue Co-operative Sap 
Stain Control Work 


New ORLEANS, La., Aug. 2.—Plans for the 
continuation of co-operative stain control work 
in the southern region, conducted through the 
ofice of forest pathology, United States bureau 
of plant industry, have reached the point that 
announcement can be made that this work will 
be continued during the present fiscal year, ac- 
cording to Roger E. Simmons, executive head 
of the American Pitch Pine Export Co. 
The Appeco, as familiarly termed, has taken a 
keen interest in the sap stain control move- 
ment. The work will be carried on under the 
close attention of Grover N. Harrison, hard- 
wood lumberman of Clarks, La., who was 
elected executive officer to represent the joint 
committee of pine and hardwood lumber manu- 
facturers which in turn 
stands for the indus- 
tries themselves. 

Mr. Harrison, it was 
stated, was selected be- 
cause of his contact with 
the sap stain control 
activity, which he has 








GROVER N. HARRI- 
SON, 


Clarks, La.; 
Executive Officer of 
Sap Stain Committee 





followed closely in all 
its phases. In perform- 
ing the combined duty 
of president or chair- 
man, secretary, and 
treasurer he will facili- 
tate and simplify pro- 
cedure in keeping with 
the present trend of 
sentiment. 

Members of the committee representing pine 
include: H. C. Berckes, F. W. Reimers, P. A. 
Rogers, P. A. Bloomer, and N. F. McGowin. 
Hardwood men are: J. H. Townshend, R. L. 
Kellogg, John W. Bailey, B. M. Wakefield, and 
G. N. Harrison. 





New Dipping Treatments Very Satisfactory 


Commenting on the continuation of the work, 
Mr. Simmons said: 

The Federal xyovernment, realizing the 
need for more efficient methods for combat- 
ing sap stain and mold in southern pine 
lumber and logs, has conducted extensive 
experimental work on these problems in the 
southern region since 1929. This experimen- 
tation has resulted in the rather wide com- 
mercial adoption, by both pine and hardwood 
manufacturers, of a number of new dipping 
treatments definitely superior to the older 
ones. However, while the newer dipping 
treatments have been giving fairly satisfac- 
tory results in most cases, it is evident that 
they can, and should, be’ improved upon if 
they are to be brought to the point of max- 
imum benefit to the lumber industry. 

This experimental work on sap stain con- 
trol has been carred on largely by Federal 
funds, supplemented in 1930 by a contribu- 
tion of $8,000 from several units of the 
southern lumber industry. Owing to the 
drastic decline in business, however, these 
units have not seen their way clear toward 
making a similar contribution for this year, 
and before the recent oganization of the 
Joint committee, the discontinuance of the 
project, on account of lack of funds, seemed 
likely, However, the joint committee is now 
obtaining sufficient financial assistance from 
lumber manufacturers and other interested 
agencies to insure the continuance of this 
mportant project. Lumber manufacturers, 
most of whom have already benefited greatly 
48 a result of the past study, are being 
asked for a small contribution to Federal 
C0-operative work. 


The industry, said Mr. Simmons, has ad- 


vanced far enough into sap stain control to real- 
iz@ its tremendous value and the necessity of 


pushing on the work to the point of obtaining 
the perfected process and/or chemical that will 
accord the full protection against this damage. 
This full protection, he said, can and will be 
attained. 


Plan for Raising Funds 


The plan for raising the funds to be con- 
tributed in co-operation with the Government, 
according to Grover N. Harrison, is to ask for 
a small donation from pine and hardwood manu- 
facturers on the basis of their operations. Those 
whose capacity of hardwood and/or pine is 10,- 
000,000 feet or more per annum were to be 
asked to contribute $20. Firms whose normal 
annual capacity is less than 10,000,000 feet were 
requested to donate $10. Remittances covering 
donations are being made payable to the Dis- 
bursing Clerk, United States Department of Ag- 
riculture. For proper recording by the joint 
committee these remittances are mailed to Ex- 
ecutive Officer G. N. Harrison, Clarks, La. Re- 
quests for donations were made by letter ad- 
dressed first to the.160 manufacturers who had 
already manifested interest in the sap stain con- 
trol work. Other manufacturers identified with 
the pine and hardwood industry of the southern 
States are likewise solicited to make a pro rata 
donation for continuance of this project of un- 
questionable importance and indispensable value 
to each and everv lumber manufacturer. 


Working Plan for Project 


The working plan for this co-operative sap 
stain control project is as follows: 

The bureau of plant industry, through its 
division of forest pathology, agrees: 

(1) To use the contributed funds, not to 
exceed $5,000, in maintaining its studies on 
the causes and control of sap stain on a 
larger scale than can be done on funds at 
present available, and to this end employ ad- 
ditional assistants. 

(2) To search for promising antiseptic so- 
lutions for use in the control experiments. 

(3) To test the relative effectiveness of 
promising chemicals in small-scale dipping 
tests. 

(4) To determine the value of the most 
promising chemicals for commercial appli- 
cation by means of practical dipping tests 
with mill-run of stock at several mills in 
the South. 


(5) To conduct end-coating or spraying 
experiments to protect logs from damage 
by fungi during storage periods. 


(6) To employ the major portion of the 
contributed funds for the development of 
the immediately applicable control measures 
as described in the four foregoing para- 
graphs. 

(7) To conduct laboratory investigations 
of the more fundamental phases, a knowl- 
edge of which is essential for the most ef- 
fective attack on the control aspects of the 
problem. 

(8) To assume responsibility of planning, 
directing, conducting, and analyzing the re- 
sults of the work. 

(9) To submit an annual report to the 
committee covering the disbursements made 
from the funds contributed by it. 

(10) Records and indicating the 
progress that has been made in these ex- 
periments will be made available for con- 
sultation either on the part of the commit- 
tee or others interested. 


Also, it is mutually understood that— 


reports 


(1) The contributed funds shall be dis- 
bursed through the regular governmental 
channels. 

(2) The results of the studies shall be 


made available to the general public, both 
through such publication as might be deter- 
mined on by the bureau of plant industry 
and in public service patents to be applied 
for by the bureau of plant industry on any 
patentable material or processes developed 
in the course of the co-operative work. 















Cribbing this crop for every 
farmer is a necessity. It's not 
a question of whether he can 
afford or not afford— he has 
to crib his corn. 


Now—and for years past— 
Mattson Portable Corn Cribs 
have served thousands of 
farmers in this emergency— 
saving them in first cost and 
saving them in time—many 
dollars. 


Mattson Cribs are popular— 
they are in demand—place 
your order now—or write to- 
day for further details. 
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MattsonWire& Mfg.Co 


JOLIET. ILLINOIS. 


BRANCHES—MANCHESTER,IOWA 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 
We'll satisfy you, too, because we specialize 
un Northerm Veneers and Plywood. 


Members We also invite orders for Northern Pine, Spruce, 


Maple 
ricering ., Hemlock, Cedar Posts and Poles, Lath, Shingles, and 


Ameciation “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 


Suite 417, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 
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MAPLE 
AND BIRCH 


LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&AIWWVELLS 


LUMBER COMPANY 








MAMNYFALCTURERS 
17 17 








VON PLATEN-FOXx 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 


NORTHERN 
HARDWOODS 


17 17 























Surface Measure 


ESTIMATOR 
eee J. M. LEAVER 


his book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 

w frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/p"x6 1/2") 
Postpaid $3.00. >—— 
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Virginians in Vacation Convention 


NorFo_k, Va., Aug. 1.—The regular vacation 
convention of the Virginia Lumber & Building 
Supply Dealers’ Association, held at Virginia 
Beach at the Cavalier Hotel, on July 22 and 23, 
was well attended, being called to order Friday 
morning by President J. H. Rosenberger, of 
Winchester, with Harris Mitchell, the active 
secretary, at his post. The delegates were wel- 
comed to the beach by Euclid Hanbury, of the 
Portsmouth Lumber Corporation, Portsmouth, 
Va., and the response was made by W. W. 
Berry, of Harrisonburg. 

President Rosenberger thanked the members 
for their attendance and outlined the good work 
that is being done by the association. He also 
outlined some of the plans for the future look- 
ing to the betterment of conditions among the 
building supply merchants. 

L. D. O’Harrow, inspection manager, South- 
ern Pine Association, New Orleans, La., spoke 
on inspection matters and what the association 
is trying to do. He commended the grade- 
marking of lumber and urged grade-marking 
and trade-marking to the building material men 
and home builders so that they would secure 
the best products available tor their various 
building projects. 

Joseph J. Skorup, district manager, United 
States Department of Commerce, Norfolk, Va., 
spoke on the business outlook, emphasizing the 
need of co-operation to better conditions by 
saying : 

What we have been going through in the 
last two or three years has proved beyond doubt 
that modern society with its delicate adjust- 
ments of production and financing and the 
intricate intertwining of human relationships 
throughout the world will make no further 
progress in industry or human happiness ex- 
cept through co-operation. This new kind of 
co-operation must revolve in a great part 
around the trade association just as the 
guilds carried the burden in medieval times. 


Mr. Skorup declared the statement made that 
there are too many homes at present is false: 
that the 1930 census showed only 0.794 resi. 
dences per family. He gave further statistical 
data on building activities and, according tg 
the 1929 figures of the Government, which are 
the latest available, only $2,000,000 went jnto 
residential building that year as compared with 
the total spent for building of $54,000,000. 

W. A. Barksdale, of Charlottesville, Va., qj. 
rector for the National association, outlined 
interestingly the work being done by that or- 
ganization and its aims for the future. 

S. H. Wellschlager, of the Keasbey & Matti- 
son Co., Baltimore, Md., spoke on “Conserya- 
tive Distributor Merchandising,” and emphasized 
the fact that efficient and practical distribution 
depends upon able adaptation to local needs by 
local building material merchants. : 

George W. Herring, of Alexandria, Va., a 
member of the Virginia house of delegates, 
spoke on the building contract payments law, 
which he lauded very highly as beneficial both 
to dealers and contractors and home builders, 
He also lauded the home loan bill recently en- 
acted by Congress. 

Friday afternoon the members 
door diversions, such as bathing, 
ing, riding etc. 

The usual banquet was held Friday evening, 
J. Watts Martin, of Norfolk, Va., was the 
toastmaster. Frank H. Gray of Toledo, Ohio, 
told “How a House Gets Its Eyes,” accom- 
panied by a moving picture showing the pro- 
duction of glass from the sand pile to the sky- 
scraper. Dancing followed the talks. 

The meeting Saturday morning consisted of 
an informal open conference at which the dele- 
gates could introduce any subjects that they 
desired to be discussed pro and con. This 
produced some very interesting information. 


spent in out- 
golfing, fish- 


Southern Piners Urge Curtailment 


[Special telegram to AMERICAN LUMBERMAN] 

New Or-eans, La., Aug. 3.—Continuation 
of unabated efforts for stock reduction through 
adjustment of production to demand was pro- 
nounced essential and far-reaching plans for 
seeking adjustment of rail freights on lumber 
were laid in the midsummer meeting of the 
Southern Pine Association here today, preceded 
by committee meetings on Tuesday. 

Principal interest developed in an executive 
session of the transportation committee, in 
which a majority of subscribers attending the 
meeting participated. The major actions were 
cloaked from publication. A resolution, subse- 
quently approved by directors, opposed an ex- 
tension of the surcharge after its presently 
designated expiration date. The policy of the 
association opposing surcharge absorption was 
reaffirmed. 

The grade rule committee, W. T. Murray 
presiding, discussed adjustment of the New 
York situation involving the utilization of 1905 
rule on merchantable and prime, and evolved a 
solution which will be taken to that trade by 
Secretary-Manager Berckes. A discussion of 
the Boston situation confirmed the association’s 
adverse attitude toward use of an “equivalent” 
grade mark which has resulted in marking 
Russian lumber, which was declared not manu- 
factured according to American lumber stand- 
ards. 

While grade-marking will eliminate 75 per- 
cent of substitution, attempted evasion of grade- 
mark specification by omitting the SPA insignia 
was reported being contested successfully as 
failure to meet specifications, an instance being 
cited at Fort Sill, where the quartermaster 
rejected such mis-marked lumber. 

The trade extension committee, E. L. Kurth 
presiding, discussed the increasing demand for 


grade-marked lumber now being felt, resulting 
from cumulative advertising and its inclusion in 
Federal, State and municipal — specifications. 
Committee members agreed that trade promo- 
tion work, substantially curtailed at present, 
should be revived at an early date. Need for 
active promotion of wood for small highway 
structures was discussed and plans made. The 
committee reaffirmed its endorsement of the 
architectural manual planned by the National 
Lumber Manufacturers’ Association. 

The general meeting today was opened with 
an analysis of the Home Loan Bank Act by 
William C. Ermon, president of the New Or- 
leans Homestead Clearing House Association. 

C. C. Sheppard, presiding, gave a brief re- 
sume of conditions within the lumber industry 
for bank executives attending, including the 
latest recommendation of the National Timber 
Conservation Board on financing. R. S. Hecht, 
president Hibernia Bank, declared if proration 
is good for oil it should be beneficial to lum- 
ber and production should be controlled by 
reasonable co-operation. He said bankers are 
not pressing bills payable because of conditions 
and they do not object to any mill not operat- 
ing but which is liquidating its stocks in af 
orderly manner. This view was endorsed by 
L. S. Dinkens, Interstate Bank: George >. 
Hensley, Whitney Banks, and Mr. Bowman, 
American Bank. 

The statistical position of southern pine was 
given by Secretary-Manager Berckes, and dis- 
trict chairmen. The Aug. 1 position was ft 
ported improved over July 1, showing the bene- 


ficial effect of co-operative action, the industry- 
wide total being kept below shipments despite 
a drop in the latter. 

M. L. Fleishel, of district 1, 
one-third 


said production 


was about and will continue 
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through the year. On prospects he sees noth- 
ing fundamental in view to cause an upturn 
in 1932. Mr. Snoddy, of district 2, reported 
qa tendency among stumpage owners to hold 
any six of eleven operations down. Earl 
McGowin, of district 3, reported production 
steadily down, with small mill co-operation 
excellent. Charles Green, district 4, reported 
the Gilchrist-Fordney mill down indefinitely 
since July 1, and the Wausau Southern Co. 
will cut out in October or November. On 
prospects, thinks the sentiment now is that 
pottom has been reached, with slow upgrade 
pull to come unless inflation brings swifter 
upswing Frank Adams, of district 5, cited 
mills that are to close down. He predicted 
demand above the June-July-August low. P. 
A. Bloomer, district 6, said everyone is cur- 
tailing. He declared those mills forced to 
curtail during the winter will have a harder 
with labor than at present. W. N. 
Sangster, district 7, reported seven of six- 
teen operations down. He said there is a 
feeling that picking up, but he 
ees nothing particularly encouraging for 


time 


business is 
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lumber. A. J. Peavy, district 8, said he 
doesn’t anticipate a market advance but 
looks for a seasonable demand upturn that 


will reduce surplus stocks. He said further 
curtailment is vital, and thought the Home 
Loan Bank Act will be an aid to business 
recovery. Z. K. Thomas, district 9, reported 
a consistent margin between production and 
shipments. He looks for a seasonal demand 
upturn but nothing special. 

A report of controlled production co-opera- 
tion was made for districts 10 and 11 by-H. C. 
Berckes and G. L. Hume. In district 10, 
thirty-one of sixty-seven operations were 
reported down, with stocks reduced 7 percent 
in June repeated in July. Manufacturers 
were reported building sheds for the protec- 
tion of the stocks. 


The directors approved endorsement by 
President C. C. Sheppard of Al Hager and of 
C. Freelander, of Houston, for the Home Loan 
Bank board and endorsed A. C. Dixon, of Ore- 
gon, for a place on the board. 


What the Associations Are 
Planning and Doing 


Eastern lowans in Summer Meeting 


Maguoketa, Iowa, Aug. 1.—The annual mid- 
summer meeting of the Eastern Iowa Retail 
Lumbermen’s Association was held here July 22 
at the Lakehurst Country Club where the busi- 
ness program and social session were held. 
Harry Fischer, president, a Maquoketan, and 
R. J. McNerny, secretary, also of this city, 
ficiated. 

Hillis K. Lee, local attorney, gave a talk on 
“Legal Phases of the Lumber Business” in 
which he outlined many points of law which 
should be considered by the lumberman in 
handling his business, and stressed the necessity 
for every lumber merchant to be properly in- 
formed on the legal phases of his business. 
Ormie C. Lance, Minneapolis, secretary of 
the Northwestern Lumbermen’s Association, 
talked on “Credits, Terms of Sale and Collec- 
tions,” imparting a great amount of information 
n this pertinent subject. 

A round-table discussion of timely subjects 
was held at the conclusion of the talks and a 
“dutch treat” dinner served. 





Outlook for Hardwoods Improving 


Mempuis, TENN., Aug. 1.—While directors 
f the Hardwood Manufacturers Institute, in 
session in Memphis on Wednesday, July 27, 
were rather optimistic in reference to business 
recovery and the gain their commodity has 
made against substitutes, the report of J. H. 
lownshend, secretary-manager, in reference to 
the National Timber Conservation Board re- 
port was far from optimistic. The directors, 
however, believe that general business condi- 
tions are improving and that within a short 
tme the industry will begin to see a way out 
ot the condition which has cost hardwood pro- 
ducers millions in the last two years. The 
meeting was presided over by John W. Bailey, 
Laurel, Miss., in the absence of the president, 
George Henderson. 

Statistics presented by Secretary Townshend 
based on the report of the Timber Conservation 
Board indicated that the demand for hardwoods 
during the last six months of this year would 
be 65 percent of the 1931 demand. Southern 
operators during the last six months booked 
only about 31 percent of normal business, and 
it is estimated that during the last six months 
this will decline to 23 percent. This would in- 
dicate that present stocks are sufficient to sup- 
ply the demand and_ that production of but 
122 percent would be ample during the latter 
part of the year. 

t was indicated that the mills will follow 
these suggestions and will operate not more 
than 12 percent of normal during the balance 


of the year. More than 50 percent of the mills 
throughout southern territory are down com- 
pletely, and others are operating only on logs 
brought by truck, or timber that must be cut. 
Stocks on hand, Mr. Townshend said, are 90 
percent of normal and no further production is 
necessary. 

R. L. Kellogg, Kellogg Lumber Co., Monroe, 
La., was appointed chairman of a committee to 
confer with the Federal plant pathology bureau 
in reference to sap stain control. Sap stain is 
a source of heavy loss to hardwood producers 
and this committee will make an investigation 
and offer suggestions for members of the In- 
stitute. 





Economics Committee to Present 
Report 


PorTLAND, OrE., July 30.—One of the most 
interesting reports to be submitted at the semi- 
annual meeting of the Western Pine Associa- 
tion here August 11, will undoubtedly be that 
of the economics committee which met here 
July 21 and 22 and discussed all imaginable 
economic questions in connection with the pine 
manufacturing industry. The conclusions prob- 
ably will be in the form of recommendations to 
the association. The sessions were at the Port- 
land Golf Club. In attendance were B. W. 
Lakin, McCloud, Cal., president of the associ- 
ation: J. P. McGoldrick, Spokane; C. H. Dag- 
gett, Klamath Falls, Ore.; J. P. Weyerhaeuser, 
jr., Lewiston, Ida.; Swift Berry, Camino, Cal.; 
Paul Neils, Portland, and David T. Mason and 
S. V. Fullaway, jr., respectively manager and 
secretary of the association. The semi-annual 
meeting here on August 11 will be held at the 
Portland hotel. 


Group Meetings in South Dakota 


Harrispurc, S. D., Aug. 1—H. C. Kehm, 
secretary of the South Dakota Retail Lumber- 
men’s Association, has announced that group 
meetings for lumbermen of South Dakota will 
be held at Aberdeen, Aug. 15; Mitchell, Aug. 
16, and Rapid City, Aug. 18. Each of these 
meetings will start at noon with a lunch, fol- 
lowed by a short program and get together 
session, with late afternoon and evening enter- 
tainment provided by the local lumbermen. It 
is expected that all of these meetings will be 
largely attended and the discussions will be of 
unusual interest and value to the dealers who 
are present. 








BLcoopHOUNDS are being successfully used by 
the U. S. Forest Service in tracking down and 
apprehending incendiaries in the national forests 
of the eastern States. 
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bers «alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 
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Carolina Dealers Make Plans for 
Wider Activities 


Cuartotre, N. C., Aug. 1.—Holding their 
annual summer convention at Myrtle Beach, 
S. C., on July 14 and 15, and meeting jointly 
with the Southern Pine Association, members 
of the Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association urged the former to 
develop a number of medium priced homes to be 
partly fabricated at the mill and sold to Caro- 
lina dealers in fabricated sections rather than as 
so many boards in an effort to meet a new com- 
petition in the form of factory-built steel homes 
that are now being promoted. 

The association also pledged its co-operation 
to the Southern Pine Association in the promo- 
tion of a greater use of southern pine, In this 
connection plans were laid for the establishment 
of an advertising fund to further the sale and 
distribution of southern pine. This fund is to 
be raised through assessment of a stipulated 
amount on every 1,000 feet of southern pine 
sold, and will be used for newspaper and trade 
journal advertising, advertising in national 
magazines, a dealer mat service, and dealer 
helps and hints. 

This plan carries out an idea originated at a 
recent meeting of millwork men of the two 
Carolinas at Charlotte. A closer tie-up with 
architects was also discussed. 


Ladies’ Auxiliary Formed 


A ladies’ auxiliary was formed with officers 
as follows: Mrs. H. J. Munnerlyn, of Bennetts- 
ville, S. C., president; Mrs. George J. Cunning- 
ham, of Columbia, S. C., first vice president; 
Mrs C. L. Cannon, of Spartanburg, S. C., sec- 
ond vice president; Mrs R. G. Henry, of Hick- 
ory, N. C., secretary; and Mrs. Ben T. Day, of 








THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown’s Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 


GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 


























Easley, S. C., treasurer. At each future con- 
vention the auxiliary will hold parallel sessions. 
Committees appointed by the women’s organiza- 
tion were those on arrangements, headed by 
Mrs. H. M. Armentrout, of High Point; mem- 
bership, headed by Mrs. W. T. Spencer, of Gas- 
tonia, N. C.; and by-laws, headed by Mrs. Ben 
Pursley, of Rock Hill, S. C. 

H. M. Armentrout, of High Point, N. C., 
president of the association, presided over the 
sessions, and Victor W. Wheeler, secretary- 
treasurer, assisted in conducting the program. 

J. F. Carter, of New Orleans, La., trade pro- 
motion manager for the Southern Pine Associa- 
tion, addressed the dealers, stressing the im- 
portance of wood preservatives. Their use, he 
said, will not only make a good name for lum- 
ber and establish its longevity in use, but 
will also add another means of competing with 
fabricated steel houses. He also took up treat- 
ment for termites, declaring that lumber would 
need two distinct treatments, one for preserva- 
tion and one against infestation by termites, and 
that neither treatment would serve the purpose 
of the other. 

Attorney James B. Murphy, of Columbia, S. 
C., discussed the uniform mechanics lien law and 
warned material men, particularly those in South 
Carolina, to examine closely bonds issued by 
surety companies in connection with construc- 
tion projects. He declared that these companies 
had inserted many clauses in the bonds in recent 
months and that some material men had found 
that what they had supposed to be good bonds 
did not provide adequate protection as they had 
in the past. He urged a renewed fight for 
passage of the lien law in South Carolina. 

In discussing the association and what it 
meant to him, J. C. Cauthen, of Rock Hill, 
S. C., said that he received information and 
ideas. inspiration in seeing the fellows together 
and finding that many others had the same prob- 
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lems that he had, and that he received new 
strength in seeing what other members were 
willing to sacrifice for the association. 


Discussion on Delivery Charges 


J. C. Kendall, of Florence, S. C., led a discys. 
sion on “Do You Make a Charge for Delivering 
Small Items?” It was found that some dealers 
added 10 percent to the selling price for deliy. 
ery of small items, particularly sack goods; that 
others refused to deliver small items unless a 
truck happened to be going that way; that 
others added 25 cents per item for delivery ; and 
that still others gave each item a minimum Price 
of $1 when delivered. 

One dealer reported that 50 to 60 percent of 
his sales for the last year had been in small 
items. Others agreed that while they added to 
the price of small items when delivered they 
didn’t let the customer know it, and that such 
was a bad practice because eventually a cys- 
tomer would discover a duplicity in prices. 

Attention was repeatedly called to the loss in 
volume of business and the lowering in prices 
that have made it hard to secure a profit. Some 
dealers reported that selling costs can not be 
lowered further and that profits still were not 
resulting. “We need volume,” was the general 
cry. In the same vein it was declared by sey- 
eral dealers that the old accepted mark-up of 40 
percent is not adequate today. Establishment 
of quantity prices and cash and carry prices was 
suggested. 

A. L. M. Wiggins, of Hartsville, S. C., for- 
mer president of the bankers’ association for 
South Carolina, spoke on “Problems of Eco- 
nomic Reconstruction.” People cry for an eco- 
nomic Moses to come and lead them out of the 
wilderness when all that they need is the Moses 
of common sense, he said. “The customers are 
moving from place to place for their buying 
now,” he added. “They don’t buy at the same 
place twice. The answer to that is to restore in 
every possible way the buying public’s confi- 
dence in you.” 

A board of directors meeting was given over 
to a discussion of ways and means for financ- 
ing the association and continuing its service. 

An elaborate program of entertainment on the 
beach accompanied the more serious programs. 


Hardwood Wholesalers in Mid- 


summer Meeting 


RHINELANDER, Wis., Aug. 1—The midsum- 
mer meeting of the Northern Wholesale Hard- 
wood Lumber Association, held at the Long 
Lake resort near Phelps last Friday and Satur- 
day, was a combination pleasure and business 
convention that was thoroughly enjoyed by the 
lumbermen present, a number of whom were 
accompanied by their wives. The meeting was 
attended also by a number of non-members, in- 
cluding mill operators, wholesalers and retailers. 
Long Lake Lodge, where the meeting was held, 
has been operated for more than thirty years, 
the buildings being constructed of Norway pine 
logs. 

The business sessions were conducted by G. 
A. Vangsness, of Chicago, president of the 
association, who reviewed the situation in an 
interesting address, and after routine matters 
were disposed of, including the report of Secre- 
tary J. F. Hayden, talks were made by S. S. 
Solie, president, and Don S. Montgomery, secre- 
tary, of the Wisconsin Retail Lumbermen’s As- 
sociation. These dealt largely with the subject 
of permitting shipments of lumber by truck, 
which develops competition with the business of 
the retail yards. The efforts being made by 
the retailers in lumber promotion work also 
were explained. 

C. A. Goodman, of the Sawyer-Goodman Co.., 
Marinette, Wis., discussing conditions in the 
industry, said that at present values of lumber, 
hardwoods are at a low basis, indeed, and no 
one could cut timber, put it through the mill 


and expect to recover cost of stumpage, manu- 
facturing and distribution on that basis. He 
mentioned a lot of hemlock logs piled on or 
near the river bank put in the stream and manu- 
factured at the mill at an actual loss. 

M. J. Fox, of Von Platen Fox Co., Iron 
Mountain, Mich., said he hoped there would be 
no logging or manufacturing for the next year. 
Even producing railroad ties, he said, requires 
the production of considerable low grade lum- 
ber, which remains on hand, adding to the stock 
already in pile. Maple flooring stock, he said, 
has been on the toboggan, too, factories offering 
about $10 for 3A; $15 to $16 for No. 2, and 
$21 for No. 1. 

Another speaker was W. C. Clancy, of the 
Lumbermen’s Credit Association, Chicago, who 
told of some of the difficulties encountered by 
trade organizations in keeping up with the 
kaleidoscopic changes going on in the industry, 
and urged all the lumbermen to promptly pass 
on information that will be of interest and 
value to others. Mr. Clancy said he realized 
that manufacturers and wholesalers are anxious 
to keep stock moving, but warned them that it 
would be better to refrain when the danger 
signal is held out by credit associations. He 
suggested inquiry of the credit agency whet- 
ever doubt exists concerning the standing of 4 
potential customer. 

The meeting also was addressed by John B. 
Chapple, candidate for United States senator. 
There was a general discussion of conditions 
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Personnel Changes Are Made 


1—E. L. Car- 
Carpenter & 


MINNEAPOLIS, MINN., Aug. 
penter, president of the Shevlin, 
Clarke Co. and its subsidiaries since 1915, re- 
signed that office today to become chairman 
of the board of the company and two of its 
larger affiliates, the Shevlin Co. and the Mc- 
Cloud River Lumber Co. Mr. Carpenter will 
continue as a director of each of the affiliated 
concerns, 23 in number. 

Robert Hixon has been elected president of 
the McCloud River Lumber Co. to succeed Mr. 
Carpenter. He also be- 
comes chairman of the 
board of the Shevlin- 
Hixon Co., one of the 
chief subsidiaries, of 





E. L. CARPENTER, 


Minneapolis, Minn.; 


Resigns Presidency 





which he has_ been 
president. 
Paul V. Eames, who 


entered the service of 
the Shevlin companies 
25 years ago, has been 
named president of the 
Shevlin, Carpenter & 
Clarke Co. and the other 
tions to succeed Mr. Carpenter. He also has 
been elected president of the Shevlin-Hixon Co. 

Mr. Eames will be general manager as well 
as president of Shevlin, Carpenter & Clarke 
Co. The other affiliates, of which he has been 
made president to succeed Mr. Carpenter, are 
Carpenter-Hixon Co., Ltd.; Corona Lumber 
Co. (Ltd.):; Fremont Land Co.; Guerro Land 
& Timber Co.; Idaho Timber Co.; Land Log 
& Lumber Co. (Ltd.); Libby Lumber Co.; 
Little Turtle River Improvement Co. (Ltd.) ; 
Michoacan Timber Co.; Mississaga River Im- 
provement Co. (Ltd.); Quetico Improvement 


associated corpora- 
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Co. (Ltd); St. Hilare Lumber Co.; Sheylip. 
Carpenter Lumber Co.; Shevlin, Carpenter & 
Hixon Co. (Ltd.); Shevlin, Carpenter & Scan. 
lon Co. (Ltd.); Shevlin-Clarke Co. (Ltd.) : 
Shevlin Land Co., and Shevlin Co. g 

The announcement of changes in the Shevlin, 
Carpenter & Clarke Co. organization, made 
public at its headquarters in the First National. 
Soo Line building here, reads: 

EK. L. Carpenter, who first 
interest in and became an executive officer 
of our parent company, Shevlin-Carpenter 
Co., on August 1, 1892, and who since the 
death of Thomas L. Shevlin in December, 
1915, has been president of practically all the 
companies that were an outgrowth of the 
Shevlin-Carpenter Co., during the ensuing 49 
years of his connection in an _ official ea. 
pacity, wishes to be relieved of a portion 
of his activities in connection with the busi- 
ness. 

In order that his 
judgment may not be lost to our companies, 
Mr. Carpenter has been prevailed upon to 
accept the chairmanship of the board of di- 
rectors of a few of the larger and more 
active companies under the management of 
Shevlin, Carpenter & Clarke Co. 

We feel that all members of the organi- 
zation will recognize the wisdom of Mr. Car- 
penter’s decision and that he will carry with 
him their best wishes for future health, 
happiness and prosperity. Mr. Eames takes 
up the executive authority at a time of great 
difficuity and stress in the industrial world, 
He shoulders a great burden and we trust 
he will enjoy the same loyalty and support 
that his predecessors, Thomas H. Shevlin, 
Thomas L. Shevlin and Mr. Carpenter have 
always commanded. 


acquired an 


long service and fine 


Mr. Carpenter has played a leading part in 
the civic and financial life of Minneapolis 
throughout his years in the city. He has been 
chairman of the Orchestral Association and 
Community Fund, and of the finance committee 
of the latter. He is a director of the First 


Bank Stock Corporation, the First National 
Jank, and First Minneapolis Trust Co., anda 
trustee of the Farmers & Mechanics Savings 


Bank and the Northwestern National Life In- 
surance Co. He is a former president of the 
National Lumber Manufacturers’ Association. 


Wood for Public Construction 


Tacoma, WasH., July 30.—What 
come one of the most important 
ever fostered by the Tacoma Lumbermen’s 
Club was launched at a meeting called by Roy 
Sharp, chairman of the wood promotion com- 
mittee, held here last Thursday. 

The Tacoma Lumbermen’s Club is recognized 
as one of the outstanding lumber organizations 
of the country. It has brought together all 
branches of the industry, loggers, timber own- 
ers, sawmill operators, wholesalers, retailers, 
plywood and door manufacturers and millwork 
producers, who have worked together harmoni- 
ously for the good of the entire industry and 
the community. The club’s annual banquet and 
annual golf tournament are events that bring 
together tumbermen from the whole north coast 
region, some that never see one another except 
on these occasions. Needless to say, such an 
institution wields much influence and it has a 
long list of achievements to its credit. 

The object of this meeting was to arouse in- 
terest among lumbermen from the various com- 
munities of the State in the greater use of lum- 
ber and timber in city, county and State public 
works and more particularly in highway and 
road building programs. Representatives from 
the principal communities had been, invited to 
attend the meeting. The Tacoma Lumbermen’s 
Club was particularly represented by its presi- 
dent, A. K. Martin. Mr. Sharp acted as chair- 
man and briefly outlined the idea of the com- 
mittee. He especially stressed the point that 


may be- 
movements 





they advocated the use of timber only where it 
is the most suitable material for the job. The 
public is now in a receptive mood for reduction 
in government expenses and decreased taxation, 
therefore economy in public works should be 
popular. The industry should recognize the 
necessity for architectural beauty of design i 
timber construction of highway bridges is to 
meet public approval. Many highway engineers 
recognize the value of timber construction for 
bridges, culverts etc., but they are very sus- 
ceptible to public approval and that is often 
based on appearance. 

Chester Hogue, in charge of field work and 
engineering for the West Coast Lumbermen’s 
Association, has made much progress in 7. 
work both in Washington and Oregon and J. | 
Mackie, of the National Lumber Manufacturers’ 
Association, has worked successfully in Oregon, 
where county and State highway engineers and 
commissions have been shown the merits of 
timber construction. It is hoped that by arous- 
ing the interest of lumbermen of the different 
communities in this State the same success may 
be obtained here. , 

At the meeting Mr. Hogue and Mr. Mackie 
told of the work done in Oregon and the re 
sults gained. Bryan Inglesby, an engineer who 
has been representing the Chas. R. McCormick 
Lumber Co., told of work done in many coum- 
ties in Oregon. In many instances public 
opinion has been built up so that tax payers 
and county courts are demanding timber high- 
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way bridges. Since January 1 thirty timber 
highway bridges have been built or authorized 
in Oregon. The state Grange there has become 
much interested in promoting this type of con- 
struction. In co-operation with highway en- 
gineers architectural designs of beauty, and 
specifications which guarantee maximum utility 
and length of life, have been developed. The 
Chas. R. McCormick Lumber Co. and the West 
Coast Creosoting Co, jointly have published a 
hook of highway bridge designs that have been 
ef much assistance to county engineers. In 
many cases the cost of timber bridge construc- 
tion is about one-half that of competing mate- 
rials. The life of a treated timber bridge is 
beyond the expected useful life. Obsolescence 
of highway bridges is a big factor in the ex- 
pected useful life. Realignment of highways 
and widening of roadbeds has come rapidly, 
causing the abandonment of many structures of 
the so-called permanent type. 

Principal arguments in favor of this move- 
ment are economy to taxpayer and beauty of 
structure in place. In addition to this, so far 
as the local situation is concerned, is the value 
of supporting local payrolls. 

Many speakers suggested ways and means of 


America Goes 


MINNEAPOLIS, Minn., Aug. 1.—Tom_  V. 
Sawyer, sales manager of the Insulite Co., has 
returned from a trip that totaled almost 5,000 
miles and occupied more than nine weeks’ time. 
Mr. Sawyer made this trip, he said, “for the 
purpose of seeing first hand conditions as they 
are. I was prepared to hear a long and dreary 
story of depression from dealers and others with 
whom | came in contact. To my unending sur- 
prise, | found, in a majority of cases, that the 
opposite condition was the rule rather than the 
exception.” On this trip Mr. Sawyer called 
on over four hundred retail lumber dealers in 
Minnesota, Wisconsin, Michigan, Illinois, In- 
diana, Ohio, Pennsylvania, New York, Massa- 
chusetts, Vermont, New Hampshire, Rhode 
Island, Connecticut, New Jersey, Delaware, 
Maryland, Virginia and the District of Colum- 
bia, the tour being made by automobile. The 
thing that impressed Mr. Sawyer particularly 
was that “America has gone back to work.” 
Men he has known in former years, including 
professional men, merchants and lumber ‘deal- 
ers, who formerly thought it unnecessary to 
appear at their places of business until 10 a. m., 
“are now on the job, hitting the ball, at an 
hour when a few years ago they were sitting 
down to breakfast or crying ‘fore’ on the first 
tee.” Asked if conditions were so bad that he 
had to get up with the birds to watch them 
get worse, one of these men said to Mr. Sawyer, 
“Conditions were bad, but they are getting 
better, and I am doing my share to keep things 
pointed upward.” Commenting on his trip, Mr. 
Sawyer said: 


Evidences of better 


; merchandising are 
found on every hand. Lumber retailers are 
not content to sit by idly now and “let 


George do it’; they are doing it themselves. 


Such executive leadership can not help but 
have an invigorating influence upon em- 
Dloyees, and many cases today are found 
Where the boss leads a morning sales meet- 
Ing of all employees, inc!uding telephone op- 
erators, bookkeepers, truck drivers—anyone 
Who can even remotely be considered as a 


factor in making sales. 


Eastward bound in May, improved condi- 
tions were found spotted and confined to 
certain localities, but westward bound in 
July it was found that the same lumbermen 
Who earlier had been known to complain 
were now in much better mood and many 
actually said June operations had shown a 
profit—something that had not been expe- 


rienced in two years. 

Mr. Sawyer was impressed also with the 
changed attitude of some of the large insurance 
Companies and banks. After discouraging build- 
Ing loans for the last two and one-half years, 
these concerns are now making funds available 
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carrying on the movement and voiced enthusi- 
astic approval of the Club in fathering the 
movement. Suggested plans will be analyzed 
from the record kept and a general plan formu- 
lated which will be presented to meetings to be 
held in the different districts. 


—s 


"Electric Equipment for Wood 
Working" 


A technical publication of special interest to 
the woodworking industry has recently been 
issued by General Electric Co., Schenectady, 


nN. ¥. This is a handsome illustrated booklet 
entitled “Electric Equipment for Woodwork- 
ing.” 


“This publication,’ says the foreword, ‘is de- 
signed to aid the machine manufacturer in his 
choice of electric equipment for high-speed 
drives. In addition to the discussion on motors, 
frequency converters, and alternators, consider- 
able space is devoted to suitable control for 
starting, stopping, reversing and pole changing, 
as well as for supplying adequate undervoltage 
and overload protection.” 


Back to Work 


for new, building and remodeling. He said: 
“One great eastern bank, noted for its con- 
servatism, has just made a million dollars avail- 
able for new building and remodeling, and an- 
other group of banks has made ten million 


dollars available.” Continuing, Mr. Sawyer 
said: 
Calling on more than four hundred lumber 


dealers, I was delighted to observe how many 
were using modern merchandising methods 
and tactics to arouse buying interest. One 
lumberman whose bank balance makes this 
action unnecessary, meets his two sons at the 


office each morning at 7:30 and, following a 
brief laying out of the day’s campaign, the 
sons start out on an actual business can- 


vassing expedition, while the father puts on 
his hat and leaves the office to contact build- 


ers, contractors, boss carpenters, plasterers, 
lathers—anyone whom he considers a poten- 
tial customer for the materials in his yard. 


Concluding his comment, Mr. Sawyer said: 
“Yes, I say it without fear of contradiction, 
America has gone back to work.” 





. 

Recommends Wood for Kiln 

. . 
Buildings 

JACKSONVILLE, FLa., Aug. 1.—The current 
issue of “Moore Facts,” published by Moore 
Dry Kiln Co., of this city, prominent manu- 
facturers of dry kiln equipment, bears the head- 
ing, “Sell Lumber to Yourself! Use Wood to 
3uild That Dry Kiln You Have Been Need- 
ing.” This issue points out the many advan- 
tages of using lumber in building a modern dry 
kiln that will produce high quality kiln dried 
stock and at the same time hold down the in- 
vestment in kiln building. Discussing this sub- 
ject, Charles J. Williams, jr., president of the 
company, says: 

Lumber has a greater 
kiln buildings than any other material at 
anything near its price. With lumber at low 
cost, any lumberman ¢an afford to sell enough 
to himself to build a properly designed mod- 


insulating value for 


ern kiln that will help him make money. 
A lumber built kiln, equipped with a Moore 
reversible cross circulation system, will last 


a long time, because the drying is done at 
lower temperatures with fast circulation. It 
is no longer necessary to construct expensive 
kiln buildings in order to have a modern dry 
kiln. Neither is it necessary to erect large 
buildings in order to get large kiln capacity. 

This new issue of “Moore Facts,” a free 
copy of which may be obtained upon request, 
shows the latest types of construction for wood 
buildings, and many different applications of 
the high powered Moore system. 
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America's 
Finest Stands 


i of Hardwoods 
J are to be found within the 
| State of West Virginia. 
\f The soil, climate and at- 
} mosphere of this State are 





especially suited to the pro- 
duction of fine quality hard- 
wood stumpage—also to a 
big variety of woods. 


The manufacturers listed be- 
low supply practically all 
items in hardwood lumber 
required by manufacturers 
of furniture, novelties, sport- 
ing goods, automobiles, 
musical instruments, wagons, 
woodenware, farm imple- 
ments, caskets, etc. 

Investigate this dependable source 


of supply, the available stock and 
shipping facilities at these mills. 


Send Your Inquiries to 


MOORE-KEPPEL & CO. 


ELLAMORE, W. VA. 


Ample Stocks 
i Quick Shipments 


if CHERRY RIVER BOOM 
& LUMBER CO. 


Penna. Bldg., PHILADELPHIA, PA. 


Hardwoods, Hemlock, Spruce, 
Oak and Maple Flooring 
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If you want the same 
kind of Virgin Long 
Leaf Yellow Pine 


that your ancestors 
used, simply write 
“WIER” into your 


specifications. 
It’s the FIBER that 


Counts 


WIERLONG LEAF LUMBER CO 


HOUSTON.TEXAS._ | 
MILLS: WIERGATE. TEXAS|| 





























Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler” 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 

















































IDAHO 
MINNESOTA 
WESTMONT 


White Pine 
LONG and SHORT LEAF 


ALso | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 























“The Heart Content’’ 
Have you ans giving your a rt 


new book 
you--take it home to her— 


us send it to 
how it will cheer ber up! $1.50 postpaid 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














AMERICAN LUMBERMAN 





August 6, 1939 








Adversities 


Men are not made by soft success, 
Though they themselves imagine so; 
And nations are but men, no less, 
No more—like men the nations grow. 
They grow in wealth in hours of ease, 
If mortal wealth is merely gold, 
Yet grow in strength in hours like these, 
By their adversities made bold. 


When born this land? Amid the snows 
Of Valley Forge, the darkest ways. 
When rose America? It rose 
From civil war’s disastrous days. 
Its Lincolns and its Washingtons 
Were not the gift of easy years. 
The nation bore its greatest sons 
In time of travail and of tears. 


And now the easy days are gone 
And cowards sit in dark despair, 
Look east and can not see the dawn, 
Behold one ray of promise there. 
Yet now we grow in wisdom, grow 
In all the things that make us great, 
And soon shall see the heavens glow, 
The dawning of a better State. 


We See b' the Papers 


Blest be the bonds that still pay interest. 

Three inmates escape from a Swedish prison. 
Hold ’em, yail! 

A used automobile is one that Father would 
like to use. 

What we would really like to have back is 
the good new times. 

A college education is a fine thing until you 
start out to sell it. 

It is pretty hard to turn the corner when 
you're traveling in a circle. 

A millionaire isn’t a man who left a million 
but a man who has a million left. 

Wall street looks for a good fall. 
once when it wasn’t looking for it. 

Johnstown probably won't like this new flood 
any better than it did the other one. 

We are approaching another presidential 
campaign, and gosh how we dread it. 

As far as the world series is concerned, New 
York is all ready, and Pittsburgh about. 

Chicago boy evading an usher broke his leg. 
30y’s leg, y’understand. That’s the sad part. 

The present standing of the New York Yan- 
kees reminds us of a colored boy pursued by a 
bear. 

The “Khaki Shirts” are asking for support- 
ers. But what needs supporters ain’t shirts but 
pants. 


It got one 


Gas may rout a bonus army in Washington, 
but there would be no use trying that on Con- 
gress. 

American policyholders borrowed $643,096,- 
262 on their life insurance policies in 1931. The 
rest jumped out of windows. 

American tourists spent $239,000,000 in Can- 
ada last year. You can’t tell Canadians that 
American prohibition is not a success. 

The Indiana state senate has passed a bill 
limiting local taxation. There is nothing as 
pleasant as making other people be good. 

Commander Waters says the government must 
be taken away from the “moneyed interests.” 
If we could just take the money away from 
them, that would satisfy us. 

What the moneyed interests ought to do is 
to pay the taxes and let the rest of us run the 
government. But pretty soon we might not 
have any moneyed interests. 

Certain Chicago city employees are to be asked 
to work for one dollar a year. The one dollar 


a year isn’t so bad, but they probably don't 
think so much of this work idea. 





President Hutchins, of Chicago University, 
says he is going to vote for Norman Thomas, 
or whatever his name is, for president: | 
seems that a lot of learning is a dangeroys 
thing. 


The Axe in Taxes 


Mr. Achilles had only one vulnerable spot, 
his heel; and an American has only one, his 
pocketbook. You can shoot arrows into an 
American’s ideas of morality, and nothing will 
happen; but when it hurts him in the purse, he 
gets agitated and indignant. Graft and incom- 
petence did not interest him much; but as 
causes of high taxes we have suddenly discoy- 
ered that something should be done—that js, 
something besides the taxpayer. 

Mr. American has risen up, but he has yet 
failed to recognize that much of our waste is 
municipal, and much of the rest of our high 
taxes due to bonds which we merrily voted for 
many years because we thought somebody else 
would have to pay them. Mr. American said 
that posterity ought to pay for all these things 
he was building and doing, forgetting that pos- 
terity might have plans of its own. 

He didn’t care much about the load he was 
laying on his grandchildren, who would have 
to pay off the principal of these bonds; but 
now he has discovered that the interest will 
have to be paid by the present generation. 
Hence the howl. This page of economic wis- 
dom is heartily in favor of wiping out waste, 
or we wouldn’t have been advocating it all 
these years. Yet the cause of high taxes isn't 
all bureaus; it is largely bonds. 

Mr. American can remove some of the pad- 
ding from payrolls, but he can’t sidestep inter- 
est. As soon as we have lowered taxes, our 
next move should be to raise them again and 
pay off what we owe. 


A Chicago Joke 


Cuicaco Motorist—Good joke on me. I was 
driving along, and I heard something go “pop,” 
and I thought I had a blowout. 

ANOTHER ONE—Wasn'’t it? 

Cuicaco Motorist — Naw 
shooting at somebody. 





just somebody 


Some Little Road 


Some little road that winds around a hill, 
That climbs a slope, or ambles down a vale, 
Will bring you nearer to the nightingale 

Than all your city pavements ever will. 

A life like that, that travels up and down, 
With turns and twists we may not understand, 
Will prove the highway to some happier land 

Than all the busy boulevards of town. 


The humble highway and the humble life, 
Despise them not, though lowly they may 
seem. 
Who travels slowly has more time to dream, 
Knows less of glory, but has less of strife. 
Beside the little roads the roses grow, 
And peace is found among the quiet ways 
Of simple tasks, uncelebrated days, 
However humble is the path we go. 


Some wish you fame, but not who fame have 
known, 

Some wish you wealth, who wealth have not 

possessed. 

Wealth-weary men will wish you only rest, 
TF'ame-weary men a chance to live alone. 

The greater highway means the greater load, 
The larger gain may bring the larger loss: 
We wear a crown, who think we bear a cross 

Because we travel on some little road. 


August 6, 








Inst 


McC to’ 
River Lu 
lin-Hixor 
equipping 
the purp 
tests in ¢ 
and luml 
in charge 
two year 
departme 
Milwauk 
Du Pon 
Williams 
his office 

The e 
tory her 
lumber ¢ 
that imy 
will be « 
son’s we 


WASH 
the com 
by the | 
ciation 1 
ber that 
the cus’ 
sawn ra 
which i: 
sand fee 
shingles 
empted 

Sawn 
classed 
Recomr 
by the 
known 
guide i 
Americ 
ment a 
well. 
the say 
facture 
lengthy 
crosscu 

it is st 

for tie 
lumber 
other | 

The 
tion of 
the ter 
mercia 

Practi 

with 1 

impos 

been 1 

feet o 

on in¢ 

The 
practi 
tion ; 





Spot, 
2, his 
O an 
r will 
3e, he 
1com- 
ut as 
iSCoy- 
at is, 


S yet 
ste is 

high 
d for 
y else 
| said 
hings 
> pos- 


> was 
have 
; but 
- will 
ation, 
wis- 
vaste, 
it all 
; isn't 
pad- 
inter- 


, our 
1 and 


[ was 
pop,” 


ebody 


ale, 


wn, 
stand, 
nd 


may 


ream, 
ie. 














August 6, 1932 


AMERICAN LUMBERMAN 





a 





Creosote Oil Prevents Decay 
and Termite Damage 


FOUNDATION 
TIMBERS 


LUMBER 
POLES 


AYER & LORD TIE Co 


CHICAGO, ILLINOIS 


Plants—Carbondale, Ill., Grenada, Miss., Louisville, Ky., 
North Little Rock, Ark., Montgomery, Ala. 


Marine Ways—Paducah, Ky. 





TERMITES 


Write for booklet telling how Termites destroy foun- 
dation timbers. For permanent prevention, use A & L 
Timber, Pressure Treated with Pure Creosote Oil. 


FENCE POSTS 
PILING 


RAILROAD 
CROSS TIES 











Installs Modern Research 
Laboratory 


McCLoup, CA.ir., July 30—The McCloud 
River Lumber Co., of this city, and the Shev- 
lin-Hixon Co., of Bend, Ore., have united in 
equipping a modern laboratory in McCloud, for 
the purpose of carrying on experiments and 
tests in connection with the use of pine lumber 
and lumber products. The laboratory will be 
in charge of Dr. R. V. Williamson, who for 
two years has been connected with the research 
department of the O. A. Smith Corporation, of 
Milwaukee, and prior to that was with the 
Du Pont interests in Wilmington, Del. Dr. 
Williamson will take up this work as soon as 
his offices and laboratory are completed. 

The establishment of this research labora- 
tory here is a distinct departure for individual 
lumber concerns in the West, and it is believed 
that important new uses for Ponderosa pine 
will be developed as the result of Dr. William- 
son’s work, 


What Is Laine? 


WasuHincton, D. C., Aug. 1.—Attention of 
the commissioner of customs has been called 
by the National Lumber Manufacturers’ Asso- 
ciation to a conflict of official definition of lum- 
ber that has arisen as a result of a ruling by 
the customs bureau which appears to exempt 
sawn railroad ties from classification as “lumber” 
which is subject to an import tax of $3 a thou- 
sand feet under the Revenue Act of 1932. Laths, 
shingles, pickets and palings were also ex- 
empted from this tax by the commission’s ruling. 

Sawn railroad ties, it is pointed out, are 
classed as lumber by the Simplified Practice 
Recommendation R16-29, approved and published 
by the Department of Commerce. This, better 
known as American Lumber Standards, is the 
guide in such matters for all branches of the 
American lumber industry and for the Govern- 
ment and other lumber specifiers generally, as 
well. It describes lumber as “the product of 
the saw and planing mill not further manu- 
factured than by sawing, resawing, and passing 
lengthwise through a standard planing machine, 
crosscut to length and matched.” Sawn ties, 
it is stated, meet this definition, and that orders 
lor ties, moreover, are accepted and filled by 
lumber mills in the same fashion as orders for 
other lumber items. 

_The association has also called to the atten- 
tion of the bureau of customs the definition of 
the term “board measure” as indicated in com- 
mercial practice and laid down by Simplified 
Practice Recommendation R16-29 in connection 
with the pending question of the tariff to be 
imposed on half-inch siding. Contention has 
been made that the tariff tax of $3 a thousand 
feet on half-inch siding should be half of that 
on inch stock. 

The association points out that by universal 
Practice in the lumber trade and specific defini- 
tion in American Lumber Standards “on lum- 





ber of standard thickness less than 1-inch (board 
measure), the board-foot measurement shall be 
based on the surface dimension.” 

In the interest of maintenance of commercial 
practice and accepted standards, the bureau is 
asked to take these facts into consideration in 
reaching its decision on the method to be fol- 
lowed in imposing the tariff on imports of 
standard lumber items less than one inch thick. 


Four Dollar Tariff New Assessed 


Wasutncrton, D. C., Aug. 1—The Canadian 
government, having made effective its excise 
tax of 3 percent on imports of lumber from the 
United States, this automatically has set aside 
that section of the United States tariff law 
which permitted rough lumber from Canada to 
come into the United States free of duty and 
has made effective the original duty of $1 per 
thousand feet and the additional excise tax of 
$3 levied by the last Congress, making total 
customs charges $4 per thousand board feet. 
The United States customs bureau is now 
directing all collectors to assess a duty of $4 a 
thousand feet on both rough and dressed lumber 
from Canada. 








Rebuilding and Enlarging Plant 


DarLincTon, S. C., Aug. 1—The Coxe 
Brothers Lumber Co., near Darlington, is re- 
building its plant, which was destroyed by fire 
on June 26. Construction is expected to be 
completed within three months, when 150 men 
will return to work. The machinery in the 
new and enlarged plant will be entirely elec- 
trified, and the capacity will be increased to 
from 75,000 to 80,000 feet a day. 





Intercoastal Barge Service 


New Orveans, La., Aug. 1.—The Inter- 
coastal Barge Line of Mobile has announced 
the inauguration of barge service from New 
Orleans to Gulfport, Biloxi, and Pascagoula, 
Miss., Mobile, Ala., Pensacola, Apalachicola, 
Panama City, Carrabelle and Tampa, Fla., and 
Baton Rouge, La., and headquarters of the new 
line will be transferred to New Orleans. 

—_—_—_——— 


Los Angeles Receipts 


Los ANGELES, CALIF., Aug. 3.—Cargo ar- 
rivals at Los Angeles harbor during the two 
weeks ended July 30 amounted to a total of 
8,681,000 feet, there having been eighteen car- 
goes of fir with 7,909,000 feet, and two of red- 
wood, with 772,000 feet. Arrivals the preceding 
two weeks amounted to 10,947,000 feet, consist- 
ing of seventeen cargoes of fir with 10,366,000 
feet and two of redwood with 581,000 feet. Un- 
sold lumber on the harbor totaled 3,876,000 feet, 
compared with 4,275,000 feet on July 16. Sixty- 
four vessels were reported laid up and forty- 
seven operating; compared with sixty-six laid 
up and forty-five operating on July 16. 


Entry of Russian Lumber 
Protested 


Wasuincton, D. C., Aug. 1—Admission of 
two more cargoes of Russian lumber recently 
arrived at New York has been formally pro- 
tested to the commissioner of customs by Wilson 
Compton, secretary and manager of the National 
Lumber Manufacturers’ Association. Mr. 
Compton points out that this lumber came from 
northern Russia, in which area a formal finding 
by the Treasury Department has declared con- 
vict labor is being used in the timber camps. 
He contends that the nature of the lumber’s 
manufacture was such as to make it humanly 
impossible for any one to give competent evi- 
dence that the particular shipments were not 
convict-produced. On the other hand, he points 
to the incompetence of the statements presented 
as evidence of non-convict or forced labor 
origin. 

The Treasury Department has held that it is 
unable to enforce section 307 of the Tariff Act 
against admission of such lumber when ship- 
ments are accompanied by affidavits stating that 
the cargoes are of non-convict origin. It was to 
remedy this situation that the Kendall Bill to 
amend section 307, and make it enforceable, was 
introduced in the last session of Congress. Pres- 
sure of emergency legislation prevented its pas- 
sage, but it is expected that it will be taken up 
and passed at the December session. 

—_—_—_—_— 


New Orleans Wants Home 


Loan Bank 


New Orveans, La., Aug. 1.—Sponsored by 
the New Orleans Homestead Clearing House 
Association, plans are being formulated looking 
to an effort to secure the location in New Or- 
leans of one of the regional Federal Home 
Loan Banks for which provisions were made 
in the Home Loan Bank bill enacted by the re- 
cent Congress. William C. Ermon, president 
of the association, is actively pushing this cam- 
paign and is quite enthusiastic as to the possi- 
bilities of home building and home modernizing 
as a result of the organization of the Home 
Loan Banks. 





Sells One Plant, Enlarges 
Another 


Forest, Miss., Aug. 1—Announcement has 
been made of the consummation of a deal by 
which the Brandon plant of the S. E. Lackey 
Lumber Co. has been sold to the Sallis Lum- 
ber Co., of Sallis, Miss. The sale included 
only the plant, stock of lumber, and timber con- 
tracts which had only a few years to run. All 
of the fee timber owned by the Lackey Lumber 
Co. was retained, together with its long time 
timber contracts. The Lackey Lumber Co. an- 
nounces that its plant at Forest will be en- 
larged, and will continue in operation for a 
number of years. 
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Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver 
San Francisco 























A AIET Ciad 
“UTILITY” 
Carrier 


for lumber, pulp, 





sulphur, steel, 
pipe, tile, etc. 


WILLAMETTE- ERSTED CO 


SEATTLE, WASH, NEW YORK 




















How Much Profit 
MUST You Earn? 


That’s a vital 
question today 
for all lumber 
manufacturers 
and dealers to 
consider. 


Here’s a 
New Book 


“Pricing 
for Profit’’ 


By 
W. L. Churchill 


This book is truly A Guide to Profitable Busi- 
mess because it clearly and_ specifically 
answers such important questions as: 
Where should your profits come from? 
How must you determine right prices? 
How shall you get the right prices? 
What is the correct ratio of selling cost 
to profit? 
How do you synchronize your sales and 
production? 
@ Where should 
begin? 
Every Lumberman Needs 


This Book--Order Today! 
315 Pages — $3.00, Postpaid 
For Sale by 
43158.Dearborn St. 


American Lumberman 20 °"tinen, 
——————————————————————_>: 





your price corrections 
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Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Aug. 2.—Following is a statement for four associations of the gross stock 
footage July 16 and the percentage relationship of unfilled orders to stocks: 





Orders of 

—Association— No. of Gross Unfilled Stocks— 

Mills Stocks Orders’ Percent 
Demthers Pine Aaeetatiews ickiicc cc ccccccssaeds 108 627,045,000 51,167,000 8 
West Coast Lumbermen’s Association.......... 171 1,098,692,000 124,312,000 11 

Western Pine Association (Inland Empire and 

SO a a das we meme uae 111 1,527,214,000 131,720,000 9 
Northern Pine Manufacturers.............e-e0e0- 7 202,994,000 10,864,000 5 
Hardwood Manufacturers’ Institute ........... 157 754,721,000 75,928,000 10 


Cut of Identical Mills: 1931 and 1930 


WasHinGton, D. C., July 31.—The Bureau 
of the Census announces that, according to a 
preliminary tabulation of data collected in the 
Census of Manufactures taken in 1932, in co- 
operation with the Forest Service, the lumber 
cut of 691 identical mills—each mill having 
sawed 5,000,000 feet or more, board méasure, 
either in 1931 or in 1930—amounted to 10,058,- 
144,000 feet in 1931, a decrease of 33.5 percent 
as compared with 15,134,871,000 feet in 1930. 
These mills contributed 58.1 percent of the total 
cut of all mills which reported for 1930. 

In order to obtain statistics which will show, 
as nearly as possible, the extent of the decrease 


Lumber Cut, by 


Region— 
Unite@ States ....cee> 
Northeastern States! 
Central States? 
Southern States* 


DOTtn CATO Fime BtRtee’... cc ccccecvcsecsces 


Re: PE cicccuerknbsncesceeewvab dees eter ee 
Sy, a a We weet hoa ae wee 
es I oo nig bee ao ae we bet eS 
North Rocky Mountain States* 


South Rocky Mountain States® 


1. Connecticut, Delaware, Maine, Mary- 


land, Massachusetts, New Hampshire, New 
Jersey, New York, Pennsylvania, Rhode 
Island and Vermont. 


2. Illinois, Indiana, Kentucky, Missouri, 


Ohio, Tennessee and West Virginia. 
Arkansas, Florida, Georgia, 
Mississippi, Oklahoma and Texas. 


3. Alabama, 
Louisiana, 


Regions, for 691 Identical 
Number 


in the total lumber cut, comparing 1931 with 
1930, data have been included for a considerable 
number of mills which operated in 1930, but 
not in 1931, and for a very few which operated 
in 1931, but not in 1930. Nevertheless, it js 
likely that the percentage of decrease in the 
total lumber production of the United States 
was somewhat larger than that shown for the 
identical mills covered by this report, since a 
larger proportion of the small mills than of the 
large ones were idle in 1931. 

The following statement presents statistics by 
important regions for the 691 mills in question, 


for 1931 in comparison with 1930: 
Millis: 1931 and 1930 

Percentage 
of ——Quantity———_ of 


mills 1931 1930 decrease 
691 10,058,144,000 15,134,871,000 —33.5 
11 58,087,000 96,945,000 —40,1 
37 266,301,000 394,371,000 —32.5 
245 2,601,801,000 4,.264,532,000 —39.0 
48 322,450,000 453,921,000 —29.0 
56 533,310,000 913,054,000 oni ts 
22 4,.811,645,000 6,776,319,000 29.0 
37 865,221,000 1,264,010,000 -31.5 
21 470,357,000 742,975,000 —36.7 
12 128,972,000 228,744,000 —— 43.6 

4. North Carolina, South Carolina and 


Virginia. 
5. Michigan, Minnesota and Wisconsin. 
6. Oregon and Washington. 
7. California and Nevada. 

Idaho and Montana. 


%. Arizona, Colorado, 
and Wyoming. 


~ 


New Mexico, Utal 





West Coast Waterborne 


SeattLe, Wasu., July 30.—1 
borne shipments during the first six months 


than in the same period of 1931—and the 1931 were 20 percent less than the 1930. 
cargo shipments showed the largest decline, of 
Fore'gn shipments were 34.04 percent lower. The 


percent, and Atlantic coast, 40.57 percent. 


The report of the Pacific Lumber Inspection Bureau, of water- 


of 1932, shows that they were 39.11 percent less 
Domestic 
41.8 percent; California shipments fell off 48.03 


largest foreign trade losses were in China-Japan trade, of about two hundred million feet. 


South American business was off about a third. 


Australian shipments showed a large gain, and 


the loss in United Kingdom shipments was relatively small, but about two-thirds the United 
Kingdom business and nearly all the Australian was placed in British Columbia. That Province 
booked very small Continental European orders, and it secured less than one-quarter of the 


Japan-China bookings. 


INTERCOASTAL— 
929 


932 1931 
414,597,744 


Atlantic 697,629,175 


coast 


COASTWISE— 








COMGOTOIA 6. cieece 259,910,793 500,069,212 

DD sa aes.ceeees 1,485,657 3,653,221 
OTHER— 

Panama Canal Zone 2,678,713 5,483,487 

Hawaiian Islands.. 29,837,157 26,832,780 

Philippine Islands. 775,367 1,867,834 

Unclassified ...... 22,910,776 22,624,136 

Total domestic ... 732,196,207 1,258,159,845 
ORIENT— 

0 80,699,595 

SN, ngadnda ame 152,746,102 

Re aor 1,412,456 


EUROPE— 
United Kingdom.. 74,869,699 
Norway and Sweden 64,249 


92,686,265 
362,026 


i. ere 26,198 1,930,222 
COPMNOR oc cctoves 2 868,627 5,332,051 
ON ree 10,239,161 14,818,237 
PED cicdeenams 9,048,118 5,976,856 
EE Se nee 3,109,158 4,910,470 
winks cee eee « 772,072 1,325,094 
DN watnn sens eome 1,155,216 1,630,720 
Unclassified ...... 595,867 888,700 





Detailed figures for 1931 and 1932 follow: 


LATIN AMERICA— 

South America 
(east coast)..... 

South America 
(west coast).... 
Central America... 


11,039,310 13,602,925 
17,369,045 


10,842,472 , 
187,669 


19,908 


West Indies ...... 13,218,565 11,969,424 
PD -b.6 os @ainin nerd 1,129,760 6,957,674 
AUSTRALASIA— 
Oe! 57,398,559 32,320,278 
New Zealand ..... 411,107 1,922,370 
South Sea Islands. 1,385,294 2,638,919 
SO ae nen ere 69,939 
AFRICA— ale 
South Africa ..... 8,413,886 7,118,708 
DN is co alalandy, sxaniar. .cccecaeie ata’ 4,436,583 
Total foreign 41,465,379 669,271,028 
Grand totals 73,661,586 1,927,430,879 


Districts of origin of shipments during the 
first six months of 1932 are given as follows 


Logs 
and Bolts 


Lumber 
Domestic Export 
British oan 
Columbia 71,989,565 163,544,317 5,127,42? 
Washington .457,857,071 201,298,437 18,616,37° 
Oregon .. ...202,349,571 76,622,625 10,463,768 
anne 


Totals ..... 732,196,207 441,465,379 34,207,678 
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National Production, Shipments and Orders 






























































S stock 
;, WasuincTon, D. C., Aug. 1.—Following is the National Lumber Manufacturers’ Association report for two weeks ended July 23, and for 
ont twenty-nine weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics of 
reent identical mills for the corresponding period of 1931: 
8 re _ - - 
11 ywo WEEKS Average No, i oa Percent Shipments’ Percent Orders Percent 
Softwoods: ae : ss of Mills 1932 of 1931 9 of 1931 1932 of 1931 
9 Southern Pine Association (Including North 
5 Carolina pine) ...... peters pense eeeseeee 110 38,602,000 76 43,005,000 69 42,029,000 7 
10 West Coast Lumbermen’s Association..... es 201 94,253,000 50 103,710,000 bs | 105,131,000 52 
Western Pine Association (Inland Empire 
am CUMEOTRER GREER) wo sivvecsscviceseves 98 67,737,000 64 57,814,000 58 56,600,000 60 
: Northern Pine Manufacturers .............. 7 1,439, 000 = 3,035,000 62 2,736,000 63 
Northern Hemlock & Hardwood Mfrs.’ Assn. 17 164,000 4 1,838,000 65 1,437,000 90 
ID MINN i. ice ogc as Sous rs os areca athe 433 2,195,000 57 209,402,000 56 207,933,000 57 
Hardwoods: . 
L with Hardwood Manufacturers’ Institute ........ 148 10,546,000 48 14,138,000 51 11,349,000 2 
der i Northern Hemlock & Hardwood Mfrs.’ Assn. 17 853,000 33 1,454,000 54 1,427,000 36 
-Tabie xmas a - ints uiadetuaiastiaainailina 
30, but a I 5s ca care: gi gittd a wl are ee eae 165 11, 399 ,000 47 15,592,000 51 12,776,000 2 
perated OE EI IEA EE PARI ROE 581 213,594,000 56 224,994,000 56 220,709,000 56 
; it ¢ | TWENTY-NINE WEEKS 
: h Softwoods: 
m the Southern Pine Association (Including North be i “ ” 

States EE OO ere itc e ai 107 566,165,000 64 652,138,000 66 656,278,000 68 
for the West Coast Lumbermen’s Association...... 201 1, 552, 657,000 ad 1,799,536,000 38 1,707,429,000 57 
festern Pine Association Inland Empire = ns 79475 - ‘ 
sinntn Warn cme Anoceiason (neat is pire 193 664,105,000 50 13,475,000 956,472,000 65 
| of the Northern Pine Manufacturers ............. 7 14,801,000 18 "BT 515, 000 7 50,216,000 65 

Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 12,865,000 22 25,480,000 64 24,601,000 66 
tics by let BOGE. 6.0i5-css0vedeWaresawaas 136 2 810, 593 3,000 53 3,508,144,000 62 3,394,996,000 61 
uestion, Hardwoods: 
Hardwood Manufacturers’ Institute......... 151 57 296,448,000 64 274,553,000 50 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 28 39,638,000 65 35,464,000 58 
entage PO re re eee 17( ) 248,833,000 52 336, 086, 000 64 310,¢ 444 000 59 
of Se) SEEN o.cbos. pres eawuwrae eames aces 587 3,059,426,000 53 3,844,230,000 62 3,705,013,000 61 
rease 
33.5 — > 
$0.1 ” 
32.5 e W + 2 S 
38 Bookings 9 Percent Above Cut ee ee aD 
29.0 
41.6 : : - aes : : [Special telegram to AMERICAN LUMBERMAN] 
29.0 Wasuincron, D. C., Aug. 4.—Six associations for the two weeks ended July 30 reported as 
31.5 hii « PorTLAND, Ore., Aug. 3.—The Western Pine 
36.7 Week No. of Association reports as follows on operations of 
Softwoods anes Mills Production Shipments Orders Inland Empire and California mills during the 
and Southern Pine Association (North Carolina July 23 124 22,820,000 25,525,000 23,009,000 two weeks ended July 30: 
_ = i PED cc aced chaise ceebekebenawe July 30 100 17,235,000 23,595,000 21,478,000 ; . 
<i West Coast Lumbermen’s Association........ July 23 216 47,924,000 48,835,000 49,461,000 | “Yerase number of mills reporting, 117: 
aiiaes July 30 216 48,410,000 64,101,000 68,505,000 Total production for two weeks... 285,000 
Western Pine Association (Inland Empire July 23 107 35,315,000 29,673,000 29,812,000 Shipments cc ,378,000 
Ont CALUPOPNIA WHATS). 02 cccccescccceseeees July 30 117 35,441,000 34,938,000 31,879,000 Irders received..............+ee0. 64°89 1,000 
Northern Pine ManufacturerS...........2.+: July 23 7 777,000 1,731,000 1,715,000 Report of average of 108 mills: 
Uta July 30 q 795,000 1,693,000 1,345,000 Average weekly capacity ow dice sees 127,848,500 
Northern Hemlock & Hardwood Manufac- July 23 15 32,000 779,000 616,000 ———s average for 3 previous 81.147.500 
ie I no's ca vcenes cecwcs ess July 30 i siesta 1,040,000 1,007,000 | actual production, weekly average 34°321,500 
BIND. sons daccescadescsextvesrcreisaperss July 23 469 106,868,000 106,543,000 104,613,000 | Report of average 117 mills: 
July 30 454 101,956,000 125,367,000 124,214,000 | average weekly production...... 62,524,500 
Hardwoods Unfilled orders—July 30 (117 mills) 129,447,000 
é = r 21 68 7,093,000 8,672,000 6,161,000 : 
Hardwood Manufacturers’ Institute — + 16 : Not avatinbie i Weekly average of identical mills, average 
= - des 5 ps number, 103: 
water- Northern Hemlock & Hardwood Manufac- July 23 15 343,000 772,000 388,000 ——Two Weeks Ended—, 
rit less Oe QA. cdsinctevedsceneseos coccccceeduly 30 14 577,000 818,000 700,000 July 30,1932 July 31, 931 
ymestic ae ee eee ea et ae ec eae Production ......... 34,321,500 53,820,000 
f 48.03 Pe éaviesasavaus Paroeonheeres osccesooduly 23 183 7,436,000 9,444,000 6,549,000 Shipments .......... 31.809.500 a1. $32, 500 
TI ¥ Orders received...... 30,488,000 47,267,500 
he 
n feet. : Identical mills— 
in, and ULTRA-VIOLET ray transmitting glass does not eral types of commercial ultra-violet ray glass. | Production, weekly average for 3 
United cause increased growth of tomatoes, peppers The reason the special glass is no better than a colle Gh ee num- 62,099,500 
0 , __odltgaher . : ver oO Ss, po cccccccevccces 92,099,900 
rovitke and radishes, but it is equal > common glass the ordinary glass in cold frames, the depart- 
of & for this purpose, says the U. Department of ment investigators point out, is that under prac- On coat 30, On. Tn 31, 
a e ° °° A ° vou > 
\griculture, which has bet Moet experiments tical growing conditions, either kind of glass | ty, ")eq orders (116 
with these vegetables in cold frames using sev- becomes dirty easily. WEEE <Sccevsesaars 129,187,000 172,862,000 
602,925 





369,045 


87,669 e SS 
o5767 M ixed Car BB ui | er s Longleaf Pine Lumber and Dimension 
_ Shortleaf Pine Finish, Trim, Mouldings 





Shed and Yard Stock Items 
Oak and Gum Trim and Mouldings 


Let Tremont Service save you time, trouble and 


, ixed 
e sane Order what you need, mixed as you Red and White Oak Flooring, Plain or Quartered 
rete want it. Industrial and Railroad Timbers Our Specialty 


a Whit d Red Oak, Black G Tupelo, Red 
130.873 Tremont stock is all trade marked and grade Tass, Cention Elm, Sek, Skee — Air 





8. a19 
69,933 











ng S marked for your protection. Dried and Kiln Dried 

Logs 

‘™<—)) TREMONT LUMBER COMPANY RE MON 
ai6at ROCHELLE, LOUISIANA 

463,768 CHICAGO OFFICE: 307 North Michigan Avenue HARDWOODS 


207,673 
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The Polleys 
Lumber Co. 


Manufacturers of 
| Ponderosa 


Pine 


Selects 


General Offices and Mills: 
snPhliwaukee Rys. Missoula, Mont. 





















for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


LUMBER AND $2.50 


MILLWORK LIST . . 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bldg., Walla Walla, Wash. 


























Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Timsir'cs. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 











A lgoma Soft Textured 
California Soft Pine 


CLEARS, SELECTS, FACTORY PLANK, 
BEVEL SIDING, COsmON sen 
BOX SHOOKS 
Write Now 
Est. 1 905 for Prices 





Algoma Lumber Co., os ‘icees CALIF. 
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West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WaASH., Aug. 3—The 216 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 


two weeks ended July 30 reported: 

Production 96,334,000 

Shipments 112,936,000 17.2% over production 

Orders 118,066,000 22.5% over production 
A group of 321 mills whose production re- 

ports for 1932 to date are complete, reported 

as follows: 

Average weekly operating capacity.285,097,000 


Average weekly cut for 30 weeks— 
 , BRA a ee a 108,072,000 
I i ass aa a sc tae GR i 63,261,000 
Average cut for two weeks ended 
Gb ae evan ee atane eee nekes 54,750,000 


A group of 216 mills, whose production for 


the two weeks ended July 30 was 96,334,099 
feet, reported distribution as follows: 
Unfillea 
Shipments Orders Orders 
Rail ...... 38,978,000 37,628,000 38,177,000 
Domestic 
cargo 39,150,000 46,411,000 64,152,009 
Export 23,765,000 22,986,000 


Local 11,043,000 


48,524 009 
11,043,000 BPG 








112,936,000 118,066,000 150,853,009 


A group of 201 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 
follows: 

Aver of two 


weeks ended Average for " weeks 


July 30, 1932 1932 1931 
Production 47,488,000 53,338, 000 101,951,000 
Shipments 55,215,000 62,113,000 106,297,000 
Orders 53,602,000 59°107,000 103,418,000 

















Business Changes 


ARKANSAS. 
Lumber Co, 





Fort Smith Seaman-Packard 
taken over by Mansfield Lumber Co. 


CALIFORNIA. Los Gatos—Norton Phelps Lum- 
ber Co. sold local yard to Walter W. Peed 


COLORADO. Fort Collins—Gould Lumber & In- 
vestment Co. (Inc.) headquarters moved to Den- 
ver. 

Grand Junction—Wallrich Lumber & Supply Co. 
succeeded by Mesa Lumber Co. 

McPhee—The New Mexico Lumber Manufactur- 
ing Co. has been organized to continue the opera- 
tions of the late New Mexico Lumber Co. 


FLORIDA. Kenansville—T. T. Scott is moving 
to Townsend, Ga 
GEORGIA. Atlanta—E, G. Walton moved to 


Stone Mountain. 

Macon—Georgia Central Lumber Co. (Inc.) 
name changed to Case-Fowler Lumber Co. (Inc.) 

IDAHO. Buhl—Gem State Lumber Co, sold to 
Home Lumber Co. 

Weiser—Gem State Lumber Co. sold to Home 


Lumber & Coal Co. 

ILLINOIS. Altamont—George 
George Hilleman (Estate). 

Garden Plain (P. O. Fulton)—Roy E, 
cessor to Potter Bros. 

MICHIGAN. Hamtramck (P. O. 
Hamtramck Lumber & Supply Co. changed name 
to Lesbro Corporation, 2410 Denton Street. 

MINNESOTA. Brainerd—H. S. Bliss Co 
succeeded by Brainerd Lumber & Fuel Co. 


Hilleman now 
Jordan suc- 


Detroit)— 


(Inc.) 





MISSOURI. Jackson—Jackson Lumber Co. suc- 
ceeded by Southeast Missouri Lumber Co. (Pur- 
chasing department at Cape Girardeau, Mo.). 

Kansas City—Charles Olson deceased. Business 
now operated as Olson's Sash, Door & Cabinet 
Works. 





NPBRASKA. St, Paul—Lars Larsen & Co. 
changed to Larsen Lumber Co 

NEW YORK. East Rochester—American Piano 
Corporation changed name to Aeolian American 
Corporation and increased capital from $100,000 to 
$1,000,000. 


name 





S. A. Cook & Co. 

capital to $750,000. 
Ozone Park—Vossnack 

moved to Brooklyn. 
OKLAHOMA. Bartlesville—Black, 


decreased authorized 
Hardwood Flooring Co. 


Sivalls & 


Bryson (Inc.) headquarters moved to Oklahoma 
City. 

TENNESSEE. Memphis—J. W. Reyman moved 
to Winchester, Ind. 

VIRGINIA. Christiansburg—The Phoenix No-- 


velty Furniture Corporation has 
the Community Furniture Co. 
WASHINGTON—Peshastin—©*. A. Wright 
ceeded by Charles A. Wright Lumber Co. 
Seattle—P. E. and L. K. Hansen have sold the 
58th St. and Bothell Way, 


been succeeded by 


suc- 


Hansen Lumber Co., E. 
to D. H. Wright. 


CANADA, ALBERTA. Irma—Farmers Mutual 
Lumber Co. (Ltd.) sold to Imperial Lumber Co, 
(Ltd.). 


New Ventures 


ALABAMA. Birmingham—Avondale Transfer & 
Coal Co., 4000 Morris Ave., entering retail lumber 
business. 

CALIFORNIA. Glendale—Bentley Lumber & 
Materials Co, recently began retail lumber and 
building materials business at 460 West Los Flix 
Road: James F. O’Kane, 61 San Miguel Road, 
Pasadena, Calif., manager. 

Los Gatos—Los Gatos Lumber Co. 
gan retail lumber business. 


recently be- 


North Holly wood—Vineland Builders Supply 
Co. (not inc.) recently began builders’ supplies 
business. 


Oakland—L, W. Smith, 3001 
tered wholesale lumber business. 

San Francisco—Philip M. Schoenfeld has en- 
gaged in the woodworking business at 1469 Fair- 
fax Avenue. 


FLORIDA. Belle Glade—S. M. Bivans Lumber 


Dwight Way, en- 





Co. (not ine.) opened local branch; headquarters 
Fort Lauderdale. 
Millville—Gulf View Lumber Co. (Inc.) recently 


began saw and planing mill and retail lumber. 


Tampa—Wingate Lumber Co. began wholesale 
yellow pine and hardwood lumber business (no 
yard). 


Tampa—George’s Retail Lumber Yard 


(not ine.) 
recently began. 
GEORGIA. Homer—R. C. 


Cushing & Co. has 
begun retail building material 


business. 





tome—Carney Lumber Co. (not inc.) entered 
retail lumber business. 
Rome—Rome Casket Co. (Inc.) recently began; 


manufacturer of caskets. 


IDAHO. 
recently 


Priest River—Priest 
began. 


ILLINOIS, Chicago — Abbott Material & 
Lumber Co., has entered retail lumber business at 
5201 Grand Avenue. 

Chicago—Empire 


River Shingle Co. 


Cabinet Co., manufacturer of 





cabinets, recently began. 
Chicago—Hartman Bros. Lumber Co. (not inc.), 
2759 South Kedzie Avenue, recently began retail 


lumber business. 
Chicago—A. Nory & Co. 
of store fixtures, 
sted Street. 
Chicago—United States Plywood Co. (Inc.) re- 
cently began wholesale panels, 333 North Michi- 
gan Avenue; branch of New York City. 


LOUISIANA. Amite—Gulf States Crate Co. 
(Inc.) has taken out a charter; authorized capi- 
tal $250,000 and 5,000 shares no par value. 

Gonzales—Gonzales Lumber Co. entered 
lumber business. 

Port Barre—Port 
gan, 


NEW JERSEY. East Orange 
der has begun a wholesale lumber business. 

Fairview—lInterborough Lumber Co, (Inc.) re- 
cently began retail lumber business. 

NEW YORK. New York, Manhattan & 
Melrose Packing Box Co. recently 
turing packing boxes at 537 Coster Street; 
Seigel proprietor. 

Utica—Adirondack Log Cabin Co., 
St., has started manufacturing log 
tic furniture. 


OHIO. Bellaire—Ohio Valley Lumber Co, has 
been organized by Albert C. Quinlin, president and 
manager; John Acker, secretary-treasurer; J. 
Connelly, Charles Ambler and George Ramsey, to 
engage in retail lumber and building supplies busi- 
ness. 

OREGON. Cottage Grove—George Jacoson and 
E. R. Lemley have engaged in business under name 
of Cottage Grove Lumber Co. 

Sweet Home—The Ames Creek Lumber Co. has 
engaged in business under the management of Nor- 
val L. Rice. 

PENNSYLVANIA. Carnegie—Higgins 
Co. (Inc.) recently began retail lumber 
branch of Pittsburgh, Pa. 

Philadelphi ral Lumber 
branch of Central Plumbing Supply Co. (Inc.), 
Philadelphia, recently began retail lumber business 
at 12th and Nectarine streets. 

Philadelphia—L. R. Lamb Lumber Co., 6th and 
Sedgely Ave., recently began retail lumber busi- 
ness. 

Philadelphia—Sweigart & 
mantown Ave., ‘recently 

Philadelphia—United 
began; manufacturer 
lensky, proprietor. 

York—Joseph W. Lee has entered wholesale and 
commission lumber business. 


SOUTH CAROLINA. Colum >bia—Goodwin 
ber Co. has entered retail lumber business. 

Darlington—Campbell Lumber Co. recently be- 
gan. 

Elloree—Linwood Manufacturing (Co. (Inc.) Te 
cently began; manufacturer of veneers; branch of 
Lexington, N. C. 

Williston—Greene Lumber & Crate Co.; manu 
facturer vegetable crates and wood specialties; W. 
E. Anderson, proprietor. 
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TEXAS. Groveton—Harvey 
yard. 

WASHINGTON. Seattle—J. A. Sweeney is es- 
tablishing a retail lumber yard at 4458 Fauntleroy 
Avenue. 

WEST VIRGINIA. Huntington—Hawkins Tie & 
Lumber Co., recently began; wholesale lumber and 
ties. 

CANADA British Columbia, Ruskin—Ruskin 
Operations (Ltd.) recently began shingle mill. 


Taylor opened a 


Incorporations 


ILLINOIS. Golden—W. J. Buss & Son incorpo- 
rated as W. J. Buss & Sons Co.; capital $30,000. 


NEW JERSEY. Trenton—A. J. Leuckel & Co. 
(Inc.); old concern; capital $200,000. 


NEW YORK. Brooklyn—Linden Lumber & Sup- 
ply Co. (Inc.); $5,000; David Liebman, 1585 Linden 
Boulevard. 

Brooklyn—Dewey Lumber Co. (Inc.); lumber of 
all kinds; $10,000; Harry H. Levine, 1379 45th 
Street, Brooklyn, N. Y. 

Brooklyn—Emerson Interior Woodworking Co. 
(Inc.); general woodworking; $5,000. Samuel 
Muchnick, 363 7th Avenue, New York City. 

Brooklyn—Greenpoint Millwork Co. (Inc.); mill- 
work of all kinds; $10,000; Frances M. Romano, 
1501 Broadway, New York City. 

Brooklyn—Paramount Woodworking Co. (Inc.); 
general woodworking; Allen Cain, 1027 49th Street, 
Brooklyn. 

New York—H. O’Haire, Jr. (Inc.); building ma- 
terials of all kinds; Morris Eisenhart, 1440 Broad- 
way, New York City. 

New York—Central Store Fixture Co. (Inc.); 
general carpentry and woodworking; $3,090; Celia 
Shapiro, 219 Hooper St., Brooklyn. 


New York—Triboro Woodworks (Inc.); general 


woodworking; $20,000; Minnie Stahl, 586 Powell 
St. Brooklyn, N. Y. 
New York—Weisman Bros. Sash & Door Co. 


(Inc.); lumber, timber, cabinet work, etc.; Helen 
A. Lerner, 165 Broadway, New York City. 


OHIO. Cleveland—Prasse Lumber & Material 
Co., 1867 Columbus Road; 150 shares no par value, 
$10,000 preferred; general lumber and building sup- 
ply business. 

Youngstown—Hufftman Bros. (Inc.); lumber and 
planing mill; $250,000; old concern. 


OKLAHOMA. Shawnee—Taylor Lumber & Sup- 
ply Co.; $25,000; Walter B. Taylor. 


OREGON. Portland—McGowan Ladder Co., 
1015 Nicolai Street; $5,000; Edgar A. Moore inter- 
ested. 

PENNSYLVANIA. Pottsville—Pottsville Box 
Co.; $100,000; to manufacture boxes, baskets, etc. 

UTAH. Salt Lake City—Anchor Lumber Co., 
2200 South Main Street: $10,000; retail, with au- 
thority to enter wholesale if desired; incorpora- 
tors: Louis J. Bowers, sr., president; Alice C. Bow- 
ers, vice president; Louis J. Bowers, jr., secretary- 
treasurer; John S. Bowers and H. Hudson Webb. 

VIRGINTA. Christiansburg—Community Furni- 
ture Co. incorporated; capital $15,000; J. E. B. 
Smith, president. 


Casualties 


CALIFORNIA. Cohasset—Gimblin’s Sawmill en- 
tailed $5,000 to $10,000 fire loss. 

Stockton—Star Lumber Co. estimate $30,000 fire 
loss to yards and office building. 

MISSISSIPPI. Petal—Hattiesburg 
Lumber Co. fire loss estimated at 
covered by insurance; 


Handle & 
$50,000; fully 
will rebuild and all machin- 
ery will have to be replaced. Sale of lumber, 
roofing and other building materials handled by 
the company will continue as usual. M. L. Wag- 
g0ner is president. 

MISSOURI. Lilbourn—Robinson Lumber Co. 
yard has been destroyed in recent $27,000 fire. 

Poplar Bluff—Ruth Lumber Co. fire loss esti- 
mated at $10,000 to $12,000; partially covered by 
insurance. 

St. Louis—Century Woodworking Co., 213 N. 
Market Street, suffered fire loss of about $15,000. 


OREGON. Cochran—C. H. Wheeler Lumber Co. 
Sawmill destroyed by fire: loss approximately 
$140,000; partly insured. Mill idle two years so 


little lumber in yards. 


PENNSYLVANIA. Irwin—H. E. Detar Lumber 
Co. planing mill and some lumber destroyed by 
estimated $50,000 fire: insurance totaling $15,000. 

Wilkes-Barre—E. F. Ryman Lumber Co. office 
and main storage house damaged by fire. 

WASHINGTON. Tacoma—J. E. Berkheimer 
Manufacturing Co. (roofing manufacturing plant) 
2928 South Main Street, damaged about $25,000 by 
fire; will be rebuilt. 


New Mills and Equipment 


ALABAMA. Chapman—W. T. Smith Lumber 
Co. (Greely MceGowin and sons) purchased approx- 
imately 16,000,000 feet standing timber in Jefferson 
County near Morris and according to reports will 
erect a saw and planing mill later. 

Northport—Albert Holman Lumber Co. adding 
Sawmill to plant. Capacity 25,000. This completes 
equipment of this retailer which now includes saw 
and planing mill, dry kiln, resawing plant and stor- 
age facilities in the retail sheds for 5.000,000 feet 
lumber and two large warehouses for builders’ 
Supplies, 


min’ N8AS8. Weir—J. J. Wilson is installing saw- 





MISSISSIPPI. Picayune—The Goodyear Yellow 
he Co., L. O. Crosby, president, plans building 
additional yards and sheds, and may later install 
Plant to utilize stumps and pine knots for the 
manufacture of turpentine. 


MONTANA. Polson—The Dewey Lumber Co. 
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will rebuild recently burned lumber yard. $75,000 
insurance from lumber burned is available. 


OREGON. Cherry Grove—The Stimson Logging 
Co, is erecting a sawmill at this point. 

Grants Pass—Villair & Anderson establishing a 
saw mill, 

Molalla—The Eastern & Western Logging Co. has 
opened camp near here and is constructing two 
miles of new road. 

Reedsport—The equipment of the Reedsport Sash 
& Door Factory has been sold to the Albany Door 
Co., which is rebuilding its plant in Albany, Ore. 


WASHINGTON. Seattle—The Puget Sound Bas- 
ket Works (Inc.) plans replacing its factory build- 
ing which was damaged by fire, at 2045 16th W. 

Seattle—The City Sash & Door Co. has begun 
rebuilding plant recently damaged by fire. Insur- 
ance partially adjusted. T. D. Weed is manager. 





Hymeneal 


ROWLAND-BRIGGS. The marriage is an- 
nounced of Miss Sara Briggs, daughter of 
the late George E. Briggs, for many years 
head of the Lexington Lumber Co., Lexing- 
ton, Mass., and one of the most successful 
and prominent lumber retailers in the North- 
east, to Benjamin Allen Rowland, of Methuen, 
Mass., a recent graduate of Yale University. 





LANGMAID-WARE. John Frank Lang- 
maid, jr., son of the head of the old-estab- 
lished retail lumber firm, J. P. Langmaid & 
Sons, Salem, Mass., and Miss Dorothy Ware, 
daughter of Mrs. Charlotte Ware of Cam- 
bridge, Mass., were married at a pretty sum- 
mer wedding solemnized at the First Uni- 
tarian Church of Cambridge. 


RICHEY-HALL. Miss Margaret Hall, 
daughter of Curtis Preston Hall, lumberman, 
of Shelbyville, Ky., and Dr. Harper E. 
Richey, of Louisville, are to be married this 
fall. Mr. Hall is senior partner in Hall & 
Davis, and a former president of the Ken- 
tucky Retail Lumber Dealers’ Association. 


WALKER-DOBSON. A romance that began 
in Buenos Aires last Thanksgiving led to the 
marriage here of Joseph Steven Walker, 
South American representative of the 
Dantzler Lumber & Export Co., and Miss Ina 
Hannah Dobson, an English born resident 
of the Argentine city. The groom is well 
known in lumber export circles, having rep- 
resented the Dantzler firm for nine years. 
The couple planned a short visit in Tampa, 
Fla., then return to Buenos Aires. 


MORRIS-GUICE—W. F. Morris, of Colum- 
bia, S. C., who holds a position with the Lex- 
ington (S. C.) Lumber Co., and Miss Bert 








Guice, of Parr, S. C., were married on 
July 16. 
New Insurance Classification 


Affects Lumbermen 


Mapison, Wis., Aug. 1.—Wisconsin lumber- 
men face a new method of classification of their 
properties as fire risks in 1933, beginning with 
Jan. 1. Insurance Commissioner H. J. Mor- 
tensen has issued an order to change the entire 
system to one not yet tried in any part of the 
United States, for all property covered by in- 
surance against fire, the essence of which is 
combustibility of stocks, goods, buildings, etc., 
and their susceptibility to fire. Lumbermen are 
studying the new order, and none is sure of 
what it will do to the cost of insurance pre- 
miums. The order, of course, affects all mutual 
as well as stock fire insurance companies and 
the policies they write. 

The preliminary drafts of the plan show for 
frame construction classes the following kinds: 
Slow burning, moderate burning, free burning, 
intense burning, flash burning, manufacturing 
not otherwise specified, public buildings and 
dwellings. On fire resistive risks, protected and 
unprotected; the classes are the same as the 
foregoing. Other groups will make distinc- 
tions between tornado, sprinkler leakage and 
others. Seasonal risks, farm properties and 
still others will also be considered. 

The effect on lumber risks of various kinds 
and types is problematical, according to authori- 
ties in that field. It is reported that local and 
State associations in the Wisconsin lumber in- 
dustry will endeavor to analyze the plan. 
There are some rumors that various manufac- 
turers and dealers in important lines of busi- 
ness in Wisconsin will probably undertake ac- 
tion to enjoin the inauguration of the “Wis- 
consin Plan.” 


43 
Co PACIFIC COAST Co 












Klamath 


Ponderosa Pine 


Factory Stock 


Just notice the beautiful 
soft texture of the lum- 
ber shown on the left. It’s 
very easy to work and 
“makes a hit” with the 
buyer who is seeking 
values. 

Klamath District is famed 
for its fine quality Pon- 
derosa Pine timber. 
That’s why buyers prefer 
to buy our 


SELECTS AND 
COMMON 

S4S OR ROUGH 

SHOP AND BOX 


Write now for quotations 
on the stock you need to 
balance assortments. 





12” No. 2 Common 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 











SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 
Anything in Cedar, and—through our 


Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 














Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 









FAMOUS FEATHER RIVER 


SOFT PINE 


All Grades and Thickness— 
up to 16/4 


THICK UPPERS 
OUR SPECIALTY 
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STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


. * 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
© 


Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 


Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 











LUMBER CO. 


PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 


Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners. and 


Operz.tors 

















Lumber and Its Uses 


By R. S. KELLOGG . 


‘In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes. lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 
as the uses of lumber; and in final 
chapters he discusses manufactur- 
ing, forest products, the timber 
supply, permanent advantages of 
wood, and sources of information 
about timber. This is the work most 
often called for and used by \um- 
bermen in all branches of the trade. 


American Lumberman 


431 So. Dearborn St. 
Chicago, IIil. 








post $4.00 
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Market News from Anlet's 


Baltimore, Md. 


John L. Alcock, of John L. Aleock & Co., a 
firm of exporters of lumber and logs which 
has been in business here for nearly forty 
years, said that he was beginning to sense a 
better feeling among buyers on the other side 
of the Atlantic, which has resulted in the 
placing of orders, on a very modest scale, to 
be sure. Mr. Alcock added that commitments 
are being entered into at frequent intervals, 
though in small lots. Mr. Alcock inclined to 
the belief that the movement of American 
hardwoods may be expected to attain larger 
proportions before long. 

Daniel MacLea, president MacLea Lumber 
Co., has found much to revive expectations 
in the business of the last few weeks. Mr. 
MacLea said he inclined to the belief that a 
change for the better had set in and that it 
might be expected to carry farther, attaining 
the proportions of a general expansion in 
volume and advances in the quotations. He 
added that orders were coming in with 
greater frequency and that renewed interest 
in offerings was being manifested. 


Portland, Ore. 


West Coast Woods.—Business is improving 
steadily. Pine orders last week showed an 
increase of 10 percent, and demand for fir is 
encouraging. The West Oregon Lumber Co. 
here has resumed operations. The Coos Bay 
Lumber Co.’s plant, at Marshfield, and the 
Winchester Bay Lumber Co., Reedsport, re- 
sume Aug. 1. Export business is gradually 
improving with Japan the most active buyer. 
China is placing some business. Europe can 
hardly be considered a good customer. Spruce 
trade is quiet. 


Seattle, Wash. 


West Coast Woods—Though there is noth- 
ing yet in the way of actual domestic orders 
to account for it, lumbermen here are more 
optimistic. Inquiries of all kinds are more 
numerous. 


Rail—Inquiries from industrials are four 
times as large as formerly, one shipper re- 
ports. “I expect rail movement in August, 
September, and October this year to be bet- 
ter than at any time in the last two years,” 
he said, and he expects that railroads will 
be in the market about the middle of August 
for small quantities. Another informant 
stated there has been a slight improvement 
in business booked since July 15. Some of 
this was railroad and special cutting busi- 
ness and some retail. 


Intercoastal—With the intercoastal con- 
ference expiring Aug. 31, the market is very 
much demoralized. Volume moving from 
Seattle has dropped off the last two weeks. 
Confidence in the rate appears to have van- 
ished, and eastern buyers are holding back. 
There are rumors here that British Columbia 
will soon be in the intercoastal business, 
helped by a government subsidy. 


Export — Demand from 
China is more active. tates to the Orient 
have firmed, partly because of the grain 
movement. Large squares for Japan move 
at $3.50, and baby squares at $3.25. Shanghai 
is buying heavily and August space to China 
is practically all gone, the rate now being 
about $4. Lumber is also moving in better 
volume to the United Kingdom. Tramp 
steamers are still loading at $9, and around 
46 and 47 shillings, and are getting the bulk 
of the business. The Northwest Spruce Co. 
here reports that the volume of clear Sitka 
spruce exported to Europe from its yards 
the last six months is 30 percent greater than 
during the corresponding period last year. 
Japan is buying airplane spruce in normal 
volume. 

Shingles—The tariff left shingles out and 
Canada has a 10 percent exchange and an 
8 percent freight advantage, so can sell 10 
percent under American prices and make a 
good profit. Shingle production in British 
Columbia is about 40 percent of capacity, and 


both Japan and 





in Washington and Oregon it is about 30 per. 
cent. Latest stock reports show some reduc. 
tion, as sales hold close to production. Some 
mills have advanced quotations a little. 


Logs—A prominent logger declared that 
three million to five million feet of British 
Columbia logs was imported into Washing. 
ton during July. Log stocks are adequate. 
and prices practically unchanged. Shingle 
cedar logs run $8 to $10, but lumber logs are 
firm at $16. Fir tops at $8, 12, and $16, with 
peeler logs bringing $19 and $20. So little 
hemlock is moving that named are 
apt to be inaccurate, but $7.50 to $10 seems 
to represent market. 


St. Louis, Mo. 


Southern Pine representatives report that 
drop siding, ceiling, partition and finish are 
being sold in this area, these items now 
reaching this market at a lower delivered 
price than fir. Retail dealers still show eyi- 
dence of wanting to reduce stocks before the 
end of the year, to avoid taking inventory 
loss on any surplus stock. Industrial buying 
continues to be very light. Railroads, how- 
ever, are placing some business, repair pro- 
grams being under way at a number of shops 
No. 2 boards and shiplap, 8- and 10-inch, small- 
mill stock, are $15@15.50, large-mill stock $17 
17.50 for random loading and surplus lengths; 
specified loading in mixed cars, $19. No. 1 
dimension, 2x4-inch, 10- to 20-foot, is $17@ 
17.50 for small-mill stock; $19@20 for large- 
mill stock; specified loading in mixed cars is 
approximately $1 over this figure; 8-, 9- and 
10-foot, $149@15. B&better flat grain flooring 
is a very weak item; 1x4-inch flat grain, 
small-mill stock, is $21.50, with large mills 
selling at $22%@ 23.50; straight cars of 106-foot, 
$18.50@19; 12-foot, $20020.50; 16-foot and 
longer, $24.50@ 25. B&better ceiling, %%x4- 
inch, $194@19.5 B&bet- 
ter car siding, 1x4-inch, 9-foot, $24.50@25; 
10-foot, $23. No. 1 common ear lining, 1x6- 
inch, 16-foot, $20.50@ 21; 18-foot, $23.50@ 24.50 
for air dried stock; kiln dried stock, $2 addi- 
tional. Drop siding, 1x6-inch B&better, 10- 
to 20-foot, $23 for standard patterns. B&bet- 
ter finish, S4S, 1x4-inch is $26; 1x6- and 
8-inch, $28; 1x10-inch, $34; 1x12-inch, $46. 
All above prices are f. o. b. St. Louis. 


prices 


‘ 


1.50; %-inch, $22.50@ 23. 


West Coast representatives state that buy- 
ing has been at a very low ebb, sales being 
largely confined to fir timbers and Ponderosa 
boards. 

Hardwood representatives report sales as 
very unsatisfactory, but that they are having 
some inquiry for mixed cars for fill-in pur- 
poses. Oak flooring volume continues at a 
very low level, with prices unchanged. 


Memphis, Tenn. 


Southern Hardwoods—Production.— Hard- 
wood operators are not increasing produc- 
tion, which is running about 30 percent of 
normal. It is the consensus that produc- 
tion is too heavy and there is a movement 
on foot to curtail to about 12% percent of 
normal. Many mills are closing down, or 
announcing that they will not reopen during 
fall. 


Foreign Trade.—<A slightly better demand 
from England has been the feature of the 
market. More cables were received during 
the last week or ten days than for the last 
sixty days, and orders were taken for prompt 
shipment. Prices were slightly better. Prices 
at which business was offered had been eX- 
tremely low, but new orders are offered at 
fair prices. Demand from England is pri- 
marily for oak and tough ash. 

Domestic Demand has shown little sign of 
life. There are a few more inquiries but 
prices are so low that many manufacturers 
are not willing to sell. Automobile demand 
continues very dull, but there is inquiry for 
fall delivery. Manufacturers of furniture 
have been placing a few more orders. There 
has been some inquiry from the manufac- 
turers of oak flooring, but demand from sash 
and door and interior trim plants is very 
slack. Box and crate trade is also slow. 
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Milling-in-Transit Extension.—An effort to 
have extended further the 3-year maximum 
time limit under rough material tariffs on 
forest products will be made by the Southern 
Hardwood Traffic Association. The associa- 
tion has obtained 6-month extensions on 
three occasions, to allow reshipments, but 
now the 3-year maximum will prevent fur- 
ther extensions unless by permission of the 
Interstate Commerce Commission. 


Louisville, Ky. 


Southern Hardwoods—July was a_ poor 
month with the hardwood trade, in fact 
below June. August opened with more in- 
quiries and orders than had been seen for 
some time by at least some houses. One con- 
cern reported two orders for 100,000 feet 
of hardwoods each; and others for smaller 
lots, all in inch stock, and mostly low grade. 
However, one order was for FAS quartered 
white oak, something that has long been 
iraggy. Other orders were for No. 2 syca- 
more; No. 2 plain sap gum, and No. 2 cypress. 
July orders were for single cars and mixed 
cars, and some of the mixed cars called for 
scarce and peculiar items. 

Building lumber, such as pine, fir ete. has 
not been very active, and millwork, flooring 
etc. are quiet. 


Cincinnati, Ohio 


Hardwoods—More figuring is being done 
by wholesalers on inquiries from yards and 
industries, than in several months. Stocks in 
consumers’ hands are low. There is no 
change in prices, and customers are still on 
the lookout for bargains in distress offerings. 
Country yards are coming to the front, and 
there is some planing mill and furniture fac- 


tory business, although the latter is in small 
lots. Maple flooring is doing better than 
oak, and is up $1@2. Oak flooring is draggy 
and weak. There is some automotive in- 
quiry, and a few orders from body builders 
who want sound wormy oak and maple. Ex- 
port lumber trade is dull, and prices are 
keenly competitive. 


Southern Pine—Several fair-sized orders 
were closed at prevailing prices. Sales were 
mostly of yard items. Planing mills are tak- 
ing fair lots, and there is more country yard 
buying than in June or July. Prices are 
unchanged. 


Cypress—Some factory lumber is being 
taken, mostly in small lots, and there is a 
slight movement of tank cypress. Finish, 
siding and guttering are being bought for 
repair work. Prices are unchanged. More 
inquiry is reported from eastern interior 
trim plants and wholesalers. 


Buffalo, N. Y. 


An increase in inquiry is reported by some 
hardwood yards. The outlook with furniture 
factories is said to depend a good deal upon 
August sales. 


Hardwoods are quiet, but more inquiries 
are coming in. More dependence is placed 
upon the furniture trade than on other lines. 
Prices in hardwoods are generally depressed. 
No. 1 oak flooring is in short supply. Flooring 
demand, however, is quiet. 

Western Pine demand is on a small scale. 
Prices are about the same as recently, with 
much competition in ordinary items. 

Northern Pine trade has been damaged by 
the recently imposed duty of $3 a thousand, 
and but little buying has been done during 
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Admission of Soviet lumber protested. 
See story page 39. 


Sawn ties should take lumber tariff, 
and half-inch siding be assessed on sur- 
face measure, contends National.—See 
story page 39. 


Large imports of logs from British 
Columbia have added to Puget Sound 
stocks.—Seattle, Wash. 


Japan is buying fir more actively and 
China is placing some orders.—Portland, 
Ore. 


United Kingdom is buying in North- 
west on low tramp-steamer freight rates. 


Seattle, Wash. 


Spruce exports to Europe are much 
heavier than in corresponding period 
last year.—Seattle, Wash. 


Industrial inquiries for fir, say some 
distributors, are much _ larger.—Seattle, 


W ash. 


Railroad shops are buying repair ma- 
terial—St. Louis, Mo. 


Larger inquiry and sales enable sellers 
to stiffen credit terms.—New York. 


Atlantic coast buyers have been hold- 
ing off ordering because reduction in in- 
tercoastal rate was expected.—Seattle, 
Wash. 

Intercoastal cargo rate has broken; 
some shipments suspected to be moving 
at $6 instead of Conference rate of $10.— 


New York. 


Idaho pine that can be bought on low 





Outstanding Developments in Lumber Markets 


water rate is in request.—New York. 


Heavier railroad buying of southern 
pine causes wholesalers to cover quickly 
as prices strengthen.—Jacksonville, Fla. 


Southern pine shed stock regaining 
market from fir because of low prices on 
pine.—St. Louis, Mo. 


Rough North Carolina pine scarcer 
because most “coffee pot” mills are down, 
and many mills are short of 6-inch 
roofers.—Norfolk, Va. 


Arkansas soft pine inquiries and orders 
increase, but uppers are weak.—Warren, 


Ark. 


Cedar post market has stronger tone 
because of advance in prices of livestock. 
—Minneapolis, Minn. 


Foreign inquiry for hardwoods has im- 
proved and offered prices are a little 
firmer.—Memphis, Tenn., and Baltimore, 
Md. 


Hardwoods are in larger inquiry, with 
furniture outlook improved.—Buffalo, 


Hardwood inquiries are better than in 
several months.—Cincinnati, Ohio. 


Noticeable pick-up in hardwood in- 
quiries reported, with oak flooring plants 
the leading buyers.—Macon, Ga. 


Some large lots of low grade hardwood 
have been sold.—Louisville, Ky. 


Southern hardwood mills favor cur- 
tailment to 12% percent capacity.— 
Memphis, Tenn. 









Much 
Easier 
To Sell 


Lumber 


That's Triply CERTIFIED 


Everybody knows what the name ''Kellogg” 
means on a package of cereal. Experience 
has taught them the many advantages and 
the satisfaction which comes from buying 
identified, certified products. 


Why not employ the same rule in buying 
and selling lumber? Show your customers 
the brand on Booth-Kelly Douglas Fir lum- 
ber and tell them how this lumber is 
TRIPLY CERTIFIED for Quality and Grad- 
ing. Every stick bears the trade mark of 
the West Coast Lumbermen's Association, 
the "Tree-Mark" of the National Lumber 
Manufacturers Association, and the figure 
"20" which is our own mill number. 


Thousands of acres of the finest quality 
Virgin Growth Douglas Fir Timber is back 
of our mills and we can furnish anything 
you need in lumber and structural ma- 
terial. Get our quotations now. 


We are headquarters for Association Trade-Marked and 
Grade-Marked Douglas Fir Lumber. 


| “ae 
Beotlitell 
“LUMBER CO 
SUGENE ORE: 


TWO MILLS—SPRINGFIELD and WENDLING, ORE. 
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‘NEWMAN’ 





Your Guide to Quality 
In Structural Material 


The name “NEWMAN” means a lot to buy- 
ers in all parts of the country. When you 
see this name on a big stick, you can be 
sure it’s cut from that good old fashioned 
Longleaf Pine timber—that it’s cut true to 
specification and possesses unusual strength 
and durability. 


No matter what you may need in structural 
material, you'll make no mistake in specify- 
ing “NEWMAN.” 


You can now have BRIGHT lumber all the 
time at no extra cost. “NEWMAN” stock is 
treated with Lignasan to prevent sap stain. 


All stock is manufactured strictly in accord- 
ance with American Lumber standards. 


Trade Marked, Species Marked and Certified 


J.J. Newman Lumber Co. 
BROOKHAVEN, MISS. 


Members American Pitch Pine Export Co. 
New Orleans, La. 
Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous “Bude Quality” Shortleaf Stock 





Also SOUTHERN HARDWOODS 
We are prepared to supply Poplar, Red and Sap 
Gum, Red and White plain and quartered Oak, 
Beech, Hickory, Soft Maple, plain and quartered 
Tupelo, Sycamore and Cypress. Can mix with 


Yellow Pine if desired. 





SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada 


SENT POST- £0 Cents 
S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 
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the last month. Competition 
woods is so difficult that dealers look for 
light buying. Lack of building operations 
is also being keenly felt. 


Minneapolis, Minn. 


Noarthern Pine demand is light, not only 
because of the business depression, but be- 
cause dealers who stocked up just before the 
$3 duty became effective, are not yet back 
in the market. Orders are mostly of the 
hand to mouth variety, with quick shipment 
of mixed lots usually specified. Industrial 
demand is not heavy, but, with prospects of 
a good crop throughout this region, a spurt 


with other 


in trade is in sight after harvest. Vacation 
time has cut into building activity. 


Millwork—With a falling of in building ac- 
tivity during the midsummer weeks, sash and 
doors have been moving slowly. 


Northern White Cedar—A fair 
inquiries have been reported, and in many 
cases sales have resulted. A rise in the price 
of livestock has lent a much stronger tone 
to the cedar market. 

During June, 1932, 514 retail yards in the 
ninth Federal Reserve district sold 6,609,000 
feet of lumber, the latest district report 
shows. This compares favorably with sales 
in May, when 5,207,000 feet was sold. At 
487 yards, stocks at June 30 totaled 66,820,000 
feet, as compared with 68,381,000 feet May 31, 
and 79,017,000 on June 30, last year. Total 
sales amounted to $763,700 at 514 yards dur- 
ing June, as compared with $738,400 in May, 
and $1,276,800 in June, 1931. 


Norfolk, Va. 


North Carolina Pine, — July 
been very quiet. The price on ninety-eight 
percent of the North Carolina pine items 
manufactured has hit bottom, and even a 
slight change for the better in the future is 
going to mean an advance. 


number of 


demand has 


Higher Grades.—There has been very little 
demand for the better grades though first 
class stock has been offered by large mills at 
very attractive prices. There is not much 
chance of further price reductions. 


Box.—There 





has been no improvement in 
demand for 4/4 edge box, either rough or 
dressed. There was a possibility of several 
cargoes being sold in New York and Phila- 
delphia, but prospective buyers have decided 
to take rail shipments, though these cost 
quite a bit more than water shipments. There 
has been a light demand for stock box, 
dressed and resawn. Many mills, however, 
report being sold out on 6- and 9-inch box 
air dried, and refuse to quote. These plan- 
ing mills have usually had cutting for them, 
or have operated on their own account, quite 
a number of small “coffee pot” mills, which 
have been closed. 


Shed stock.—Sales of mixed cars of floor- 
ing, ceiling etc. have been light. Prices are 
still weak, but a number of operators have 
decided they will stick to their last lists. 
Kiln dried and air dried roofers have been 
moving slowly, yet millmen do not show 
much eagerness to sell except at list. Sev- 
eral mills in Virginia, North and South Caro- 
lina are short on 6-inch roofers, and do not 
have much 8-inch available for quick ship- 


“ Kansas City, Mo. 


In the Southwest during the last two weeks 
there were several favorable developments— 
Farmers received more money for their 
wheat, corn, cattle, hogs and sheep; the F. 
W. Dodge Corporation reported a more than 
seasonal increase in building contracts let, 
and the Federal Reserve Bank of Kansas City 
reported that footage of lumber sales had in- 
creased slightly. Weather continued very 
favorable and repair work was being carried 
forward largely in rural sections, many 
farmers taking advantage of slightly higher 
quotations to sell their products and get 
their first ready cash in about two years. 


Retail—Rural yards continued to be the 
best market, and most shipments were in 
small lots, sales managers reported. It was 
said that some buyers appeared about con- 
vineced that low price levels had _ been 
touched, and that they might as well pur- 
chase now. City yards bought almost nothing. 


Industrial buyers were wary, but sales 
managers reported orders seemed somewhat 


August 6, 1939 


easier to get than in the last few months, ang 
that large concessions were not as frequently 
asked. Railroad buying was in small lots for 
the most part, with the greater portion of the 
orders for ties, although there was some buy. 
ing of other materials. Hardwood was moy. 
ing in fair volume. 


Southern Pine was in reasonable demand, 
the market appearing somewhat improved, 
and orders were well in excess of production 
as has been the case for some time. F 


Western Pine moved somewhat more eas. 
ily, and buyers appeared fairly well con. 
vinced that price levels were about at their 
lowest. Some additions were made to light 
stocks already on hand. 


Douglas Fir was not moving, a few orders 
for special industrial use constituting the 
greater share of the trade. 


Lath and Shingles continued at steady 
prices and shingles especially were moving 


fairly well. 
Macon, Ga. 


Georgia Roofers.—Rains have had a ten- 
dency to further curtail operations of roofer 
manufacturers. Production is down to its 
lowest point in years. Some shipments are 
being made to northern markets, and others 
to southeastern points, but the movement is 
exceedingly light. 





Longleaf mills in southern Georgia are 
operating on short time, and production is 
far below normal. Shipments being made not 
only to the leading market centers of the 
East, but to the seaboard for export. Rail- 
roads are expected to be in the market 
shortly. 

Hardwood manufacturers say that there 
has been a noticeable pickup in inquiries, and 
already some orders have been placed be- 
cause buyers expect an advance in price. Oak 
flooring factories are the leading buyers, 
Furniture houses throughout this territory 
are pushing their sales through heavy adver- 
tising campaigns, and information is to the 
effect that they will be in the market this 
month to replenish hardwood stocks. 


Jacksonville, Fla. 


Southern Pine.—There is 
among longleaf pine mills 
than for the last three months. Inquiries 
from railroads have increased sufficiently 
during the last week to cause wholesalers to 
cover on all orders as quickly as possible, 
some being anxious to be on the safe side. 
Some dealers found that it was necessary to 
pay from $1 to $2 more this week than last. 
Industrial inquiries have been more plentiful, 
and several small orders were placed. In- 
quiries call for a fair volume of well assorted 
sizes and lengths. Yard inquiries are not so 
much in evidence, but some lists are being 
figured. More conservative lumbermen are 
not over optimistic and last week the W. C. 
Sherman Co., at Hicoria, also the Patterson- 
McGinnis Lumber Co., of Gulf Hammock, 
closed down. 


more optimism 
and wholesalers 


Cypress July demand was very poor. 
Yards took a few mixed cars of plank stocks. 
Some inquiries are being received for thicker 
stocks, but not much is being sold. Stocks 
at larger mills are about the same, as they 
are running on heavily curtailed programs, 
and price lists show no changes, 


Hardwood demand during July was very 
dull. Domestic business slumped further. 
Export inquiries are somewhat better, but 
firm orders have not had time to develop 
from recent quotations. 


Exports of lumber from this port during 
June amounted to 3,493,000 feet, and July 
total was 2,357,000 feet. 


Warren, Ark. 


Arkansas Soft Pine.—An improvement in 
inquiries for Arkansas soft pine is reported. 
July orders were larger than June, while 
July shipments equal June. Prices, however, 
have continued to ease off; especially on 





upper grade items and flooring. Flooring, 
B&better, 4-inch is particularly weak, be- 
cause of a surplus. Mixed orders for finish 
have been slightly more plentiful lately. 


Several fair sized orders have been placed 
with both large and small mills for 4-inch 
No. 2 mattress lumber, and peeled piling con- 
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tinues to move at the rate of 30 to 35 cars a 
month from this locality. Mill stocks have 
peen further reduced by severe curtailment 
in production. 

Crops.—Southern trade is held back by un- 
certainty as to the cotton crop, which has 
now reached a critical stage. Boll weevil 
damage will reduce the crop, but may im- 
prove the price. 


Buys 60,000,000 Feet Timber 


TacoMA, WASH., July 30.—A section of tim- 
ber, containing an estimated 60,000,000 feet, was 
sold recently by W. E. Boeing, of Seattle, to the 
Donovan-Corkery Logging Co., of Aberdeen. 
The section lies adjacent to property of the 
buyer, and is estimated to provide an additional 
six months supply, to be logged off when condi- 
tions justify. 


To Market Sugi Finished 
Hardwoods 


3ALTIMORE, Mp., Aug. 1.—A company has 
been formed in Baltimore to exploit a new ma- 
chine which is designed to char the surface of 
hardwoods so as to bring out the grain, a 
process in much favor with interior decorators 
and architects. The new corporation is the 
McNeill Sugi Wood & Iron Co., which has a 
plant of which Edmund McNeill is president. 
It aims to invade the market in an aggressive 
way. The lumber after charring is put through 
a polishing method which leaves the wood with 
the figuration in plain relief. The old method 
was to apply a blow torch, which often re- 
sulted in uneven burning and had various other 
drawbacks. Some specimens of the treated 
wood shown present a finely polished surface, 
with the figuration of the wood—whether it be 
oak, walnut, hickory, maple or other kind—-ad- 
mirably brought out. 








Acquires Swedish Gang Mill 


SEATTLE, WAsH., July 30.—Acquisition of the 
defunct Hedlund Western Lumber Co. here, by 
the Seaboard Lumber Co., a new corporation, 
and early resumption of manufacturing opera- 
tions, are announced by A. E. McIntosh, who 
will manage the mill. The mill is of the Swe- 
dish gang-saw type, equipped with two Record 
gangs, supplied by the Mill Engineering & Sup- 
ply Co. The new owners will add a planer and 
a hog to the equipment. 


Shall There Be a Lumber 


House at Exposition ? 


(Continued from page 23) 


the materials for the house, which will be those 
currently available to a home builder in the 
Chicago area. The Institute will provide an 
attendant for the house. The construction will 
be under the direction of Mr. Kraemer and 
C. E. Close, construction engineer of the Na- 
tional Lumber Manufacturers’ Association. 
_The architect, selected by Mr. Kraemer, is 
Ernest A. Grunsfeld, jr., who is highly indorsed 
by the exposition architects. The house will be 
on a 75 feet by 75 feet lot. It will be two 
stories, with detached garage. The style will 
be emphatically moderne, with a flat roof suit- 
able for outdoor living purposes, and utterly 
unlike any architectural style now in vogue for 
Irame houses, the idea being to demonstrate 
that lumber is adaptable to any style. 


Novelty Emphasized 


Emphasis will be placed on the use of new 
materials and new uses of old materials. The 
Exposition authorities require a maximum of 
novelty. However, lumber or lumber products 
will not be used where other materials are 
commonly used in a frame house, unless they 
are clearly equal to or preferable to the others. 

he dimensions of the house will be ten percent 
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Illustration shows 
Round-Top Gas 
Station. Size 12° 
x 20’. Space in- 
side for built-in 
toilets, oil, acces- 
sories, office 
space. Canopy 
over pumps if 
desired. 
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Profit from Building these Low Cost 


GAS and SERVICE STATIONS 


TOURIST CABINS, COTTAGES, ETC. 


Round Top service enables you to build these practical, 
portable structures in your own yards, from your mate- 
rials with your labor. 


Delivered in sections and erected on the customer’s loca- 
KY tion in remarkably fast time. Exclusive territories. Write 
for details. 


ROUND-TOP DIVISION 


THE BELLEFONTAINE LUMBER CO. 


BELLEFONTAINE, OHIO 




















Mr. Credit Man 


Eastern Office 
Grand Central Terminal Bldg.. NEW YORK CITY 








YOUR JOB IS TO PLAY SAFE 


Turn your slow accounts into cash 


THE LUMBERMEN’S BLUE BOOK 


is known for its expert collection service 
Offices in Principal Cities — 65 Traveling Adjusters 
No Fee Unless Collection Is Made 


The Lumbermen’s Blue Book, Ine. 
323 South Franklin Street, CHICAGO 


Western Office 
465 Stuart Bldg., SEATTLE, WASH. 
























































larger than they would be in private utilization 
in order to facilitate the handling of large num- 
bers of visitors. The stairways, halls and doors 
will be especially large. 

The exterior will be of wide siding and the 
interior surfaces will be all wood, except the 
bathroom. New types of flooring design will 
be used to reduce the use of rugs to a minimum. 
The house will have Venetian blinds and 
beamed ceilings. It will be completely in- 
sulated and air-conditioned, and will have some 
built-in equipment. All the wood will be fire- 
proofed. 


Landscaping and Furniture Contributed 


The landscaping is provided by a concession 
and all the movable furniture and equipment 
will be contributed complete from kitchen to 
bathroom. The $6,000 fund will be devoted 
entirely to the proper costs of the house and 


the publication of a brochure descriptive of it, 
giving full particulars of plan, materials and 
costs. , 

The lumber house is to be one of eight mate- 
rial-exponent houses, grouped together on Leif 
Ericson drive and the lake front. 


September 15 Closing Day 


It is remarked that while there is no douh 
that the lumber house will magnificently serve 
the interests of lumber, a vacant lot where 
there should be a beautiful lumber home would 
be a disastrous blow to the lumber industry. 
This is so evident that for that if no other 
reason it is confidently expected that there will 
promptly be six thousand dollar votes for the 
lumber champion. Construction will be rushed, 
with every piece cut to size and marked; but 
must begin in September, and the money must 
be ready by September 15—or no house. 
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CHICAGO 








Try . 


iON for 
M &D 


_ Hardwood 
Lumber 
Gonuned ty CISAR BROTHERS 
2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Klin Dried 


and Air Deiea ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
1| SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your. credit 
months is determined 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


220 So. State St. 537 Mer. Exch. Bldg, 
Chicago, Ill. San Francisco, Cal. 


loss for twelve 
in advance and 


511 Locast St. 
St. Louis, Mo. 
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Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
fyeinee flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 














J. FE. Hurley, sales manager Southern Lum- 
ber Co., Warren, Ark., has been visiting south- 
east Missouri and southern Illinois. 


C, T. DeWitt, of the Holt Hardwood Co., 
Oconto, Wis., has been making a tour of the 
East, and recently visited trade connections at 
Baltimore, Md. 

C. N. Gilley, sales manager H. P. Woodson 
Lumber Co., Fairfield, Ala., was elected mayor 
of that city and will devote his full time to 
municipal affairs. 

Don Lawrence, assistant general manager 
Weyerhaeuser Sales Co., Spokane, Wash., is 
spending a few weeks in California, motoring 
with his family. 

W. J. Miller, jr., of Sweetwater, Ala., was 
in Cincinnati, Ohio, recently, calling on trade 
connections. Mrs. Miller accompanied him on 
the trip to the North. 


Hollis Burroughs, sales manager Fordyce- 
Crossett Sales Co., Crossett, Ark., has been 
touring cities of the middle West, and paid a 
brief visit to Chicago. 

W. N. Sims, president Sims-Morgan Lumber 
Co., Selma, Ala., was recently guest of T. B. 
Thames, president T. B. Thames Lumber Co., 
southern pine wholesaler, Cincinnati, Ohio. 


The United States Plywood Co. and the Flex- 
wood Co, are moving into new Chicago loop 
offices at Room 1216, 333 North Michigan Ave- 
nue, of which Geo. N. Lamb will be in charge. 

William Randall is acting as president and 
manager of the Pioneer Coal & Lumber Co., 
of Ogden, Utah, which was headed by his 
brother, Harvey R. Randall, who died a short 
time ago. 

T. A. Hawkins, who has been connected 
with the Grouleff-Mauck Lumber Co., Muncie, 
Ind., as assistant manager, has accepted a sim- 
ilar position with the Allen A. Wilkinson Lum- 
ber Co., of Muncie. 

Dwight Hinckley, president Dwight Hinckley 
Lumber Co., wholesaler, Cincinnati, Ohio, after 
a trip to Detroit and Buffalo, where he in- 
spected stocks at his branch yards, reported a 
better demand in both cities. 


John Watzek, Chicago, of the Crossett Wat- 
zek Gates interests: W. H. Ingham, Caddo 
River Lumber Co., Kansas City, and Fred and 
De Vere Dierks of the Dierks interests, recently 


attended a meeting of the Arkansas Soft Pine 
Bureau, at Camden, Ark. 
D. J. Young & Co., of which Wm. J. Haley 


is Chicago manager, are getting settled in new 


offices at Room 1212 Kimball Hall, 25 East 
Jackson Boulevard. They operate nine retail 
vards in Indiana and Texas. ’Phone number 


remains Harrison 3619. 


C. R. McPherson, of the Wilson Cypress 
Co., Palatka, Fla., and president of the South- 
ern Cypress Manufacturers’ Association, passed 
through Jacksonville Aug. 2 on his way to 
Michigan to join his family, and will spend 
about thirty days on his vacation. 


Mr. and Mrs. Arthur Brooks, of Alarka, 
N. C. on the 51st anniversary of their wedding 
were honored by a buffet supper. Mr. Brooks 
is president of the Alarka Lumber Co., and is 
actively engaged in a mining operation on its 
property. 

The Northwest Spruce Co., shippers of Sitka 
spruce exclusively, recently has moved its offices 
from the Stuart Building, Seattle, Wash. to 
Pier No. 40, Terminal No. 3, in Seattle. This 
concern is a large shipper of Sitka spruce in 
both the domestic and export trades. 


G. A. 


Farber, formerly of the Turner-lar- 








her-Love Co., has become manager of the hard- 
wood department of Price & Pierce (Ltd.), 97 
Clements Lane, London I. C. 4, England. Sir 
lon Hamilton Benn and Sir Keith Price, of 
Price & Pierce (Ltd.), have resigned from the 
hoard of Price Bros. & Co., of Quebec. 

As an example of the resourcefulness of John 
Coolidge, son of ex-President Calvin Coolidge, 
a news dispatch from Plymouth, Vt., says: 
“Arriving at the family homestead with his 
wife, he found no bed to sleep on; so he got 
two saw horses, laid a couple of boards atop 
them, plus a spring, mattress and sheets—and 
found repose.” 

The Vanlandingham-Cook Lumber Co. has 
heen appointed sales representative in Chicago 
territory and northern Illinois for the J. W, 
Wells Lumber Co., Menominee, Mich. This 
concern manufactures lumber, lath and shingles 


and makes a specialty of maple flooring. Its 
recently completed flooring plant now js 


equipped with three units, with space for seven 
more, as needed, 

Col. D. T. Cushing, vice president and gen- 
eral manager Great Southern Lumber Co, 
Bogalusa, La., offered unusual terms and in- 
ducements to delegates to the session of the 
African Methodist Episcopal Church, New 
Orleans district, who desire to purchase farms 
from his company, and it is expected many will 
accept the offer to establish farms on the thou- 
sands of acres of idle land in Washington and 
adjoining parishes. 

Following an analysis of a nationwide survey 
of building conditions, compiled by Robert D. 
Steele, statistician for the National Association 
of Building Contractors, Edward M. Craig, 
executive secretary of the National Association 


of the Building Trades Employers, — says: 
“Builders throughout the United States and 
Canada are developing home modernization 
programs to tide their businesses over until 


there is some definite pick-up in new construc- 
tion.” Continuing, Mr. Craig said: “Despite 
the national dormant condition of construction, 
the National survey revealed bright spots in 
several large cities, while both pessimism and 
optimism tinge the reports of many builders’ 
representatives.” 


Compton to Address National 
Trade Executives 
Wilson Compton, manager of the National 
Lumber Manufacturers’ Association, who is 
chairman of the American Trade Association 
Executives’ Committee on Statistics and Indus- 





try Planning, will address the Trade Associa- 
tion Congress which is to be held at Atlantic 
City, N. J., Sept. 14-17, on “Trade Statistics 


What—How—Why ?” 





Furniture and Autos Slower 


The furniture industry in the seventh Federal 
Reserve district—comprising Illinois, Indiana, 
Michigan, Wisconsin and lowa—was at 27 per- 
cent of capacity during June, compared with 51 
percent in June of last year. This year the 
semi-annual furniture show was held in July, 
whereas last year it was held in June, so com- 
parisons of June this year with June last year 
are not favorable, orders being off 71 percent, 
and shipments, 53 percent. June bookings were 
16 percent less, and shipments 32 percent less, 
than May, while during June there was 4 
shrinkage of’ 10 percent in the unfilled orders. 

The number of automobiles sold to consu- 
mers in the district during June was only 17% 
percent smaller than in June of last year, but 
their value was 28.2 percent less. Compared 
with May, June retail sales were 11.3 percent 
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larger, and value 12.6 percent greater, while 
retail distributors had 12.7 percent fewer cars 
on hand, and compared with last year they had 


19.1 percent fewer unsold cars on hand. 





Business Failures Decrease 


Business failures during July have decreased 
materially, both as compared to recent months 
and in percentage comparison with the same 
months of a year ago. During July business 


troubles reported to the Lumbermen’s Blue 
300k are as follow: 
1932 1931 
94 Bankruptcies 15 Bankruptcies 
92 Receiverships 10 Receiverships 
5 Assignments 5 Assignments 
6 Extensions 2 Extensions 
{ Composition Set- 1 Composition Set- 


tlement 
5 Creditors Commit- 
Appointed 


tlements 
‘ommit- 
iees Appointed 


§ Creditors 
tees 

Requests for special credit reports decreased 
during the month, probably in line with the de- 
crease in inquiries and demands for stock. The 
yolume of collection business placed with the 
Blue Book increased 26 percent compared to 
the same month last year. The average amount 
involved shows a small Collections 
continue hard. 


B & L Appoints Ethics Committee 


The presidents and secretaries of building 
and loan leagues in Cook County, Illinois, com- 
prising 420 building and loan associations, have 
been formed into a committee to prepare a code 
of ethics for their governance. 


To Add Retail Sales Agencies 


Harris Bros. Co., 


decrease. 








with main plant at 1349 
1525 West 39th Street, Chicago, and fourteen 
sales agencies, had such immediate and impres- 
sive results from a month’s special sale that 
President Mortimer B. Harrison has been con 
vinced that there is business for the firm that 
goes after it, and has decided to open fourteen 
more branches in the suburbs and 
northern Illinois lake region, within a 75-mile 
or trucking radius of the main plant. He be 
lieves that customers want to take advantage of 
present low prices, or to utilize profitably the 
spare time that comes from partial employment. 


Chicago 


Sales in Chicago Territory 


Lumber sales of retail yards in the seventh 
Federal Reserve district, comprising most. of 
Illinois, Indiana, Michigan, Wisconsin and 
lowa, during June were 2.2 percent larger than 
in May, in dollars (37 firms reporting), but 


lumber footage was 4.4 percent less than in 
May (86 firms reporting), while total sales 
in. dollars were 5.6 percent less than = in 


May (184 firms reporting). Wholesale lumber 
sales, however, showed increases in both com 
parisons. They were 10 percent larger, in dol- 


lars (14 firms re porting), and 12.1 percent 
larger in board feet (12 firms reporting), than 
in. May. Compared with June of last year, 


retail footage was off 40.8 percent, and whole- 
sale, 40.5 percent. 

Residential contracts awarded in the district 
during June were 2 percent larger in value than 
in May, but 62 percent smaller than in June 
of last year. Total contracts were 25 percent 
smaller than in May, and 51 percent smaller 
than in June of 1931. 


Opens Seattle Sales Office 


_ SEATTLE, WASH., July 30.—General sales of 
hces of the Charles R. McCormick Lumber Co. 
have been established at 626-631 Henry Build- 
ing, in charge of Guy E. Smith, general sales 
manager. Some activities are transferred from 
Portland to Port Gamble and Seattle. Mr. 
Smith left last Tuesday for a three. weeks trip 
to California, where he will visit company ofh- 
ces in San Francisco and Los Angeles. For sev- 
eral years he was in charge of McCormick ac- 
tivities on the Atlantic coast. 
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LUMBER CLUBS 


Announce August Golf Tournament 


Mitwavuker, Wis., Aug. 1—The August golf 
tournament of the Milwaukee Hoo-Hoo Club 
will be held at Pine Hills golf course of the 
Sheboygan Country Club, at Sheboygan, on 
Tuesday, Aug. 9. The Sheboygan hosts are 
Frederick M. Pantzer, C. K. Arp and E. E. 
Pantzer, jr. Visitors and guests will be wel- 
come to participate in the tournament, but they 
will not be eligible for the prizes, as these will 
be confined to those actually engaged in the 
building material industry. 








Golfing in the Arrowhead 

Cioouet, Minn., Aug. 1—Lumbermen living 
in Minnesota or who are vacationing in this 
State will be interested in the announcement of 
the annual invitation tournament of the Cloquet 
Golf Club, to be held here-on Aug. 18, 19 and 
20. There will be many valuable trophies and 
prizes, and it is expected that at least eighty 
players will qualify for this event. The Cloquet 
course long has been noted as one of the sport- 
iest nine-hole courses in the State. It is 3,344 
yards long, replete with excellent natural haz- 





ards, well trapped grass greens and offers a real - 


challenge to any golfer. This tournament offers 
not only three days of good golfing, but also 
an unusual opportunity to players from other 
sections to enjoy a cool, exhilarating outing 
in the famous Arrowhead. Opportunity will be 
presented to the visiting golfers to see an un- 
usual industrial city, with practically all of the 
products being manufactured from wood. 
Among these will be found one of the largest 
paper mills in the world, specializing in book, 
envelope, writing, ledger, bond and kraft papers, 
the Wood Conversion Co., making two nation- 
ally known lines of insulating material, a saw- 
mill, crating mill, shook factory and other plants 
that give a new conception to the complete 
utilization of wood. 


r . 
Buffalonians to Golf 
Burrato, N, Y., Aug. 1—The Buffalo Lum- 
her Credit Corporation, and the Buffalo Lum- 
ber Exchange, will hold their annual golf out- 





ing at East Aurora and Elma on Aug. 17. The 
members will play golf at the East Aurora 
Country Club, and will then motor to Elma, 


where a chicken and green corn dinner will be 
served by the ladies of the Methodist Church, 
and golf prizes will be awarded. George Gas- 
tell is general chairman. 





Loadings of Revenue Freight 
\ report of the car 
\merican Railway 
revenue freight 


service division of the 
\ssociation shows that the 
loadings for the two weeks 
ended July 23, 1932, totaled 1,005,224 cars as 
follows: Forest products, 30,474 .cars (an in- 
crease of 3.593 cars above thé amount for the 
two weeks ended July 9); grain, 83,389 cars; 
livestock, 30,881 cars; coal, 146,851 cars; coke, 
5,052 cars; ore, 13,258 cars; merchandise, 334,- 
632 cars, atid miscellaneous, 360,687 cars. The 
total loadings for the two weeks ended July 23 
showed an increase of 99,001 cars above the two 
weeks ended July 9. 





Trouble and Litigation 


HAMMOND, LA., Aug. 1.—The Hamniond 
Box & Veneering Co., Hammond, La., one of 
the important industries of Florida parish, 
has been closed by the sheriff to satisfy a 
mortgage held by one of the local banks. 


JAMESTOWN, N. Y., Aug. 2.—The Conroy- 
Buchanan Lumber Co. has filed a voluntary 
petition in- bankruptey in Federal district 
court. Liabilities are $23,149.46, and assets 
$13,148.23. 
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With "storage season" at hand, the lumber deal- 
ers (in towns of 15000 and under) will soon find 
their Farm Trade" asking for Denning Portable 
Silos, Cribs and Bins (one to six sections). They 
serve the Farmer best (1) because they are inex- 
pensive; (2) because they are quickly and easily 
erected. 





SAVE MORE 
THAN HALF 











lf our salesman has not 
called, better write us 
today for particulars. Be 
prepared to serve this 
seasonable and assured 
market. 





FREE-ENSILAGE 
FEEDING TABLE 


Illinois Wire & Mfg. Co. 
JOLIET, ILLINOIS 


BRANCHES—LUFKIN, TEXAS BUFFALO, NEW YORK 
COUNCIL BLUFFS, IOWA MINNEAPOLIS, MINN. 
































WE can MIX Them 


Send us your Requirements for— 
All kinds of Yard Stock both Fir 
and Hemlock 
Cedar Siding and Shingles 
Large and Long Timbers 
Long Dimension Lath 


John D. Collins Lumber Co. 


WHITE BLDG., SEATTLE, WASH. 











arker ’S reed 
plengesees 8: Pi, for ate 


+ ¢ bare wood and works just 
u us as well on bare wood as if 





primed. 
Is Just Whatthe Name Implies ALSO USE AND SELL 
“‘Parker’s’’ Calking Putty. “‘Parker’s’’ Steel Sash Patty. 


**Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information, 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
TER OTST 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 
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Industrial Plants Become 
Busier; Inquire for Lumber 


[F. J. Caulkins] 


Boston, Mass., Aug. 1—There is a dis- 
tinctly better feeling at the industrial centers 
of New England, encouraged by increased ac- 
tivity at the textile and shoe plants. Two thou- 
sand textile operatives have returned to work 
in Lawrence. The Pepperell mills at Fall 
River have reopened after two weeks’ shut- 
down, on a 4-day instead of 3-day week, and 
the Charlton mill in Fall River has started up 
after a long shutdown. The Knight Corpora- 
tion, at Riverpoint, R. I., has reopened its two 
mills, employing 700 and 225 respectively. At 
Pittsfield, Mass., a woolen mill and underwear 
factory are working to capacity, while the Sil- 
ver Lake woolen mills are running with day 
and night shifts, and the Wyandotte mills will 
have their full force back within two weeks. 
From the Connecticut Department of Labor it 
is learned that the Cheney silk mills at South 
Manchester are increasing production and pay- 
roll. The rubber factories at Naugatuck are 
working double crews, with the largest pay- 
rolls in three years, while a clock company 
at Ashland has called 600 men back to work. 
In Massachusetts, eighteen new industrial 
plants were started in June, and four older 
plants were extended. 

The call for lumber at the industrial plants 
of New England has expanded sharply within 
the month, both in the form of actual orders 
placed and in inquiries to cover fall require- 
ments. This new buying interest is so wide- 
spread over the territory as to presage much 
freer buying in this field during the balance 
of the year. 

Captain Elmer E, Crowley, president of the 
Merchant Fleet Corporation, was in Boston 
last week in conference with parties inter- 
ested in taking over the lease of Army Base 
with a view to transferring its operation from 
the government to private parties. A decision 
is expected within a few days. This is a huge 
dock largely covered by four-story cement 
warehouses, built by the government during 
the war for dispatching supplies overseas. 
Since the war it has been operated by private 
lessees and by the government intermittently, 
both for handling general cargo and lumber 
from the West Coast. 


West Coast Fir 
intercoastal 


and Hemlock.—Only four 
cargoes reached Boston during 
July, landing a total of 4,998,329 feet of fir 
and hemlock, exclusive of receipts by the 
regular liners at Commonwealth Pier not yet 
available. Not March have receipts 
greatly exceeded five million feet in any sin- 
gle month, as the intercoastal distributors 
are bringing in very little lumber not cov- 
ered by orders. Movement of lumber from 
the yards supplied through Boston is so light, 
and offerings to the yards of unsold lots are 
so few, that the volume of transactions is 
still well below normal. A conference of 


since 
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steamship owners held in New York last 
week resulted in ironing out many of their 
vexing problems, and one of the owners in- 
forms me that a complete program to cover 
the balance of the year will be announced 
from New York late this week. Nominally 
the $10 Conference rate is still in force, but 
it is hinted that most shippers are paying 
50 cents to $1.50 below that figure. Local 
quotations f. o. b. cars or trucks at the 
terminals for the smaller yard sizes of fir 
range from $17.50 to $18 off page 11% of the 
West Coast manual. Uniformly the hemlock 
sizes are 50 cents less. There is a light call 
for No. 1 boards, fir and/or hemlock being 
quoted as low as $16.50@17, and even as 
high as $18; No. 2, $15.50@16 and No. 3, quite 
uniformly $14. 





Eastern Spruce.—Transactions in spruce, 
sharply cut down since the new duty of $3 
on rough stock became operative on June 21, 


will be still further checked by the new 
ruling increasing the duty from $3 to $4. 
Buyer and seller are at sea as the price 
battle rages, and, as the yards rushed in 


supplies prior to June 21 to avoid payment 
of the duty, they are not in the market today 
except for special schedules to cover current 
orders. Though not numerous, there have 
been sales of this character at the advanced 
list, including the $3 tariff charge, with the 
smaller dimension sizes quoted at $25@26; 
and the larger, up to 12-inch, ranging up to 
$35@37. Maine and Provincial random moves 
sluggishly at $20@21 for the smaller scan- 
tling sizes; $23@25 for the 8-inch, and 
$31@32 for 10-inch. Spruce covering boards 
are embarrassed by the low prices prevailing 
for West Coast stock, and though still priced 
at $23@24 for the 5-inch and up DIS, 
sales are comparatively few, and the same is 


true of the dressed and matched boards, 
quoted at $25@26. 
Hemlock.—There are liberal offerings of 


northern and eastern clipped, with the 12-foot 
northern at $21@22, and the 16-foot eastern 


at $22@23. For the random widths and 
lengths, prices range $1 to $2 lower. With 
the West Coast boards selling at the docks 


as low as 
lean 


$14 for the No. 3 grade, 
toward these cheaper boards. 


buyers 


Shingles and Lath.—Under stiff competition 
and liberal offerings, lath have recently 
dropped a point to $3.50@3.75 for the 1%- 
inch, and uniformly $4.25 for the wider. East- 
ern white cedar shingles have dropped 
slightly in price for the lower grades. Extras 
hold fairly steady at $3.85@4, while clears 
moved down from $3.50 to $3.25 and 2nd clears 
from $2.75 to $2.50. For British Columbia 
red cedars the all-rail price for the XXXXX 
grade, 16-inch, is $3.04 per square, with the 
18-inch Perfections at $3.44. Washington 
reds are about 10 cents lower. Buyers are 
turning to the all-water offerings, now quoted 
f. o. b. cars or trucks at the terminals at 
$2.60@2.65. The San Simeon arrived from 
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British Columbia ports July 17 and dropped a 
liberal consignment of 





shingles at Army 

Base. 
Maple Heel Stock.—Free ordering and 
heavy shipments to the factories continue 


as their active season develops. The price 
range is wide and runs from as low as $60 
by some shippers, to as high as $70 for the 
best kiln cured stock. This is shipped in 
2-inch, and 2- to 4-foot lengths, with an 
occasional call for 24-inch. Shoe factories 
have heavy order files, and are more active 
than at any time in the last three years, 
presaging a strong call for heel stock through 
the fall months. 

Boxboards.—Pressure to move accumula- 
tions of inch native pine box piled on the 
mill yards in Massachusetts and New Hamp- 
shire, holds the price down to a range of 
$16@18 for the round edge, and $23@26 for 
square edge, A mill in southern New Hamp- 
shire has just disposed of its entire stock 
of inch round edge to a box shop near Bos- 





ton, moving the entire lot by truck at $14 
delivered. Sales of 2-inch round edge pine 
butts delivered at Boston points have been 
made as low as $17. 
Recent Business Changes 
The Edw. J. Hammond Co., whose whole- 


sale business 


was established in Boston by 
the late E. J. 


Hammond in 1872, is moving 
from its old location at 136 Federal Street, 
to 18 Dorrance Street, in the Charlestown 
district, where it will occupy the lower floor 
of a 2-story office building, the second floor 
being the new quarters of Jones Hardwood 
Co. The company leases 100,000 feet of yard 
space with spur track from the B. & M. rail- 
road, and ample shed capacity for storing 
native pine and spruce lumber, in which it 
specializes. The Hammond company oper- 
ates a dimension spruce mill in northern New 
Hampshire, at the Canadian border. The new 


telephone number is Charlestown 2808. 
The big mahogany sawmill plant of 
Palmer & Parker Co., in the Charlestown 


shut 
has 


district of Boston, will 
August. The company 
a cargo of Mexican 
at a Mexican 


down through 
just purchased 
logs, now being loaded 
port to reach its Charlestown 
log yard late in August. 

The H. H. Dyke Lumber Co., retail dealer 
in Worcester, made an assignment to its 
creditors on July 15. Mr. Dyke is one of the 
veteran dealers in that city, and is in his 
seventy-eighth year. 

Philip W. Bache, for more than ten years 
one of the popular lumber salesmen in New 
England, has joined the staff of the Stone 
Lumber Co. and will cover the trade in New 
Hampshire and Maine and a portion of Mas- 
sachusetts and Rhode Island, formerly vis- 
ited by Albert N. Towne, who resigned two 
months ago to enter another field. Mr. Bache 
makes his home in the suburb of Weston, 
and is an active golfing member of the Sliver 





WHOLESALE LUMBER 


Established 1889 


Springfield 3-5184 





PLywooD WALLBOARD 
Non-Shrinking—Non-Splitting 
100% USABLE 
The All Wood Wallboard (Douglas Fir ) 


Available in mixed or straight cars or from 
storage at Lynn, Mass., and Springfield, Mass. 


Dust-Proof, Bundled — Regular Wallboard Sizes 


Carlos Ruggles Lumber Co. 


SPRINGFIELD, MASS. 


Telephone your orders and inquiries at our expense 
































Books for Everybody 


LOGGERS, WOODSMEN, 
SAWMILL OPERATORS, 


We have a complete line of 
books that you need to make 


WRITE TODAY FOR CATALOG 
American Lumberman, 431 So. Dearborn St., Chicago, Ill. 


RETAIL LUMBERMEN, 
WOODWORKERS, 
CARPENTERS, 
ETC., ETC. 





your business profitable. 
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Club. He is a nephew of L. W. Taylor, treas- 
urer of the Stone Lumber Co., a member of 
the Boston wholesale colony since 1900. 


The Blanchard Lumber Co., with head offices 
in Boston and branches in New York, Phila- 
delphia and Seattle, has located H. A. Crane 
in the Baltimore selling field, to operate 
through the Philadelphia office. Mr. Crane 
had seen much selling service with the Krauss 
Bros. Lumber Co. 

Dayton A. Webster, who retired several 
years ago from the wholesale hardwood busi- 
' Boston, has accepted a selling posi- 
tion with the Oval Wood Dish Corporation, 
of Tupper Lake, N. Y., and will market its 
maple and birch in New England territory. 


ness at 


New Englanders Enjoy Seashore 

This column two weeks ago listed many 
wholesale and retail dealers at their summer 
homes mostly along the North and South 
shores and out on Cape Cod. Harry B. Steb- 
bins, of H. B. Stebbins Lumber Co., is at his 
shore cottage in Duxbury, near Plymouth, 
and Frank D. Sawyer, executive head of 
Palmer & Parker Co., mahogany manufac- 
turer in Charlestown, is getting in four 
week-end days each week at his fine estate 
in Hyannisport, on the south side of Cape 
Cod. .Over at North Falmouth, on Buzzards 
Bay, H. Wentworth Shepard, sales manager 
for Shepard & Morse Lumber Co., has located 
his family for the summer, and aims to spend 
each week-end with them. L. W. Taylor, of the 
Stone Lumber Co., Boston, is at his sightly 
summer home in Castine, Me. T. H. Shepard, 
of Shepard & Morse Lumber Co., has opened 
his north shore home in Marblehead, at which 
resort is also William G. Barker, veteran 
spruce distributor, who retired ten years ago. 
Now in his eighty-seventh year, Mr. Barker 
enjoys daily motor rides, and is in excellent 
health. At Annisquam, on the north shore, 
O. A. Shepard, of Blacker & Shepard Co., 
retail dealers, is occupying his shore home, 
and at the same resort is Harry H. Wiggin, 
head of the Wiggin Terminals and perpetual 
commodore of the Annisquam Yacht Club. 
Wells Blanchard, head of the Blanchard Lum- 
ber Co., Boston, has leased a fine estate for 
the summer at Biddeford Pool, near Old Or- 
chard, Me., and has located his family there. 
George H. Davenport, of Davenport-Peters 
Co., Boston, is with his family for the thirty- 
second season at Peaches Point, Marblehead, 
and William Bacon, executive head of this 


company, has a fine cottage at Marblehead 
Neck, while L. Mortimer Pratt, jr., of the 
selling staff, has located his family for the 
summer at Prouts Neck, near Portland, Me. 
Frank B. MeQuesten, of McQuesten Lumber 
Co.. East Boston, and his son George, are 


at their fine shore place on Marblehead har- 
bor for the summer. The latter is commo- 
dore of the famous Corinthian Yacht Club. 
Siegfried Hirsch, head of Tim-Manson- 
Huckins Co., also in East Boston, has located 
his family for the summer in a fine cottage 
at Gray Gables, on Buzzards Bay, a spot made 
famous as the summer home of President 
Cleveland. The Hirsch home is but a few 
hundred feet from the old Cleveland estate. 





New Yorkers Encouraged by 
the Inquiry 


New York, Aug. 1.—More inquiry, and 
slightly large sales, have caused a considerable 
improvement in feeling. While prices are no 
higher, there is a very decided tendency on the 
part of mill representatives, wholesalers and 
commission men to be more particular about 
credit requirements, and many of the small, 
depression-born yards that have proved slow 
pay in the past, are now having trouble getting 
lumber. 


Some belated home building has started. 
One real estate promoter on Long Island 
bought land and immediately started the 
foundations for a block of 14 homes last 


week; other isolated cases have been pointed 
out in Westchester, as well as on Long Island, 
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and trading in home lots is much brisker. 

The intercoastal shipping rate has broken 
wide open. Lumbermen estimate that the 
boats are taking cargoes as low as $6 a thou- 
sand feet, against the $10 Conference rate. 

Douglas Fir sales are very quiet, 
prices lower than they have been. 
sistance to selling at 
veloped. 


with 
Some re- 
present levels has de- 


Southern Pine sales are unchanged. Very 
few orders are booked, but a good volume of 
industrial and yard business is being fig- 
ured on. 


Western Pines remain quiet. Ponderosa is 
now selling a little more actively than Idaho 
pine. “Coast” Idaho pine, that can be 
brought in by water, is in some demand, but 
there is not much of it available. 

Hardwoods remain dull. Local 
for badly mixed cars, and export 
lacking. 


orders are 
business is 


Charles and Edward Lockridge, represent- 
ing the Bloedel-Donovan mills; Tom Cren- 
shaw, representing various southern pine and 
hardwood companies, and William Gates, 
West Coast lumberman, have opened a com- 
bined office at 515 Chrysler building, 42nd St. 
and Lexington avenue. The door of their 
suite is marked simply, ‘Lumber.” 


Quebec Lumberman Forges 
Ahead Despite Depressions 


Boston, MASSs., 
ton recently 


Aug. 
was 


1.—A visitor in Bos- 
Edouard Lacroix, head 
of the Madawaska Co., at Van Buren, Me.;: 
of the Madawaska Corporation (Ltd.) of 
Quebec, and of the Port Royal Pulp & Paper 
Co. (Ltd.) of Quebec. He had just com- 
pleted the purchase, at St. John, N. B., for 
the latter company, of the big Union Point 
plant of the Nashwaak Pulp & Paper Co. 
in the nearby township of Lancaster, which 
he expects to have in operation early in Sep- 
tember, with two hundred additional work- 
Mr. Lacroix had made a hurried trip 
to Boston to confer with Luther W. Piper, 
president of Perry Whitney Lumber Co., 148 
State Street, following the death on July 10 
of Chester C. Whitney, treasurer of that 
company, and as a result of this conference 
this Boston company will continue to func- 
tion as selling agent in New England for 
both the lumber and sulphite pulp products 
of the Lacroix enterprises in Maine and the 
Provinces. These include sawmills at Van 
Buren, Me.; Carleton, Restigouche and Nou- 
velle, Que., and St. John, N. B., with pulp 
and paper plants as an important sideline. 
The raw material for the new pulp plant 
at St. John will include all the waste from 
the big two band sawmills at Van Buren, 
which will be sent down by rail each day. 
Edouard Lacroix is a lumberman who at 
the age of 43 has already battled through 
four periods of business depression and has 
emerged stronger in each case. Edouard 
Lacroix is one of six brothers, the others 
being Jean, Joseph, Antoine, Pierre, and 
Charles. Antoine, who has been in charge 
of sales at the Van Buren sawmill, moves 
on to St. John, where he will have full charge 
of the Nashwaak pulp plant. Joseph will 
succeed Antoine at Van Buren. It is the 
present plan to establish executive offices 
for all of the Lacroix enterprises in St. John, 
but this is a matter for later determination. 
Of French-Canadian parentage, these six 
were born in a small Quebec village 
within twenty miles of the headwaters of 
the St. John River. At the age of 13 
Edouard’s great ambition was to win ap- 
pointment as a station agent on the Cana- 
dian Northern Railway and to attain this 
goal he must be proficient in telegraphy. 
This acquired the rest was easy. His service 
as station agent was brief, for his executive 
ability was quickly noted by shippers at his 
station, and, after a few courses at a com- 
mercial college, he was equipped for the 


(Continued on Page 57) 
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Intercoastal Cargo Rate 
Reported to Be Weaker 


DRY FIR 
OR HEMLOCK 
DIMENSION FOR 


BACK-HAUL 
TERRITORY 


Distributing Yards at 
Philadelphia & Port Newark 


carry complete stock of yard and 
shed items, including Fir Uppers 
and Dimension, White Pine, Red 
Cedar Siding, Natural and Stained 
Shingles, Garage Doors, Wall 
Boards. 


BLANCHARD 
LUMBER CO. 


Main Office: 126 State Street 
BOSTON, MASS. 


New York Office: 450 Seventh Ave. 
Philadelphia Office : Fid.-Phil. Trust Bldg. 
Seattle Office: White Building 
Newark Office: Newark Seaboard Term. 





SPECIALISTS 
IN TROPICAL HARDWOODS 


Genuine Mahogany—Spanish Cedar 
Teak — Philippine Indoako Wood 


INDIANA QUARTERED OAK COMPANY 
47 12th St., Long Island City, N. Y. 

















CORTLAND 7-5530 


J. HERBERT BATE CO.,Inc. 
WHOLESALE 
LUMBER 


50 Church St., New York, N. Y. 





CARTER LUMBER CO. 
Manufacturer’s and Wholesaler’s 


HARDWOOD LUMBER 
WHITE BIRCH SQUARES A SPECIALTY 
WOOD TURNINGS OF EVERY 
DESCRIPTION 


Bangor, Maine 





RICE & LOCKWOOD 
LUMBER COMPANY 


YELLOW PINE, WHITE PINE, 
FIR, SPRUCE, CEDAR, SHINGLES, 
OAK FLOORING. 


SPRINGFIELD, MASS. 
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All-Wood Houses Sold 





at Low 


Price in Chicago Suburb 


The air of Chicago is a-buzz with new hous- 
ing schemes, and plans for new kinds of equip- 
ment for dwellings. Steel as a small-house 
building material has been given prominence in 
recent news dispatches, but wood is far from 
being out of the picture. 

From the lumberman’s standpoint, one of the 
most interesting developments is that conducted 
by the Chicago Realty Finance Co., of 7 South 
Dearborn Street. This company was formed 
early in 1931 to take over the forty-four sub- 
divisions of the defunct H. O. Stone & Co., but 
has an entirely different personnel. It found 
that, to sell real estate, it must construct 
houses, and decided on a building experiment 
on one of its subdivisions, of 80 acres, at 95th 
Street and Ridgeland Avenue—near Oaklawn, 
Ill., and about 40 minutes, by rapid transpor- 
tation, from the Chicago downtown district. 


Wood House Is Easiest to Sell 


It put house design and construction in the 
hands of H. M. Quinn, who has had twenty 
years’ experience in Chicago building, and was 
for several years the general sales manager of 
the Metropolitan District Realty Trust, which 
developed the immense and high-grade subdi- 
visions of the Insull interests. 

To hear Mr. Quinn talk about lumber’s 
merits would put heart in any lumberman. He 
believes that he could build a house of other 
materials for as littlke money as would be re- 
quired for a house of wood. But, being a 
salesman, he wanted to sidestep sales resistance. 
His experience told him that people trust and 
like the kind of construction they have been 
accustomed to, and that a house built of lum- 
ber is easier to sell. So it was wood. He has 
not much respect for the merchandising ability 
of lumbermen as a whole, however, and de- 











' ’ ° 
Here is a floor plan of Unit No. 3, and a pic- 
ture of one of these units under construction, 
the price of this house with lot being $2,250 


clares that he is doing for the lumber indus- 
try, just what it should have done for itself— 
he is showing that a complete, convenient and 
comfortable home can be built for $1650. In 
the subdivision at present being developed, the 
lot costs an additional $1,000. 

It is not a mansion, he will admit, but force- 
fully asserts that it is a real home, honestly 
built. He does not pay a salesman a commis- 
sion on the cost of the home itself. The com- 
pany builds the homes to help sell the lots, and 
they are an aid to the salesman too. He aims 
to make every housing dollar count, but gives 
the usual commission on the lot itself. 


Is Sold on $30 a Month Terms 


Several floor plans are offered prospective 
builders, and the one reproduced here (Unit 
No. 3) is typical, but all are subject to such 
modification as the owner-to-be desires, while 
of course the price varies within a few hun- 
dred dollars in accordance with construction 
and equipment chosen. Plan No. 3 is for an 
L-shaped home 2814 feet wide by 31 feet deep, 
containing 15x11-foot living room, two 12x10%- 
foot bedrooms with closets, 12x9-foot kitchen, 
and bathroom. Photograph of one of these 
units under construction is also reproduced 
here. 

Price of this unit, with lot, is $2,250 plus 
insurance, on terms of $400 down and $30 a 
month, with 6 percent interest on unpaid bal- 
ance. The lowness of the price, compared with 
former city figures, is to some extent accounted 
for by the fact that labor is to be had at less 
than union rates in the outlying suburbs. 


Specifications Show Good Construction 


These houses appear to be soundly built. Out- 
side walls are covered with sheathing boards 
and siding, while the interior wall is Sheetrock, 
and all floors are double. Specifications are as 
follows : 

Foundation—Heavy cedar posts set 3 feet, 6 
inches in ground, and No. 1 yellow pine lam- 
inated girders 6x6 inches. Owner can dig 
basement in his spare time, without under- 
mining the house. 


Framing Materials—All No. 2 vellow pine. 
Studding and ceiling joists are 2x4-inch, 16- 
foot on centers. Floor joists are 2x8-inch, 16 
feet on centers. Roof rafters are 2x4 inch, 20 
feet on centers, with 1x6-inch collar beams, 
4 feet on centers. 

Sheathing—Rough floors, outside sheathing 
ind roof boards are 1x6-inch dressed and 
matched No, 2 yellow pine, laid tight. 

Insulation—-Heavy tarred slaters’ felt is 
laid under finished floor, siding and roofing. 


Outside Finish—Clear redwood or spruce 


%x6-inch bevel siding, with clear corner 
boards, frieze moldings, baseboard, rails, 


balusters and stepping etc. 

Roofing—Very best slate surfaced roll roof- 
ing, With diamond point or other design; 
color red, green or gray; with heavy slaters’ 
felt underneath, lap cemented and nailed. 


Frames—Clear pine or fir with 1%-inch 
casings; 15% inch sills; ball bearing pulleys 
for sash weights and cord, 

Windows and Sash—Clear white pine 1%- 
inch check-rail, with glass as shown, tacked 
and puttied. 

Shutters—Clear white pine, accurately ma- 
chined and well manufactured. All shutters 
1%-ineh thick. 

Finish Flooring—Clear yellow pine %x3\%- 
inch, end matched, tongued and grooved for 
all floors throughout. 


Interior Trim and Woodwork—Peak head 
cap style, with round edge casings, base- 
board, base shoe, jambs, stops and picture 
moldings for living room and bedrooms, all 
of clear shortleaf yellow pine. 


Doors—Outside doors of clear white pine, 
with glass, as shown. Interior doors, 2 panel 
clear fir. Where no door is shown on plan, 
we furnish jambs and casings (called cased 
opening), or install an arch opening. 
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This is typical of the all-wood homes being 
offered at attractive prices in a suburb of 
Chicago 
Plaster board (or insulating board) is used 


for all inside walls and ceilings, well nailed, 
and all joints puttied with plaster of paris, 
Hardware—All door locks, hinges, sash 
locks and lifts are lemon-brass finished; sash 
weights, sash cords, etc. are included. 





*ainting—A!l exterior woodwork is painted 
two coats of lead and oil, applied in good 
workmanlike manner; all nail heads are set 
and puttied before paint is applied. 

Decorating—Walis and ceilings of 
room, passages and bedrooms are papered 
with paper selected by owner. Bathroom and 
kitchen are sized and painted with lead and 
oil, 


living 


Interior Woodwork—Al]l doors and trim are 
cleaned, shellacked and varnished two coats, 
sand-papered between coats. Floors stained, 
shellacked and varnished, 

Water Supply (Owner is to connect plumb- 
ing fixtures himself)—A dug well, lined with 
brick, is to be located at rear of house, 
operated with an automatic electric pump in- 
stalled in the house, and water ptped to all 
fixtures, 

Sink—A 42-inch full apron, integral back, 
enameled iron sink with nickel plated faucet. 

Toilet—Vitrous bowl, with low down flush- 
ing tank. 

Lavatory—Wall lavatory of enameled iron 
with nickel plated faucet. 

Bath Tub—5’ 0 enameled iron tub on legs 
with nickel plated faucet. 

Sewage Disposal—<All waste pipes to be 
connected to tile pipe sewer line, which will 
empty into a concrete septic tank, from 
which the outflow will drain into a finger 
point system of drain tile—septic tank to be 
located at least 50 feet from well. 


No heating unit is included. 


All of the lumber so far has been bought at 
two of the larger Chicago yards. Only four 
houses have been undertaken, but ten others 
are under plan. Lumber is not bought until a 
house has been sold, for any speculative buying 
is studiously avoided, but it is believed that if 
demand were developed to an extent that would 
allow large scale operations, the lumber could 
be had on more attractive terms and the bene- 
fit passed along to the purchaser. The com- 
pany started by using No. 2 commons, but has 
switched to No. 1. 


Believes in Wood as Insulation 


Mr. Quinn is an enthusiastic advocate of the 
value of lumber as insulating material. He 
thinks that a standard inch board with a layer 
of building paper has at least as much insu- 
lating value as some of the materials that have 
displaced the board, and points out that lum- 
ber has structural value and strength besides 
—arguments that were forcefully presented by 
the old Western Pine Manufacturers’ Associ- 
ation following a laboratory investigation. With 
lumber at present prices, it is on a very favor- 
able basis of comparison. Of course this would 
not mean that lumber could displace non-struc- 
tural insulating material, but that lumber used 
for structural purposes has a high insulating 
value. 

One of the objections to this type of house 
is that it is too box-like, but Mr. Quinn is fully 
alive to the desirability of adding beauty and 
salability, and is now consulting with authort- 
ties in the lumber field as to improvements 
design that could be had at not too great addi- 
tional cost. 
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LUMBER MARKET REVIEW 


Southern Pine Sells Better to Railroads and Industrial 
Users; Orders 25 Percent Above Cut 


Southern pine bookings were alnrost exactly 25 percent 
above the cut in the week ended July 30, with production 
at 45 percent of 3-year average, compared with 47 percent 
the preceding week. In both weeks, shipments were con- 
siderably ahead of bookings. Reports indicate that rail- 
road inquiry is much more active, and that industrial users 
are doing some buying. In Southwest general farming 
sections, rural yard trade is better, but cotton growers in 
the South are awaiting crop returns. In the middle West, 
pine uppers are regaining some ground lost to fir, because 
the pine mills are now able to deliver at a lower price. Bet- 
ter inquiry for fall needs is encouraging the producers. 

Arkansas soft pine mills have been severely curtailing 
production, but have not been able to avoid a further easing 
off in prices, especially on upper grades. There has been 
an improvement in inquiry, especially for finish, but seuth- 
ern yards are holding off until a financial surplus from the 
cotton crop is assured. Some mattress lumber is selling. 


Trade in Canadian Spruces Handicapped by Tariff 


Eastern spruce is in slow demand. The tariff, now $4, 
has discouraged Maritime imports, but special schedules 
have been sold at prices that included this charge. New 
England mills face strong competition from cargo ship- 
ments of western stock of various species. Maritime mills 
are hopeful that, as a result of the Imperial Economic Con- 
ference, they will be able to market a good part of their 
cut in England. Rail movement of Engelmann spruce from 
British Columbia to American markets will of course be 
embarrassed by the tariff, under present price conditions 
on this side. A good movement of British Columbia Sitka, 
moving in bond through Seattle to Europe, is reported. 


Western Pine Mills Sell Larger Percentage of Bigger 
Cut, With Many Items Stronger 


Though production of Inland Empire and California pine 
mills reached almost 27 percent of capacity during the two 
weeks ended July 30, compared with 23 percent the pre- 
ceding two weeks, bookings made 8&7 percent of the actual 
cut, compared with 84 percent. In the period ended Aug. 1, 
Ponderosa Nos. 1 and 2 and sugar pine No. 2 shop items 
were stronger. Ponderosa No. 2 commons were lower and 
No. 3 higher, while Nos. 1 and 2 Idaho commons were 
stronger and No. 3 weaker. Ponderosa and Idaho inch C 
and D selects were stronger, and thicker items were off, 
but sugar pine selects weakened. Reports indicate that 
there is a more active interest in building lumber, espe- 
cially boards, in the middle West and East. While actual 
business is restricted, recent contacts have given the pro- 
ducers a much more optimistic feeling. 


Domestic Cargo Trade in Fir Increases With Break in 
Rates; Exports Off; Rail Prices Weaker 


West Coast production continued at 19 percent of capac- 
ity during the two weeks ended July 30, and bookings ex- 
ceeded it by 22.5 percent, compared with an excess of 32.3 
percent the preceding period. A large group of identical 
mills reported an increase in cut and decline in orders. 

Rail business was somewhat better. Inquiries from rail- 
road and industrial buyers are much more numerous, and 
some orders are being placed. Retail yards have not been 
taking much, but their inquiries indicate that they will soon 
be in the market for fall needs. Rail prices in the period 


Statistics, Pages 40-42—Market Reports, 


ended Aug. 1, except on flooring, were considerably lower 
on the average; their weakness discouraged buying. 

Domestic cargo trade showed a large gain, probably be- 
cause some ships are taking lumber at very low rates, fol- 
lowing the break in the intercoastal conference. The cut 
in rates will probably divert more rail business to move- 
ment through the Canal and back-haul. Southern Cali- 
fornia receipts and unsold stocks both show declines. 

export movement was lower, with Oriental rates stiffer, 
but there is good inquiry from Japan and China. 


Northern Pine and Hemlock Mills Reducing Stocks 


Demand for northern pine has been light. Imports from 
Canada are difficult to sell because of the tariff of $4 a 
thousand, for competition prevents its absorption on this 
side of the line. There is only a small supply of pattern 
stock available, but operations of the industries that use it 
are so curtailed that it has not been possible yet to estab- 
lish a price advance. In the Niagara area, retail demand 
has been slow, but advances in livestock prices have re- 
sulted in an improvement in the Northwest. Output of 
seven mills is only one-quarter as much as last year’s, and 
bookings, about fifty percent of last year’s, are about fifty 
percent above actual cut. 

There is practically no production of northern hemlock, 
though sales are not ten percent below last year’s, so that 
stocks are being reduced. In the East, hemlock is difficult 
to sell in competition with West Coast stuff. 


Carolina Pine Box Moving; Rains Reduce Roofer Cut 


North Carolina pine demands from the yards has con- 
tinued sluggish, not a great quantity of the better grades 
or of shed stock being sold. There are indications, in the 
list of sales prices for the period ended July 30, that prices 
are becoming more stable. There were considerably more 
declines than advances, but they were of small amount, and 
there was a good sprinkling of advances. The 6-inch kiln 
dried roofers were slightly stronger because this size is 
in short supply, and mills are firmer in their quotations. 
The call for box lumber shows a little more sign of life, 
but the factories are cautious buyers; their stocks are low 
and they have been inquiring for large water shipments but 
orders have been for carlots only. 

Georgia roofer trade is very quiet, though there is a small 
movement to points in the Southeast itself and to northern 
markets. Production, because of recent rains, is very low, 
and the 6-inch are somewhat scarcer, but prices continue 
discouragingly low. 


Hardwood Export Volume and Prices Improve; Some 
Domestic Groups Are Inquiring 


The news from all hardwood distributing centers is bet- 
ter than in a long while, but statistical reports for the 
week ended July 30 are not yet available. The preceding 
week, orders fell below the cut, and there was talk of cur- 
tailment to 12% percent capacity. The most encouraging 
reports deal with English demand, it being said that buyers 
are offering more acceptable prices and taking larger lots. 
The best domestic reports come from the East, where in- 
dustrial users are more active, and more business is ex- 
pected from furniture plants. Here, too, millwork and 
flooring plants are buying better than those in other sec- 
tions, which continue to report slow trade. Automobile 
demand is considered just a little better. While there are 
some distress offerings, they are believed to be getting 
fewer, and if a fair proportion of present inquiry results 
in sales, prices should attain a firmer undertone. 


Pages 44-47, 50-51—Prices, Pages 54-55 
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New Orleans, La., for sales made 
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THIS WEEK’S LUMBER PRICES 


been inserted and distinguished by asterisk: 
West East West East 
Side Side Side Side 
Flooring, Standard Partition, Standard 
Lengths Lengths 
%x4”"— 
1x3” rift— eis os. “eens 
B&better B&better.. 19.35 19.66 
Shortleaf.. 37.14 33.39|2Fop, Siding, Standard 
Longleaf.. 45.50 52.00 Lengths, 1x6 
No. 117— 
No. 1— sor qx|B&better.. 17.43 *17.24 
oe ae Af.. s.+- S37 SIMO. 1... 16.07 16.63 
os BE ee sone #59 p9|Assorted patterns— 
‘ -.¢ = B&better.. 17.00 18,22 
1x3” flat - Beakan 18.03 16.98 
grain— oan " voageee Lath 
B&better.. 17.93 19.51 %x1%”, 
No. 1 «sees 16.61 18.88INo 3 2.05 2.08 
i *9.43 15.00 No. 9 1.44 *1 46 
Ix4” rift— oa : 
R&better Gustness Pea. 
Shortleaf.. 34.50 *32.31 B&better 
Longleaf. .*29.75 owe Inch thick— 
tae 2 2 t—‘“‘é‘C wi ie 23.00 24.75 
Shortleaf.. 29.00 6” Di ae 33.87 33.31 
Longleaf. .*38.75 ea an 21.91 20.13 
a sheen 26.22 26.75 
1x4” flat Se” seasee 41.42 42.25 
grain— 
B@botter.. 1835 18.95l06 ‘oe’ so.ce 37.75 
et 16.26 16.21|-e1o" “°° 4300 |. 
No. 2..... 10.75 11.44/99" “*** ——_ |. 
Ceiling, Standard = 
o___enaths Inch thick— 
%x4 _ 21.87 
B&better.. 16.75 *17.25 , Seyi 21.00 *#19.17 
5ex4”— as 23.00 *18.75 
B&better:. 16.20 15.11/10” ...... 37.50 *23.67 
ek. Bwewae 14.28 i |) ee 36.75 *35.67 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern 
in the period July 18-23, 


































August 6, 1932 


Pine Lumber Exchange, 


but, where prices for this period were not available, prices for the month to date have 
West East West East West East West East 
Side Side Side Side Side Side Side Side 
Rough Finish, 10-20’ No. 2 Shiplap and No. 1 Shortleaf No. 1 Longleaf 
B&better— Boards, Std. Lgth. Dimension 7 Dimension 
Inch thick— Shortleaf— 2x4”— 24 
«scan 19.05 tater esane 11.23 10.53 $s & 14’.. 123.70 13.19 12 & 10°... 83 13.17 
Se 22.58 17.17}1x10” 12.55 LE 0 <nee's SESE FEGGLES ccccvcs 14.50 14.70 
Ma ee 24.33 20.00 -_ 2x6" 2x6” 
Po came 31.75 35.50 —e 13.95 12.43]12, & 14’-- 11.08 10.33/12 & 14°.. 10.80 12.21 
5&6/4 thick— 1x10” 13.39 13.04|18 ----:-- 11.91 12.00/16" ....... 11.75 12.90 
rere 24.50 2x8” 2x8” 
5&10” *43.95| No. 2 Boards, 1x12” |15 ¢ 14’ .. 12.04 13.00)12 & 14’... 11. 90 11.50 
Standard Length ee tT So 13.41 13.50 
Casing & Base 10-20’ |Shortleaf.. 13.28 11.44 2x10” 2x10” 
B&better, Longleaf... 17.46 20.30);9" |. 11... 38:75 FIS.7518F 2. csc *18.08 17.25 
1x4 & 6” 30.10 26.75 Car Siding, Lining 14’ .....-. 15.05 *13. 25 rere 16.00 17.58 
and Roofing 16’... eee 15.84 16.25)16° ....... *17.19 22.00 
Casing, Base & Jamb B&better 2x12” 2x12” 

10-20 ix4” 9’ 18.00 12 & 14’.. 19.07 *18.50]12 & 14’.. 21.54 *21.75 
B&better, 1x6” 8’ 13.50 Oe vednaes 19.96 *21.41|16’ ....... 28.00 30.25 
“ee $2.12 *35.17|1x6” 
1x5&10” 40.25 *36.50 12&14’.. 18.50 No. 2 Shortleaf No. 2 Longleaf 

1x6” 16’... 18.50 Dimension , Dimension 
No. 1 Fencing and eT ae 2x4” 2x4 ; 

Boards, 10-20’ 1x4” 9’ 18.00 12 & 14’.. 10.78 *%9.92 12 & 14 11.83 12.03 
——— 15.39 17.28 1x6” ith = a - ae wes 11.55 eS —7 aa 13.00 14.03 
1x6” |.... 16.23 17.50] 12&14’.. 19.75 .... | 2x6"  — 
ee 15.01 18.21 ; oe 12 & 14’... $8.85 29.67)12,& 14’.. 9.00 9.92 
0) gf ) a 23.83 Timbers, 20’ & 16’ ; *9 33 *9 48 a” éoeincwes 10.81 11.77 
su22” .... 30.98 303) Under, No. 1 2x8” ; “ 12x8” 

, | Longleaf— 12 & 14’ 10.23 *9.59|12, & 14 9.00 10.88 

No. 1 eet a? ay 8x8” &und. 14.07 14.80]16 ....... 10.36 10.00|16 ------- 12.00 13.88 
1 “be 14-50 16.25) 3x10-10x10" 19.25 19.00] 9x19" 2x10” 

= $x12-12x12"*30.33 27.50|;9 @ 14° 10.48 9.25412 & 14’..*11.23 *10.36 

No. 2 Fencing, Stand-|Shortleaf— eee 12.13 9.10|16 .--..-.-. 13.32 
ard Lengths 8x8” &und. 13.96 11.66 | 2x12” 2x12” 

We . Gwiaae 9.14 9.35) 3x10-10x10”"18.80 *19.75}12 & 14’ 11.05 10.00)12 & 14’.. 12.00 *11.25 

1x6”"&C.M. 9.93 10.69'3x12-12x12"17.99 18.00 116’ ....... TR.BG TGR ES 2 cckctes 16.00 16.00 






























Seattle, Wash. July 
carload lots, f. o. b. mill, 
based on four bundles to 
shingles mixed with fir lumber being 10 
higher than these prices: 


all 


. ; 30.—Following 
prices direct to the trade on carload or part 
prices being 
the square, 


RED CEDAR SHINGLES 


are 


and 
cents 


New Grades, Per Square 


Washington- British 
Royals, 24”— Oregon Columbia 
SR i wae a ela dua $1.90 
Serene 1.65 
Perfections, 18 5/24”"— 
SD SER aie tat ea me Bia 1.65@1.75 1.65@1.80 
e Saeee ea 
ey SE ee 85 
16”— 
Pare .. 1.40@1.75 1.50@1.80 
No. 2 (12” ¢ lea ur ). 1.00@1.50 1.00@1.50 
No ivtebendade cs 1.00 



























NORTH CAROLINA 












PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the period July 
18 to 30, inclusive, as reported by the North 
Carolina Pine Association: 

Rough: 

Edge 4/4— 
| Re ee ante ne ee ee eee $25.85 
a es Sarat A laa ct ie ela at a ee oa 20.95 
I a a a a ee ae eae ea atid lena nacire 13.30 
Ee OE rar re eee Ae ee ee 9.95 

No. 1 No. 2 

B&better No.1 box box 

2 a $23.65 ea aaa iene 
te eka dias 24.65 ‘ - faeces 
oO} err 25.75 $19.75 $14.30 $11.45 
"> eee 30.50 lil EE saute 
ack hawan 28.35 21.95 15.20 12.50 
I ci ane Solaris 32.30 27.30 15.25 12.70 
Den” 6Seaesews 43.45 32.60 19.25 13.55 

Edge B&better— 

a re hn a a ls delete bi gacie g ok ee ee $27.80 
NN i di hn dade rsrce ip igh Os Wha Me A ee 38.05 
Ro ean wae ands Oka ee bee weed 46.90 
i a a ai art a a a ae ag Wea ae 32.75 

Bark Strips— 
cee een here eee en ee 19.20 
Th a Bo a ln ares ies he ah Doaw ai ae oh an 9.00 
Dressed: 21%” 3” & 

Flooring— Wide Wider 

Pe SE” ceseecoesaseva $24.70 $23.30 

ak © GOUeeOe GF svecwonas 21.00 20.90 

i eh ME one aan ea 15.50 15.40 
B&better bark strip partition.......... $19.70 
3ox bark strips dressed..........e.00% 11.25 

No. 2 
Roofers: dressed 
1x 6” «neta wee —errrrr re 
RN iis i a Se a oe oak aa 15.75 
RP aS rare eae eee, 15.90 





DOUGLAS FIR 


{Special Telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 2.—F. o. b. mill prices 
on actual sales of fir, July 29-30 and Aug. 1, 


direct only, straight and mixed cars, reported 
by West Coast mills to the Davis Statistical 


Bureau, were as follows: 
Vertical Grain Flooring 
B&B&btr ¢ D 
EE . a ikea na eden $21.25 $15.75 er 
B&btr Cc D 
eee rr $24.50 eee 
Dean” atime ere eee 26.00 
Flat Grain Flooring 
alll RD Pe pam sk eee 13.50 $12.50 
[oe cin weesetkaaxnen 17.25 14.25 
Mixed Grain Flooring 
CE: i cneiveedaneea mee $9.75 
Ceiling 
5g x4 re ee 12.75 10.75 
Dn” §«es4dnenbadtoeunen 15.50 12.00 
Drop Siding, 1x6” 
ere ra 15.50 13.00 10.00 
re eee ere 17.00 13.75 ewe 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
ee P $25.50 $23.75 $43.75 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Se $10.25 $10.25 $10.00 $13.00 
ee Sees 5.75 6.50 7.00 7.00 
Pe: Mitkcaeas 5.25 5.75 5.75 ; 
Dimension 
No 2” thic k— 

14’ 16’ 18’ 20’ 22&24’ 
eentcaes $1100 $11. 10 $12.25 $13.00 $12.25 mee 
6” 10.75 10.25 11.25 11.50 12.00 $14.25 
CPS 10.00 10.25 11.00 10.75 12.50 13.75 

er 11.50 11.25 11.25 13.00 12.25 13.00 
> ya 11.75 11.75 12.00 12.25 11.75 12.50 
2x4”, 8’, $11.25; 10’, $11.25; 2x6”, 10’, $10.75 
Random— yg 2x6” 2x8” 2x10” 2x12” 
Poe Bescke $6.2 $7.50 ot.58 wae $6.25 
No. ; nee 4. 50 7.25 Gwe 
No. 1 Common Rough &/or Surfaced Timbers 
ae te, GOS GE OP acess ctceccerecen essen $10.25 
Sak Ge BRete” 80 OF bcc cccvecc eve neesces 10.00 
Fir Lath 
Max. 2, BMP SE,, GIF oc cc ccc cwescivsenesvias $2.50 





You Can Sell IT or Buy IT 
Thru a Classified Ad. 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Aug. 3.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Association by members 
during the period July 26 to Aug. 1, inclusive. 
Averages include both direct and wholesale 
sales, and are based on specified items only. 
Quotations follow: 

Ponderosa Pine 





5/4x8” 6/4x8” 
SELEcT, S2 or 4S— 1x8” & wadr. & war. 
© Betest Was. «6006 $31.26 : ae 
D Select Rio....«. $26.15 $28.75 $25.25 
om s$2s— No. 1 No. 2 
borate dis Si aie aea wa ema $25.75 $18.47 
es a at en eT aaa al Sod 25.6 18.64 
Culsesis $2 or 4S— No. 2 No. 3 
a as ew are he gue aes $15.98 $10.91 
a RRS EES pe eae 21.89 11.62 
ee G BFE, Be Mee cries sce wocsaxv vanes $6.47 
Idaho White Pine 5&6 /4x8” 
SELECT, S2 or 4S— 1x8” & war. 
yh OSS a een $40.00 $60.15 
Eee) ee rr re 33.49 38.13 
ComMMons, S2 or 4S— No.1 No. 2 No. 3 
J lh. ee $30.24 $24.65 $13.74 
> yi rr 70.00 34.92 18.72 
ee ee ee re $10.37 
Sugar Pine 

tne” 5/4x8” 6 /4x8” 
SeELEcT, S2 or 4S— &wadr. & wadr. & wadr 
B&better RL..... — $71.50 $71.50 
C Select RL...... $59.00 56.50 46.00 
po a) ae 45.75 41.75 oan 
SHop, S2S— No. 1 No. 2 No. 3 

Sa sh athk cna ica eure ts $34.82 $25.25 

— Ree ae 32.40 23.92 

8 RR TRE Seer 28.22 
Larch—Douglas Fir = 
ee —F Fae $11.75 
No. 1 Dimension, 2x6&8”, 16’........... 10.12 
No. 3 Common, S2 or 4S, 1x8” RL...... 8.25 
Vert. gr. flooring, C&better, 4” RL..... 20.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., Aug. Log market quo- 


tations: 
Fir, yellow: Ungraded, $10@12 
Ungraded, $8@8.50; small, $6.50. 





° 
-_ 


Fir, red: 
Hemlock. Ungraded, $6@7. 

Red Cedar: Depending on quality, $9@11. 
Spruce: No. 1, $17; No. 2, $12; No. 8. 


vs 





Seattle, July 30.—List prices of logs: 

Fir: No. 1, $14@16; No. 2, $10@12; No. 3, 
$7 “@ 8. 

— Shingle logs, $8@10; lumber 1085, 





, No. 2, $10; No. 3, $7.50. 
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46.00 


“as - 


"> 

_ 
oa 
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NJ 
quo- 
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August 6, 1932 


WESTERN RED CEDAR 


Seattle, Wash., July 30.—Prices for red 
cedar oe in mixed cars, new bundling, 8 


to 18 foot, f. o. b. mill, are: 
Beveled Siding, %-inch 
Clear “——_ — 
ew QTE eee $20.00 $16.00 $15.00 
REE. -sias soacnwecea eae 22.00 18.00 15.00 
ROW icccekwaraann 22.00 17.00 15.00 
Clear Bungalow Siding 
% inch % inch 
es ouid wicagiae miamereeuieee $34.00 $24.00 
Re ee eer 43.00 36.00 
SON 608 cs ccdcsarnekeaes we 55.00 abiwe 
Finish, B&better S2S or S4S 
or Rough 
DE 5 sca we gew hed d mawe enn mae aceon $45.00 
aa la A se hs ah alo a a 55.00 
SEE Katie nkeenh ae eninkn came eed 70.00 
SEE oie ne iid dale eRe eae awa iee ae 100.00 
EE «agin teeters nie Miele eid iia aaa 105.00 
Ceiling or Flooring 
OS gO Ce FO re TOC re ete $ 30.00 
Discount on Moldings 
Made from 1x4” and under...........e2. 64% 
ms SOO DEMOt BIUOD, occ wc ccccecveneces 54% 
Additional discount for 10,000 feet or 
et Oe MG nécccens ent oeseteeebeneees 5% 
Clear Lattice 5/16” 4 to 16’ 
100 lin. ft. 
Se diver berwest Shae wane ere hw eee $0.25 
asi cal dias AO a he ek ge ee OS ee ee ela -33 
DT saw wmdca a ah eeordiats awe ee eae wee .36 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 2.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 

OS =e $39.00 4/4 weeeeeeee $15.00 

* 10" Dee tewdiadnes 18.00 

andes — ie os... 20.00 
Bevel siding— S/S cccvcocer 22.00 ! 

SE ibnnee dine 27.00 

errr $16.00 BPE: Spesnsous 29.00 

%x6”, Flat gr. 17.00 Lath .......... 3.00 


%x6”,Vert.gr. 22.00 Green box.9.50@11.50 





W ant Something? 
Look in the Classified Section 





AMERICAN LUMBERMAN 
OAK FLOORING 


Following are carlot quotations, 


Memphis 


basis, on oak flooring: 


1$x2%4” }$x114” 3 x2” 3x1” 


Clr. qtd. wht....$72.00 $60.00 $55.00 $42.00 
Clr. qtd. red.... 60.00 50.00 47.00 42.00 
Sel. qtd. wht.... 42.00 40.00 35.00 30.00 
Sel. qtd. red.... 40.00 35.00 35.00 32.00 
Cir. pln. wht.... 41.00 40.00 38.00 32.00 
Cir. pln. red.... 39.00 40.00 35.00 32.00 
Sel. pln. wht.... '35.00 28.00 33.00 24.00 
Sel. pln. red.. 35.00 30.00 32.00 26.00 
No. 1 com. wht. 28.00 22.00 18.00 18.00 
No. 1 com. red.. 28.00 22.00 16.00 18.00 
Pe: S BRS kscne 12.00 10.00 10.00 10.00 

x2" x1” f¢x2” 
Ce COR. WES 66s ces eews $60.00 $60.00 $75.00 
a ee eee 55.00 55.00 65.00 
SS  ” * See 45.00 45.00 50.00 
ee ee eee 45.00 45.00 50.00 
Cale Deke Ws cies ec ccses 42.00 42.00 48.00 
a, ee Pi o<weeeecees 40.00 40.00 45.00 
_. = a ere 37.00 35.00 39.00 
ns, MO Wa mice week bee Seo 35.00 35.00 36.00 
me. 5 COM, WHE s. ccc ccces 23.00 20.00 20.00 
wee. 5 CORR. POR. cc cevewes 23.00 20.00 20.00 
SS 2s eee 12.00 12.00 10.00 


New York delivered prices may be obtained 
by adding to the above: For }%-inch stock, 
$9; for %-inch, $4.50; for %-inch, $5.50. 


Chicago delivered prices may be obtained 
by adding to the above; For }%-inch stock, 
$6; for %-inch, $3; for %-inch $3.50. 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: FAS No. 1& sel. 
sae a aaa ata wae $100.00 $ 70.00 
| Seer eae ee 105.00 75.00 
CS , AS ee eengn see 105.00 75.00 
RAE CaS AE EMA pee 105.00 75.00 
rer errr ne 130.00 100.00 
De eavieaw kee aeatere kanes 140.00 110.00 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 


quote as follows on northern hard maple 

flooring, f. o. b. cars Cadillac, Mich., basis: 
First Second Third 

BU eee. wea ela $45.00 $32.00 $21.00 





TIDEWATER RED CYPRESS 








Jacksonville, Fla., Aug. 1.—Following is a list of new wholesale prices on tidewater 
red cypress, random widths and lengths revised as of July 19, f. 0. b. Chicago: 

Grades = ¢%" 1%” _ 21%” ad 4” 
SY Sika erage 4 Weeki oe hae eke ee ew eee we wee eoee $109.75 $118.25 $142.25 $142.25 $149.25 
PERIGEE AES ORO e Pen NE Gre me = eeeree se 68.25 73.25 83.50 93.50 123.50 123.50 128.50 
NI er ee Ser Se a ad 54.50 59.50 62.50 69.50 91.50 91.50 99.50 
PO on a fs ha a os ed a Ss 36.50 49. 50 58.50 61.50 80.25 80.25 88.25 
iit a Seat ar ial I Gs 1 a ag cor ws ahi a lea eae 26.25 26.25 26.25 26.25 Cypress Shingles, 18” 
MII sig are wien alata iuimite ad ola satin 28.25 30.25 30.25 31.25 4” gh 
I NII iso ov sorta: einin wit Gone wi sis Now el air 79.50 84.50 109.75 118.25 |Best ........ $6.00 $7.00 
DE ettivhind ebonbbhesink Pimbwidackie ewe 69.50 74.50 76.50 84.50 |Prime ...... 4.25 4.65 
C&better OSES OTL IEN 58.50 63.50 65.50 68.50 }RCOonOmY, «ss 4.20 4.60 

SN iss cckess edencaancs 49.50 54.50 54.50 49.50 | 7” — 
No, slings, ee re ie 39.25 39.25 39.25 39.25 |9x1%—4’ ..$4.65 $3.90 

ME Savio whe wists s kas Soda bade suelo. 53.50 58.50 60.50 63.50 |3¢x1144—32” . 2.00 ert 





55 
ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortieaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 30: 


Flooring 
1x3” 1x4” 
Edge grain—Bé&better........ $38.00 37.00 
Flat grain—Bé&better........ 20.00 19.50 
earner 16.00 15.50 
re ee 12.00 11.50 
Partition and Siding 
Boston partition, B&better, 1x4”........ $20.00 
Drop siding, B&better, 1x6”............ 20.00 
Finish and Moldings 
Finish, B&better, 155B10"% .....00 2. cevcvens $32.00 
Finish, B&better, 5/4x5&10”............ 45.00 
Ces: Seek DAG, TE 66 6.6 e506 ed e020 Kes » 35.00 
Discount on moldings, 1%” and under... 65% 
3 ee Ee eee ret Tre Tee 55% 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”........ $16.00 
Boards. Me, S,. Fete, £6, Te’ ce iicc uss 16.00 
Phiniam, MG. F,. TES" sc vesecveneersv wowse 11.50 
Dimension 
Me. 1... Be Ol, Die GR. Oe woke os he nsewcas $12.00 
ee a eS CS errr ee 15.50 
py ih AE OE ee ee 23.00 
Ma. 3, 2 27, Pee. OOS BO vceseccexesacus 11.50 
> gel Oe eet 14.00 
Lath 
Me. §; Bebe... Mic caccvnesacognescessex $2.75 





CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks June 6 to July 1, 














1932, inclusive, and for the year to date, 
Jan. 1 to July 1, 1932, with comparative fig- 
ures for the corresponding periods of 1931: 
Receipts 
Ship- Above 
Lumber— Receipts ments Shipments 
June 6 to 11932 52,966 20,192 32,774 
July 1 §1931 102,155 41,923 60,232 
Inc. or Gec.... —49,189 —21,731 §—37,458 
Jan. 1 to 1932 386,741 152,625 234,116 
July 6 1931 713,431 303,281 410,150 
Inc. or dec..... -—426,690 —350,656 §—176,034 
Shipments 
Ship- Above 

Shingles— Receipts ments Receipts 
June 6 to } 1932 8,947 9,509 562 
July 1 § 1931 12,750 16,842 4,092 
Inc. or dec....; —3,803 —7,333 §+ 3,530 
Jan. 1 to )} 1932 48,656 63,430 14,774 
July 6 § 1931 103,300 115,356 12,056 
Inc. or dec..... +54,644 —51,926 §—2,718 
§Last figure in each group gives difference 


between 1932 and 1931 net receipts. 





WoopWoRKING MACHINERY, of a kind not now 
procurable in the United Kingdom, may be ex- 
empted from paying an import duty on appli- 
cation, to the Import Duties Advisory Commit- 
tee, by the prospective purchaser or the sole 
agent for such machinery. 








SALES PRICES OF SOUTHERN HARDWOODS 


Following were 





4/4 5 
Rev Gum— / asin 
Qtd. FAS.. 51.25@ 56.00 56.00 56.00 
Pin. Ps Se Db oeeeeeeccce walkas 
No.1&sel. 31.75@ 35.75 36.25 39.25 
Sap Gum 
Qtd. FAS.. 36.75 38.25 39.25 
oe See, Se GERTE Vv eeevicecse selena 
a | ieee 33.50 34.00 
me. Daeeee, SE Te BESO Cnccevewsce aches 
No. 2 o> 19.50@ 20.50 21.75 = cee. 
Black GumM— 
Qtd. No. 1 
NRO ary 2 a en / hy © Bt nara 
Hickory— 
MME civockt tn sie cmnaiae widaubteeacaiom . “asusiits 
WHITE Oaxk— 
Qtd. No. 1 
A a a 56.25 
wae, 4095 «i $$ adesuseceaed came 
eae eo @& &8&=«—|}606—wee 
eo 2658 = =&@=—=—CO dt aeuteeun xemen 
No.3 ... 20.25 


average sales prices received for southern hardwoods during the week ended July 26, Chicago 


4/4 


6/4 8/4 
RED OaK— 
56.00 Qtd. No. 1 
ee Pee eee ee & sel. . 50.25 
42.50 No. 2. 32.25 
Pin. FAS.. 63.50 
No.1&sel. 44.25@ 
37.00 
seen 30.75 POPLAR— 
SPACES ae Pin. Saps & 
pid ica savin: She tie oration ee C8. tance Gee 
eathe Rear aes No. 2-B.. 21.00@ 
AsH— 
2. eae .00 
No. 1&el 29.75@ 
EERE Sen ree Mo.3 ..... 30.00 
REEcH— 
Sergei 54.50 PAS ...... O95 
No. 1&sel 30.75 
We: BD sce s 20.75 
a aes i eae COTTON WOoOoD— 
i No. 1&sel.. 25.25 
neeccen eaneccctecce AGRI 
Satie Wa, | ichiea ee PE cents SO 


basis: 
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OBITUARY RECORD 











ALBERT J. HENRY, SR., partiarch of re- 
tail lumber dealers in Michigan City, Ind., 
and pioneer in that city’s once flourishing 
water-borne lumber commerce, died in a hos- 
pital at Hammond, Ind., Thursday afternoon, 
July 21, after a week's illness. He was 80 
vears old. Senior member of the Henry 
Lumber Co. in Michigan City, Mr. Henry was 
among that city’s more prominent residents. 
He was an interested member of the Cham- 
ber of Commerce and one of its organizers. 
He was a Mason, a Rotarian and a Knight 
Templar. Mr. Henry was born in Pine Sta- 
tion, Pa., Jan. 5, 1852. He was educated in 
the East but moeved to Michigan in his youth. 
For ten years he was with Jonathan Boyce 
n the lumber business at White Cloud, Mich., 
and in 1882 was sent to Michigan City to 
manage the branch plant of the Boyce Lum- 
ber Co. there In 1892 he purchased the 
Boyce interests, out of which grew the Henry 
Lumber Co. of which he was president. Two 
sons survive, Charles Lloyd and Albert J. 
Henry, who have been associated with their 
father in the Henry Lumber Co. for a num- 
ber of years A sister also survives. 


WALTER CREED DAVIS, aged 68, vice 
president of the Virginia Lumbermen’'s Asso- 
ciation, and until his retirement last April 
president of Sitterding, Carneal & Davis, 
lumber and millwork dealers at Richmond, 
"a., died at his home in that city on July 22 
after two weeks’ illness. A native of Rich- 
mond, Mr. Davis early became identified with 
local business houses, notably Carneal & 
Davis, later the Sitterding, Carneal & Davis 
Co. He was a director of the First and 
Merchants’ National Bank, vice president of 
Jones & Davis, president of the Sitearda 
Finance & Holding Corporation, and a direc- 
tor of the Home Owners’ Corporation. He 
was also a director of the Y. M. C. A. and 
the Virginia Mechanics’ Institute. For 46 
years Mr. Davis was a leader in Richmond's 
financial and civic life A widow, one daugh- 
ter and four sons survive. 


HENRY E. LANGELAND, JR., of Muske- 
gon, Mich., died suddenly following an emer- 
gency operation for appendicitis, at the early 
age of 45 For the last nine years he had 
been general manager of the Langeland 
Manufacturing Co., founded by his father, and 
secretary of the Lakeside Lumber Co., retail. 
He was a director of the local building and 
loan association, an executive of the mer- 
chants’ service bureau of the chamber of 
commerce and gave much of his time to 
Y. M. C. A. and Central Reformed Church 
activities. He is survived by his parents, his 
widow and three children, Frances, Julia and 
Edward, and a sister, Mrs. F. C. Van Cleef, 
of Essex Falls, N. J. 


ALBERT C. MILLER, aged 60, retail lum- 
berman of Delaware, Ohio, died recently after 
a lengthy illness of heart trouble. He was 
vice president and general manager of the 
A. C. Miller Co., of Delaware, and had been 
in the lumber business in that place for 37 
years, He is survived by his widow, two 
brothers and a nephew. 


JOSEPH F. RANGER, treasurer Casper 
tanger Lumber C'o., of Holyoke, Mass., and 
president Casper Ranger Construction Co., 
of the same city, died July 21 at the Copley- 
Plaza Hotel in Boston, where he was a guest 
during reconstruction by his company of the 
New Old South Church. The business was 
founded in 1877 by his father, Casper Ranger. 
Deceased was born in Holyoke Sept. 5, 1872. 
He leaves three brothers, James, Charles and 


George, and all are associated with the 
Ranger companies in Holyoke. Meetings of 
directors of these companies were held in 


Holyoke on July 26, when Casper Ranger, 
a son of deceased, was elected treasurer of 
Casper Ranger Construction Co., Inc., and 
treasurer of Casper Ranger Lumber Co., and 
becomes managing director. James A. 
Ranger, a brother of deceased and president 
of the lumber company, was elected presi- 
dent of the construction company. 


MRS. JOHN A. LIMBACK, whose husband 
is the head of the Limback Lumber Co.,, of 
Cedar Rapids, lowa, died July 25 at Seattle, 
Wash., in the home of her son, Anthon Z, 
Limback Mr. and Mrs. John A. Limback 
had been attending the Rotary International, 
and Mrs. Limback remained for a visit with 
her son, Mr. Limback having returned to 
Cedar Rapids. Mr. and Mrs. Anthon Z, Lim- 
back and their daughter Marian brought the 
remains to Cedar Rapids for interment. An- 
other daughter, Mrs. James Y. Canfield, and 
her husband, had also been visiting with 
Mr. and Mrs. Anthon Z. Limback, and were 
motoring home to Cedar Rapids when notified 
of Mrs. Limback’s death. The deceased was 


Joseph Zimmerman, prominent in lowa 


tess, and known for her many charitable acts. 


Funeral services the Immaculate 


she had been a prominent member, and inter- 





WILLARD G. HOLLIS, for many years sec- 
4 Northwestern Lumbermen’s 
secretary-emeritus 


Minn., Wednesday evening, July 20, after 


November, 1859, of an old New Eng- 
Weymouth, Mass., about He graduated 


1878, and went 
locomotive shops 


Washburn interests. 














owned by the Washburn interests along that 


offered the secretaryship of the Northwestern 


Lumbermen’s Association, newly organ- 


nently successful career as a lumber associa- 


ing figure in the development of association 
entertainment 
In the summer of 1893 he hit upon the 


developed under the name of 


Northwestern 
resigned from 


Lumbermen’s 
Inter-Insurance 


Shortly afterward Mr. Hollis re- 
Lumbermen’s 


made secretary-emeritus. 
was one of the first fifty mem- 


Northwestern 


Cities Club, aiding by his advice and experi- 


He was also vice president of 
the Minnesota Tree Society and vice president 


August 6, 1939 


affable association secretary and numbereq 
among his acquaintances thousands of lum. 
bermen from all parts of the country. Of 
a rather quiet and unassertive disposition 
he nevertheless made himself felt through: 
out lumberdom because of his experienced 
wisdom, his advanced ideas and his delight- 
ful, cheerful, friendly personality. He pos- 
sessed a thorough understanding based on 
long experience of retailers’ problems and 
was always ready to give the best that was 
in him to the service of the trade. 

Mr. Hollis was married in 1882 to Migs 
Florence McMillan Hunter, of an old New 
Brunswick family, who survives with one 
son, Venning Hollis, also of Minneapolis. 





CARPER S. STEVENSON, aged 61, a life. 
long resident of Jackson County, Ohio, and at 
the time of his death president of the Jack- 
son Mill & Lumber Co., of Jackson, Ohio, 
died recently following a long illness from 
complications. He was born in Liberty Town- 
ship and spent his entire business career in 
the lumber business in Jackson County. He 
leaves a son, a sister and three brothers, 


WILLIAM J. SACKMAN, of Waukegan, III, 
died recently in hospital, of a long con- 
tinued ailment. He was 58 years of age. He 
started his lumber career in the Dow Sash 
& Door Factory, became manager of. the 
Hussey yard established in Waukegan in 
1905, and in 1905 founded, with M. H. Hussey, 
the North Chicago Lumber & Coal Co. Fol- 
lowing the decease of M. H. Hussey in 1929, 
Mr. Sackman purchased his interests and be- 
came president. He took a prominent part 
in Liberty Loan and Red Cross work during 
the War, and was a lover of golf. He leaves 
one son, an only child, Earl W. Sackman, who 
has been with the firm since 1921, his widow, 
three brothers, two half brothers and two 
half sisters. 





MRS. C. C. COLLINS passed away July 31 
at St. Marys Hospital, Madison, Wis. She 
was born in Utica, N. Y., June 29, 1869. She 
was married April 29, 1889. She moved to 
Madison twenty-nine years ago and has been 
a prominent member of the Woman's Club, 
Catholic Woman’s Club and, since its or- 
ganization, corresponding secretary of the 
Service Star Legion, and for many years 
president of the St. Patricks Altar Society. 
She has taken an active part in many other 
charitable organizations. She is survived by 
her husband, C. C. Collins; her daughter, Mrs. 
Robert J. Connor, of Madison, and her son, 
Harold C. Collins, of Rhinelander, Wis. C. C. 
Collins is secretary and general manager of 
the C. C. Collins Lumber Co., at Rhinelander, 
and President of C. C. Collins & Son (Ine.), 
of Madison, Wis. Harold C. Collins is presi- 
dent of the B. Heinemann Lumber Co., of 
Wausau, Wis., treasurer of the C. C, Collins 
Lumber Co., Rhinelander, Wis., and secretary 
and treasurer of C. C. Collins & Son (Ine.), 
of Madison, Wis. 


MRS. MAY ELEANOR POINTEVENT died 
recently at Ocean Springs, Miss., age 85. She 
was the widow of June Pointevent, who was 
a well known lumber producer and exporter. 
The Pointevent & Favre concern was an im- 
portant factor in the trade for many years. 
The deceased was prominently identified in 
social circles. Survivors include one _ son, 
Schuyler Pointevent, of Ocean Springs, and 
one daughter, Mrs. Asa N,. Pillsbury, of 
Bradenton, Fla. 

MRS. CLARA WOODRUFF PALTZER, wife 
of Charles A. Paltzer, veteran lumberman of 
Chicago, died at her home in this city on 
July 25, at the age of 79. Mrs. Paltzer was 
born in New York State and was brought to 
Chicago in 1866 by her father, Walter U. 
Woodruff, who built and operated the Wood- 
ruff Hotel at 21st and Wabash after the Chi- 
cago fire. Besides her husband she leaves 
two children, Katherine W. and Charles W. 
Paltzer. 





J. J. LONG, aged 78, member of the firm 
of J. J. & C. D. Long Lumber Co., Jasper, 
Ala., and one of that city’s most highly re- 
garded residents, died at his home there on 
July 20. 

G. W. WALKER, who was identified with 
lumber interests at Plantersville, Ala., for 
thirty years, died recently at the home of 
his son, Dr. A. M. Walker, of Tuscaloosa, 
Ala. He was 73, and a native of Cheste!, 
a. €. 





FRANK GUSE, aged 79, pioneer lumber- 
man and mill operator of Manitowoc, Wis. 
died Saturday, July 16, at his home after an 
illness of about two months. He had been 
living a retired life for a number of years. 


FREDERICK SCHARBACH, aged 44, retail 
lumberman of Hobart, Ind., died at his home 
there on Thursday, July 21, of heart diseasé 
after an illness of two months. He was 4 
member of the firm of William Scharbach, Sr.. 
& Sons, and was in charge of the East Gary 
branch of the company. His father, Willian 
Scharbach, settled in Hobart in 1892 _= 
established the lumber company when Fred- 
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erick was four years old. As his sons reached 
manhood each of them entered the business. 
The deceased is survived by his widow, three 
children and four brothers, all living in 
Hobart. 


T. R. KECK, of T. R. Keck & Sons, Cotulla, 
Tex., retailers, after two months illness, died 
recently of a_stroke, never recovering con- 
sciousness. He had been prominent in civic 
and business affairs, having been mayor of 
his city, and engaged in banking. 


H. F. HERRINGTON, 45, for six years man- 
ager of the Green Lumber Co., Clay Center, 
Kan., died recently as a result of a self-in- 
flicted bullet wound. 





FRED ALBERSMEYER, who had retired 
four years ago and was residing near Wort 
Wayne, Ind., died July 27 at the age of 68. He 
had been a contractor, and in 1908 organized 
the New Haven Lumber & Supply Co., at New 
Haven, Ind., with which he was identified 
until his retirement. Surviving are a sister, 
two brothers, a son and a daughter. Services 
were at Concordia Lutheran Church, and in- 
terment at Concordia Cemetery. 


DANIEL J. O'BRIEN, for many years a 
retail lumber dealer in Tacoma, Wash., died 
on July 25, aged 68. He was born in Water- 
town, Wis., and later went to Michigan, from 
there going to Tacoma. He lived in Tacoma 
until 1918, when he went to reside in Van- 
couver, B. C., where his death occurred. He 
had been in failing health for years, and died 
after an illness of several weeks. Burial will 
be at Tacoma, Wash. 


New England Trade News 


(Continued from Page 51) 
lumber career he then entered upon and 
which through sheer pluck and devotion and 
with characteristic French Canadian integ- 
rity has carried him to his present high 
standing. 





Has Selling Offices in United States 

When the big spruce sawmill plant of the 
St. John Lumber Co., at Van Buren, was 
offered for sale a few years ago, he was the 
purchaser. It was the largest plant of its 
kind in the East. This plant was fire swept 
three or four years ago and, as spruce lum- 
bering in Maine was rapidly passing out, it 
was felt that the plant would not be rebuilt. 
3ut with a rare display of both courage and 
confidence in the future of eastern spruce, 
anew electrically-driven mill was built at 
a cost of $800,000. Mr. Lacroix is now oper- 


ating selling offices in Boston, New York, 
Toronto and Montreal. 
The Port Royal Pulp & Paper Co. (Ltd.), 


which has just purchased the Nashwaak pulp 
plant in St. John, N. B., is a new organiza- 
tion with a Dominion charter, and with head 
office in Quebee City. The president is John 
Champoux, of Quebec City, veteran lumber- 
man, 80 years old, who is well known wher- 
ever lumber is bought or sold in the eastern 
Provinces. H. F. Smith, of Montreal, is vice 
president; T. A. Gilbert, of St. George de 
Beauce, is treasurer, and Edward Murray, of 
New York, and Edouard Lacroix are direc- 
tors, the latter serving as general manager. 

Mr. Lacroix is a busy man, but not too 
busy to enable him to serve his “home folks” 
as a Liberal member of Parliament, for which 
service he was chosen at the general elec- 
tions in 1925-1926 and 1930. He is robust, 
mentally and physically alert, possessed of 
a keen mind and a lover of the 
great outdoors. He is courteous and affable 
in business as well as in his social contacts. 


business 


Intercoastal Cargo Receipts 


Boston, Mass., Aug. 2.—Intercoastal cargo 
receipts of fir and hemlock at all 308- 
ton piers for July totaled 7,346,745 feet, and 
‘compare with 5,968,097 feet in June, and §8,- 
285,540 feet in July, 1931. For the first 
Séven months of 1932, total was 57,052,783 
feet, an average of 8,150,397 feet a month, 
against a 1931 total of 88,339,291 feet, an av- 
frage of 12,619,898 feet a month, and a 1930 
Seven months’ total of 82,083,833 feet or aver- 
age of 11,726,262 feet a month. The Yorkmar, 
from Puget Sound ports, arrived yesterday 
and went to the Wiggin Terminal to dis- 
charge. 





layer of fine wire gauze between the plys, is 
an English product that is said to furnish a 
very effective aerial for radios, 
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[ How to Figure Costs for Advertising 
In Classified Department 











Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six cansecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. Heading 
counts as two lines. 


No display except the heading is 


permitted. ; 
Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 




















WANTED 











Salesmen 





SIDE LINE SALESMAN WANTED 


For all states or sections, to sell a high grade 
WOOD specialty to the general lumber trade, 
both for resale and Christmas gifts. A liberal 
commission proposition, will be paid on acceptance 
of orders. 


Address ‘‘M-73,” care American Lumberman. 





OPPORTUNITY FOR HIGH CLASS SPECIAL 


Salesman must be familiar with contractors and 
architects in Ohio. State fully qualifications, ex- 
perience and references. 

Address “N. 54,” care American Lumberman. 





SALES REPRESENTATIVE 
To cover St. Louis and Southern Illinois Territory 
by Millwork Manufacturer. 
Address ‘N. 53," care American Lumberman. 





Employees 


EXPERIENCED OIL FIELD MANAGER 
For East Texas. Give age, whether married or 
single, and references, stating where employed last 
five years and salary expected, 
Address “Oil Field,’’ care American Lumberman. 








Employment 





WANTED POSITION AS SPECIAL 


Millwork estimator and salesman. Can handle any 
class of architectural plans, fifteen years of ex- 
perience, have covered territory from New York to 
Louisiana. Will go anywhere. Can furnish high- 
est class reference, Thirty-five years of age and 
married, 


Address “‘N. 60° care American Lumberman. 





WANTED BY EXPERIENCED MILL MANAGER 


Or superintendent a job either pine or hardwood. 
Address P. O. Box No, 48, Quentin, Miss. 





HAVE YOU SOMETHING TO SELL. 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, Il. 





Employment 





BOOKKEEPER AND ASST. MANAGER 


Age 24. Born and raised in lumber industry. 
six years at wholesale and retail yard 
edge of contracting, drafting and 
Also, thoroughly familiar with 
anywhere, Speak Norwegian. 
Address “‘N. 59,"’ care American Lumberman. 


Last 
Fair knowl- 
estimating. 
hardwoods. Go 








WANTED POSITION BY COMPETENT 
And experienced woman 15 years in lumber office 
as bookkeeper and doing general office work. 
Address “‘N. 56," care American Lumberman 





HARDWOOD SALESMAN 
With more than twenty years experience, selling 
southern and western stock in New England, New 
York State and Eastern Canada. SeeKs to repre- 
sent reliable W. Va. or Southern shipper. 
Address “N, 50," care American Lumberman. 





MIDDLE AGED MAN WITH THIRTY YEARS 


Experience in yellow pine business desires to make 
connection with manufacturer or wholesaler, Ex- 
perience mostly office work in sales and general 
supervision. Can furnish first class reference. 
Address “M. 63,’ care American Lumberman. 





WANTED MANAGEMENT OF A YARD 


Have been successful as to sales, credits and 
profits. Can furnish you with unquestionable 
references. 


Address “L. 79,"" care American Lumberman. 





EXPERIENCED SALESMAN—YARD MANAGER 
12 years’ selling Building Materials to retail trade; 
managed branch yard. Open for position as sales- 
man or yard manager. 34 years, furnish Al ref. 
will prove worth. 

Address “‘M, 74,” care American Lumberman. 





COMPETENT MILLWORK ESTIMATOR 


And salesman experienced throughout the manu- 
facturing department, graduate architectural 
draftsman, thirty-eight years old, married. with 
a family, permanent, living salary for family 
of five. 

E. A. Hamilton, 708 Marine Bk. Bldg., Houston, Tex. 


Retail Lumber Yards 


RETIRED LUMBERMAN 

Wishes to buy retail yard in 
Missouri. 

Address ‘‘M. 62,” care American Lumberman., 





wv 











Illinois, Iowa or 





Lumber and Dimension 


wy Ye 


WANTED—SHIPPING LUMBER 


‘“‘Here is your opportunity to secure new an Edger, 
Mill, Trimmer, Nigger, Steam Feed, etc. and pay 
for it with lumber. We manufacture everything 
for turning standing timber into money. 
HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich, 














Business Opportunities 


MAN, 41, THOROUGHLY EXPERIENCED 
Operating-supervising complicated detail planing 
mill production; also shipping and correspondence 
Will purchase interest in going concern and work 
for modest wage. Results count. 

Address “N. 51," care American Lumberman. 


Steel Rails 


900 TONS 60-LB. RAILS 


Also interested Buying & Selling all Sizes. 
ZELNICKER, INC., St. Louis. 














HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 
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WANTED 











FOR SALE 





FOR SALE 

















Second Hand Machinery 


WANTED TWO LATE MODEL 8 OR 10 INCH 





Four side all electric moulders to run on high 
frequency. All motors to be 3 phase, 60 cycle, 220 
volts, guaranteed in first class order. Quote cash 


price delivered with cut of make and full details. 
PHILIP ENDERS & SON LUMBER CO., 
271 Norton St., Rochester, N. Y. 


FOR SALE 
Retail Lumber Yards 


FOR SALE WELL LOCATED RETAIL LUMBER 


And builders’ supply yard in southeastern Mich- 
igan city of 5,000. Yard also has paints, builders’ 
hardware and farm fence trade. Good sheds, clean 
bright stock practically all under cover. Will sell 
at a bargain. 
Address “M. 52,” 




















care American Lumberman. 





YARD ON MISSISSIPPI GULF COAST 
Located in small town, serves large territory. Up- 
to-date yard—siding and six room dwelling. Will 
sell for cash or suitable terms, $20,000 will handle. 

Address “M 83,"" care American Lumberman. 


LUMBER & BUILDING MATERIAL YARD 


Cash and carry—paint and hardware. In large 
city. Best advertised business in city, best loca- 





tion, very small investment. Invite strictest in- 
vestigation. Best paying business in city. Our 
daily cash sales show for themselves what the 


business is. Cost of operating 
per day including all overhead. 
Address “M 72,’’ care American Lumberman. 


ONE OF THE BEST RETAIL LUMBER YARD 


Projects in central West Virginia. Has gone 
through the depression in good shape and now 
clear of debt. Business now commencing to pick 
up. Established trade in city of five thousand 
inhabitants and large territory to draw from. Only 
yard within six miles. Small investment required 
but must be cash. Might take other small busi- 
ness in exchange for part. 
Address ‘“‘M. 79," care American Lumberman, 


less than $10.00 








NORTHERN ILLINOIS VILLAGE 


Only lumber, coal yard, with side lines. 
territory. Leased R. R. land. Small 
vestment. Good paying yard, stock 
not large. Cash or bankable notes. 

HOLCOMB-DUTTON LBR. CO., Sycamore, III. 


Big rich 
shed in- 
stable and 





FOR QUICK SALE 


Splendid location for establishment of retail lum- 
ber yard Complete with office and sheds in north- 
ern Illinois community of over 85,000 pop. Excel- 


lent opportunity for yard on cash basis. 
Address “N. 58," care American Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Business Opportunities 


PRICE-SMASHING OPPORTUNITY 


A 60,000 sq. ft. millwork plant, fully equipped. 4 
acres of land. Strategically located in thriving 
Minnesota city. 600 ft. dockage front on the Mis- 
sissippi with low river freight rates. Private sid- 
ing: Dry kiln, power plant, complete machine 
inventory all ready to go. Experienced low cost 
labor. Owner authorizes sale at $23,000 (about 
one-fifth appraised value). Very liberal terms. 
Full particulars with plat, photos, list of machin- 
ery, etc., on request. 
FANTUS FACTORY LOCATING SERVICE 
139 N. Clark Street, Chicago, Illinois. 


OREGON PONDEROSA PINE OWNER 


Will furnish 50,000,000 (10 million annually) logs to 
capable mill operator @ $5.50 in pond upon which 
he will guarantee $3.00 net profit present market 
and furnish wholesaler who will take entire cut 
advancing cost in stack. Only small cash pay- 
ment; but please don't reply unless financially 
prepared to act. 

Address ““M. 87,"" care American Lumberman 








Lumber and Dimension 


TO LIQUIDATE YARD STOCK 


cheap 50,000’—4/4 FAS Pennsylvania 
Cherry, averaging 10” wide, 10’ to 16’ lengths, 
25% 14’ and 16’, excellent color and texture. 
Solicit bonafide firm, offer delivered basis. 

HE HANIEL CLARK CoO., Corry, Pa. 





Will = sell 





35M—DRY 4/4 MIXED OAK TIE SIDES 


6x8—8’ mixed oak cross ties and white oak or 
mixed hardwood piling, car or truck del. Detroit 
vicinity. 

A. W. WEIDEMANN, Ortonville, Mich. 


WE WANT YOUR BUSINESS 





Piling or timbers, rock elm, white oak, Norway 
pine, yellow pine, cypress, maple. No order too 
small or too big. 

Address ‘“‘N. 55,” care American Lumberman. 





FOR SALE—CIRCASSIAN WALNUT LOGS 
JOHN L. ALCOCK & CoO., 
Munsey Building, 
Baltimore, Md. 


300 M FT. WHITE PINE 
126 M ft. Yellow Birch. 
265 M ft. Hemlock; 23 M ft. Norway Pine. 
ROBERT HUNTER, Newberry, Michigan. 








A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


Timber and Timber Lands 


31,512 ACRES—75 CENTS PER ACRE 








Best for cattle raising. Near railroad. Water: 
selling timber doubles your investment. Clear 
title. Write Box 2707, Mexico. D. F. 





FOR SALE BY OWNER: 15,000 ACRES 


Will cut about thirty million feet long leaf timber 


and around forty crops turpentine located South 
Alabama SOUTH ALABAMA LAND COMPANY, 
Mobile, Alabama. 





PUBLIC SALE 


Scheller Brothers, 1,314 acres timber land, band 


mill and equipment, including short line railroad, 
by J. W. Harman and W. K. Pritt, Special Receiv- 
ers, August 13, 1932, at one o’clock P. M., Court- 


house, Parsons, West Virginia. Sale on terms. Splen- 
did opportunity for lumbermen, 


Second Hand Machinery 


FOR SALE COMPLETE SAW MILL 


Heavy Duty Allis Chalmers 6’ Band Mill complete 
with four block carriage steam nigger turner, etc. 
Live Rolls, Gang Edger, Slab Resaw, Filing Ma- 
chinery, etc. Can be taken down and shipped any- 
where. Has cut only few million feet. Good as 
new. For further particulars address W. W. Reil- 
ley and A. J. Elias, Receivers, Buffalo, N. Y. 


FOR SALE OR WILL TRADE FOR LUMBER 
Fay & Eagan resaw machine, value $300.00. H. W. 
BARRACLOUGH, 3649 N. 10th Street, Phila- 
delphia, Penn. 


FOR SALE ONE AMERICAN No. 35 SEVEN INCH 


Motor driven moulder complete with heads and at- 
tachments, 3 phase 60 cycles 220 volt, A-1 shape 
and condition. We are selling at a give away price. 
DAVIS MILLWORK CoO., 1166 Murray Street, Forty 
Fort, Penna. 


MATTISON No. 53-A AUTOMATIC LATHE 


24-in. Good as new. Low price. 
H. E. WANNER, 535 E. Mifflin St., Lancaster, Pa. 




















CONVERT WASTE LUMBER INTO PROFIT 


Build hog and brooder houses, trap nests, dry 
mash hoppers, etc., out of waste lumber on Ever- 
Ready Combination Woodworker. 8 machines in 
one. A shop in itself at a moderate investment. 
Others are making money at odd times with our 
new 48-page booklet “You Can Make It For 
Profit.” Send 10c for your copy today—over 100 
plans of wooden articles. Porter-Cable-Hutchinson 





Corp., 1600 N. Salina St., Syracuse, N. Y. 





Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for gale 
at attractive prices. Large stock of New and Re. 
built motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service, 
V. M. NUSSBAUM & CO., Fort Wayne, Ind. 








Engines and Boilers 


FOR SALE 








One Ball Cross Compound Corliss Engine size 
16x28x24. Direct connected to 449 volt 3 phase 60 
cycle A. C. Generator. All in first class condition. 


Write or call for inspection to 


FORD ROOFING PRODUCTS CO., Vandalia, Ills, 





Logging Ry. Equipment 


FOR SALE LOGGING RY. EQUIPMENT 
1—Six ton Vulcan Gas Loco, 36” gage. 
11—Log Cars. 
40—Tons 25 Ib. rails with plates and spikes. 
Address “‘N. 52,” care American Lumberman., 








Locomotives and Cars 


FOR SALE—REPOSSESSED 
Locomotives (4) Baldwins 2-8-0 and 2-6-0 
oil fuel southern delivery—55 and 60 ton 
separate tenders—immediate delivery. ; 

A. V. KONSBERG, 111 W. Jackson Boul., Chicago. 


BEFORE YOU BUY OR SELL CCNSULT US 


Our 40 years’ experience is worth your attention. 
ZELNICKER, INC., St. Louis. 











WANTS SUPPLIED 
Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 











Miscellaneous 


STRAIGHT LUMBER ON ANY EDGER FOR $15.8 
Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are 8 
equipped, from $110 up, some clear its cost every 


30 days, 
J. H. MINER, Meridian, Miss. 





ee 


FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 
STANDARD FENCE CO., Lufkin, Texas. 


150M OF REAL AFRICAN MAHOGANY LOGS 


All large. The stock is thoroughly seasoned since 
about 1924. 
Address ‘‘N. 57,” 


SAWS less than : PRICE 


On Trial, must satisfy or to be returned. Up 
in cutoff, up to 66” inserted. Let us 








care American Lumberman,. 





to 68 
change your saws to SIMONDS inserted 
Hold their teeth better, cut more lumber 


J. H. MINER, MERIDIAN, MISS. 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Nerthern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Blanchard Lumber Co.bjklm 


Cherry River Boom & 
Lumber Co. 


Emporium Forestry Co...abc 


Hines Hardwood & Hem- 
lock Co., Edward....... ac 
Hines Lbr. Co., Edw. and 
Affiliated Interests..... acej 
Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills 
BRO cocccccccecoccecece acd 


Northwestern pepo & 
Eee, CO, TRO. ccceces abcde 


Rice & ~p sai Lumber 
GE, cecceesovcccoeses aejkn 


Wisconsin Land & Lbr. Co. 
Coeceeeeoccoescoocoeoeee acd 


E—Southern Yellow Pine 
F—Cypress 


Alger-Sullivan Lbr. Co..... ° 
Ayer & Lord Tie Co...... ej 
Burton-Swartz Cypress Co..f 
CHRD BIR. Cie cccceccecese fi 


Dibert, Stark & Brown 
Cypress Co., Ltd......... ft 
Frost Lbr. Industries, Inc..¢ 
Ferguson Lumber Co., W. T. 
PPP TT TT eri TT Tee efjlm 
Florida Louisiana Red Cy- 
I GO a cencneveséonns 
Hines Lbr. Co., Edward 


and Affiliated Interests..e 
Homochitto Lbr. Co....... e 
Long Bell Lbr. Sales Cor- 

DOTACION cccccccccecs ejmt 
Newman Lbr. Co., J. J....6 
Peavy-Wilson Lbr. Co...... e 
Pioneer Lumber Co........ e 
Rice & Lockwood Lumber 

CO, coccccccecovcceos aejkn 
Ruggles Lor. Co., Carlos. .efj 
Sumter Lumber Co., Inc....¢e 
Tremont Lumber Co...... ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 

Bradley Lbr. Co. of Ark..gh 

Southern Lumber & Supply 
GO, ccceccccccceccceceses 4 


H—Aromatic Red Cedar 


Bradley Lbr. Co. of Ark..gh 
Brown & Co., Geo, C....... h 


I—North Carolina Pine 


Camp Meg. CO. cccccccccce fi 
Johnson & Wimaatt..... ooek 
Schuette Co., Wm......... ais 


Willson Bros, Lumber Co...ali 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedur 


Anaconda Copper Mining 


CU cnaseseccessesusess jtu 
Ayer & Lord Tie Co...... ej 
B C Spruce Mills, Ltd..... k 
Blanchard Lumber Co.bjklm 
Booth-Kelly Lbr. Co........ J 


Bratlie Bros. Mill Co...... 1 


Collins Lbr. Co., John D.jlm 
Ferguson Lumber Co., W. T. 
terete tnn Reeeed eea ees efjlm 
Griswold Lbr. Co., The..... 3 
Hammond Cedar Co........ 1 
Hammond Lumber Co., Inc. 
(ottescdndesereesws mopq 
Hines Lbr. Co., Edw., and 
Affiliated Interests -acej 


Long-Bell Lbr. Sales Cor- 
POration§ ...ccccccces ejmt 
Mathieu, Ltd., J. A..... abk 


McCormick Lumber Co., i 
R. 


HARDWOOD LUMBER 








MD, wesnenvsdacsecocanased a PREM PERO ccccccccccosccce k 
DE cenedesecandueona b PEE, coccctccsecaasense 1 
SEED ns wovcesocccecesseones c Maple (Hard and Soft)....m 
De ccteanetencacseneses d CG seesescurdcadecntuceyes n 
SE cocecesccsevnveceses e PORERP ccccccccccccccececes o 
De cpsseseeneviacdacs f BGRERGTO ccccccceccccceces Pp 
eee 4 TEED. sccdsaeeceeoneesense qa 
BD cccccccccccesccsccesee h THUD cececcuscoesceocese r 
Ce - cecesecateteresousuuns i Foreign Woods .........-..- ~ 
BERGE ccccccccccoscccces b | ED ccoceceteceecsoes t 
Alger-Sullivan Lumber Co.ino Dibert, Stark & Brown 
Cypress Co., Ltd........- q 


Bradley Lbr. Co. of Ark.cin 
Brown & Co., Geo. C..ahjin 
Camp Mfg. Co......+++- aing 
Carter Lumber Co........- d 


Cherry River Boom & Lbr. 
CO. cocccecccece abcdefmno 


Cisar Brothers...... adhimnq 


Emporium Forestry Co...... 
Ferguson Lumber Co., W. T. 
Frost Lumber Industries, 
DAE. svoosccescovess achijing 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests..abdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Collins Lbr. Co., John D. 
Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Sullivan Lumber Co. 

Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 
Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., Inc. 
Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohihaus Co. 


ceceecccerccocorcese Imo 
Miller Co., Paul ....:cecec- k 
Mumby Lbr. & Shingle Co. 
Perr errr Ter TTT Ter TT jlm 
Holt Lumber Co...... bdhm 


Homochitto Lbr, Co....... 
cecce coccccccccs MCIIMNOPG 


Indiana Quartered Oak Co.kst 


Long-Bell Lumber Sales 
Corporation ..ccccecs ilnoq 


Maisey & Dion..... adhimnqg 

Menominee Indian Mills, 
BRO cccsvccvcscosee abdhmn 

Moore-Keppel & Co.bcdefmno 


Newman Lumber Co., J. J. 
VT TTITIT TTT TL acijmnopq 


Peavy-Wilson Lumber Co..in 
Tremont Lumber Co..chijnq 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 
Wisconsin Land & Lbr. Co. 


Spokane Pine Products Co. 


Washington Manufacturing 
Company 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


Northwest Spruce Co...... kK 
Ostrander Raliway & Tim- 
ber Co. 
Pacific Mutual Door Co....j 
Rice & Lockwood Lumber 
CAR. Vceesnesiesswenes aejkn 
Ruggles Lbr. Co., Carlos. .efj 
Sullivan Lumber Co....jklmr 
Thurston-Flavelle, Ltd...... 1 


Washington Manufacturing 
Cet: saekvlincsssbscecewane j 


White River Lumber Co.jkilm 
Winton Lumber Sales Co..ks 


O—California Pine 
P—California Sugar Pine 
Q—Redwood 


Algoma Lumber Co........ ° 
Feather River Lumber Co..o 
Hammond Lbr. Co., Inc... 


Madera Sugar Pine Co....pt 
Michigan-California Lum- 
ber Co. 


Red River Lumber Co....op 
Shevlin Pine Sales Co....apt 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 


U—Western Larch 


Anaconda Copper Mining 
GH évcaccedvccovescces jtu 

Biles-Coleman Lbr. Co., Inet 

Hines Western Pine Com- 


pany, Edward ....cccee. t 
Long-Bell Lbr. Sales Cor- 
POPARIGR cc cccsccescss ejmt 


Long Lake Lumber Go....st 
Madera Sugar Pine Co....pt 
McGoldrick Lbr. Co........ st 
Michigan-Cafifornia Lum- 


BOP GM ccccccesssvcsees pt 
Polleys Lumber Co....... tu 
Schuette Co., Wm........ als 


Spokane Pine Products Co..t 
Sullivan Lumber Co....jkimr 
Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 
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BERBEO cccccccccccccccccces d 
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Bradley Lumber Co. of Ark.e 
Cherry River Boom & 


Lumber Ce. .cccccccsccs de 
Frost Lumber Industries...e 
Holt Hardwood Co....... bde 
Long-Bell Lumber Sales 

Corporation .....eeee008. 6 


SHINGLES 

Northern Cedar ........... a 
Western Red Cedar........ b 
CN ob bccesancendsesee © 
Blanchard Lumber Co..... b 
Bratlie Bros. Mill Co...... b 
Collins Lbr. Co., John D...b 


Hammond Cedar Co., Ltd..b 


Hammond Lbr. Co., Inc....c¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interests ..... = 


Hott Tambor CO. cececccces 
Mumby Lbr. & Shingle Co.. > 
Northwestern Cooperage & 


Lumber Co., The........ A 
Rice & Lockwood Lumber 
GE sieennecses teeseoecnes b 


Moratz, Paul O......-+++e0: . 

Northwestern Cooperage & 
Lumber Co., The...... abd 

Oak Flooring Manufactur- 
ers Association of the U. 


Dh: cancncésveweacusnsentes r) 
Rice & Lockwood Lumber 
CO. ccvcccccoccecesecseseed . 


Southern Oak Flooring In- 
dustries 
Tremont Lumber Co.....-- e 
Ward Bros. .....ccccccccss 
Webster Lumber Co., H. E..¢ 
Wells Lumber Co., J. W..bd 
Wisconsin Land & Lbr. Co. 


SHINGLES, PACKAGE TRIM, ETC. 


Phkbehesehaaw ena eeee abd 
Sullivan Lumber Co......-+: b 
Thurston-Flavelle, Ltd...-- d 
White River Lbr. Co....-: b 
Willson Bros. Lbr. Co....++: a 


Wisconsin Land & Lbr. Co.# 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. ® 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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BUILDERS’ SPECIALTIES, ETC. 


BUILDING PAPER 
Sisalkraft Co., The 


CEDAR CLOSET LINING 


Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C. 


FENCE AND FENCE POSTS 


American Steel & Wire Co. 
Continental Steel Corporation 


FINISHED FLOORING 
Moratz, Paul O. 


GATES—Steel 

American Steel & Wire Co. 
Continental Steel Corporation 
GLASS 

Libby-Owens-Ford Glass Co. 


HARDWARE—Builders’ 
Frantz Mfg. Co. 


INSULATING BOARD 


Certain-teed Products Corp. 
General Insulating & 
Manufacturing Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 


BELTS AND ACCESSORIES 


Flexible Steel Lacing Co. 
Goodyear Tire & Rubber Co., 
The 


BELT LACINGS 
Flexible Steel Lacing Co. 


CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 


DRY KILNS AND 
ACCESSORIES 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
National Dry Kiln Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Sewall, James W. 

Spain & Co., H. M. 


ASSOCIATIONS 


Arkansas Soft Pine Bureau 
Douglas Fir Plywood Mfrs. 
Oak Flooring Manufacturers’ 
Association of the U. S. 


CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 

LUMBER PRESERVATIVES 


aver & Lord Tie Co. 
Urtin-Howe Corporation 


Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Truscon Steel Company 
Wood Conversion Company 


INSULATION LATH 


Certain-teed Products Corp. 
Stewart Inso Board Corp. 


LADDERS 
Babcock Co., W. W. 


LOG CABIN SIDING 
Hammond Lumber Co., Inc. 


METAL CORNERS 
Micklin Mfg. Co. 


METAL LATH 
Continental Steel Corporation 


NAILS 


American Steel & Wire Co. 
Continental Steel Corporation 


OVERHEAD GARAGE 
DOORS 


Frantz Mfg. Co. 
Majestic Company, The 


PAINT—Aluminum 


Aluminum Company of 
America 


PAINTS—ENAMELS 
VARNISHES 


Certain-teed Products Corp. 


PLASTER BOARD 
Certain-teed Products Corp. 


PLYWOOD AND VENEERS 


American Plywood Corp. 
Collins Lbr. Co., John D. 
Douglas Fir Plywood Mfrs. 
Indiana Quartered Oak Co. 
Northwestern Cooperage & 
Lbr. Co., The 
Pacific Mutual Door Co. 
Red River Lbr. o. 
Sullivan Lumber Co. 


PORTABLE 

GRAIN BINS 

Illinois Wire & Manufactur- 
ing Co. 

Mattson Wire & Mfg. Co. 


POSTS—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 


PUTTY, for Wood, Steel 
Sash, Calking 


Parker & Sons Co., Ira 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Carey Company, The Philip 
Certain-teed Products Corp. 
Johns-Manville 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


SNOW FENCE 
Illinois Wire & 
ing Co. 


Mattson Wire & Mfg. Co. 


Manufactur- 


MACHINERY AND EQUIPMENT 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE AND 
CABLE 


American Steel & Wire Co. 
ENGINES 


Allis-Chalmers Mfg. Co. 
Electric Wheel Co, 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETC, 


Baldwin Locomotive Wks. 
Lima Loco. Works, Inc. 


LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 


GASOLINE, GREASES, 
LUBRICATING OILS 


Sinclair Refining Company 


FINANCIAL 

American Credit Indemnity 
Co. of New York 

Builders Commercial Agency 


Lumbermen’'s Credit Associa- 
tion 


Lumbermen’s Blue Book, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 

Renson 

Bretton Hall 
Davennort Hotel Co. 
Fort Shelby 
Sherman 


Caterpillar Tractor Co, 
Electric Wheel Co. 
Lindsey Wagon Co. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Willamette-Ersted Co. 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


LUMBER TRUCKS 
Electric Wheel Co. 


LUBRICATING OILS, 
GREASES AND 
GASOLINE 

Sinclair Refining Company 


MECHANICAL RUBBER 
GOODS, HOSE, PACKING, 
ETC, 


Goodyear Tire & Rubber Co., 
The ‘ 


HOUSE PLAN SERVICE 
Drafting and Estimating 


Lumberman’s Drafting & 
Listing Service 


INSURANCE 


Associated Lbr. Mutuals 


Lumbermen’s Mutual Cas- 
ualty Co. 


Rankin-Benedict Underwrit- 
ing Co. 


LICENSE TO BUILD 
LAKE COTTAGES, HOMES, 
SERVICE STATIONS, ETC. 


Bellefontaine Lumber Co., 
The 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 
Ford Motor Co. 
General Motors Truck Co. 


Goodyear Tire & Rubber Co., 
he 


SAWMILL MACHINERY 


Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, KNIVES, TOOLS 


Miner Saw Mfg. Co., J. H. 
Taylor, Stiles & Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Soule Steam Feed Works 


SOUND-DEADENING 
MATERIAL 


General Insulating & 
Manufacturing Co. 

Insulte Co., The 

Stewart Inso Board Corp. 

Wood Conversion Company 


STAINED SHINGLES 


Blanchard Lumber Co. 


STEEL SASH, 
COAL CHUTES 
Majestic Company, The 


WALL BOARD 

Blanchard Lumber Co. 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 


WINDOW SCREENS & 
DOOR METAL CORNERS 
Micklin Mfg. Co. 


WOOD FILLER 
Parker & Sons Co., Ira 


TRACTORS 


Caterpillar Tractor Co. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co, 


WAGONS—Log 


Electric Wheel Co, 
Lindsey Wagon Co. 


WAGONS—Lumber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 
American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 


AND SERVICES 


OFFICE BUILDINGS 
Metropolitan Building Co. 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, S. E. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 
E. I. 


CREOSOTED PRODUCTS— 
Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 

Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 


Long-Bell Lumber Sales Corp. 

McCormick Lumber Co., C. R. 

National Lumber & Creosot- 
ing Company 


TREATED PRODUCTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lumber, 
Fence Posts 


Ayer & Lord Tie Co. 

Curtin-Howe Corporation 

Long-Bell Lbr. Sales Corp. 

National Lumber & Creosot- 
ing Company 


WOOD PRESERVATIVES 
Curtin-Howe Corporation. 
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PACIFIC COAST 
TYPE SHAY 
LOCOMOTIVES 




















-- Built For Logging Service! 


ACIFIC Coast Type Shay Locomotives are rugged. 

This fits them to withstand abuse and to give con- 
tinuous, dependable operation under the most severe 
conditions. 


Pacific Coast Type Shay Locomotives have great 
power. Their three-cylinder engines start heavy loads 
quickly and pull them up hard-to-climb grades without 
difficulty or delay. 


For these reasons, and others we'll gladly tell 


you about, the Shay is the most reliable locomo- 
tive investment you can make. Write for catalog. 


LIMA LOCOMOTIVE WORKS, Incorporated 


Lima, Ohio 60 East 42nd St., New York, N. Y. 
West Coast Representative a Southern Representative 

Hofius Steel & Equipment Co., SHAY GEARED = Woodward Wight & Co., Ltd., 

First Avenue South at Hudson, LOCOMOTIVES = Howard Ave. at Constance St., 
Seattle, Washington New Orleans, Louisiana 

















Planer and Jointer Knives Made From Steel 
Produced to Our Rigid Specifications ... 


That is exactly what you get when you order from us. And don’t forget that our 
specifications are based on attaining perfection. 


{ High Speed Steel Knives and Moulding Cutters for the Woodworking Industry. } 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 
WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 
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continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MISS. 








The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 


cut of the mill. 
It’s worth investigating. 


Write for catalog A. 


SOULE 








STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 
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